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California Standard’s new packaging and grease plant at Richmond, Calif., covers 7’2 acres and handles virtually 
every product the company puts in packages. At left is one of eight railroad loading spurs. Installation also 
has specially-designed platforms for loading trucks 





Production rate of 38 million lbs. of greases, lubri- 
cants and specialties a year is achieved at the new 
packaging and grease plant of Standard Oil Co. of 
California at Richmond, Calif. Plant incorporates auto- 
matic equipment throughout and many of the opera- 
tions are controlled by push buttons. See p. 26-27 
for details and pictures. 


A Women Motorist Views Service Stations 


How the nation’s service stations impress women 
motorists is told in an article by a writer with no oil 
affiliations who made a coast-to-coast trip by automo- 
bile accompanied by her seven-year-old daughter, 


Closer Check on LP-Gas Measures Urged 


Closer check on LP-gas measures is necessary, re- 
ports made at the conference on weights and measures 
indicate. Suggestions for improvement in equipment 
and methods of weighing were made by state officials, 
p. 28. . . . Ashland Oil & Refining shifts to direct 


LP-gas sales, p. 30. 


Truckers Expend Billion on Oil Products 


Truckers spend billion dollars a year for gasoline 
and oil but require special attention with regard to 
credit problems if both the carriers and oil industry 
are not to suffer, p. 37. 











KEEP LOADING DOCKS CLEAR... 
BY KEEPING TRUCKS “ON THE GO” 
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... With BRODIE METERS 
equipped with BRODIMATIC COUNTERS 


Avoid costly time-wasting line-up of trucks in bulk plant 
loading operation, with Brodie Meters on each fill pipe. Fast, 
accurate handling of every gallon leads to lower costs and 

: dah Photos by courtesy of Hess Inc., Perth Amboy, New Jersey. 
greater profits. Brodie Meters, used in conjunction with a 


simplified stock-transfer record system provides a constant 





and continuous control of each withdrawal. Errors are 
quickly noted and corrected before they can accumulate 


into unaccountable losses. 


Brodie Meters equipped with Brodimatic counters are also R RO D [ E 


available for remote control operation from a central 
dispatching office. To speed up loading rack operations, 
investigate fully today. Write for Bulletin No. 615. 
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PETROLEUM METERING EXCLUSIVELY 

















RALPH N. BRODIE CO., INC., Gist « LoweLt, OAKLAND 8, CALIFORNIA 
Dittsion Offices: CHRYSLER BLDG., New YorK City ¢« 59 E. VAN BUREN, 
CHICAGO 5 ¢ 302 SOUTH PEARL ST., DALLAS 1, TEXAS © 221-9TH AVE, 
NorTH, SEATTLE 9, WASH. « 2101 S. SAN PEDRO, Los ANGELES 11, CALIFORNIA SINCE 1927 


REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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Ethyl has had twenty-six years’ 
experience in building services that 
really help the refiner. Typical of 
these services are Ethyl’s periodic 
gasoline quality surveys—which are 
an extension of our gasoline testing 
service. Ethyl representatives regu- 
larly pick up samples of gasoline at 
service stations from coast to coast. 
These samplesare analyzed at Ethyl’s 
five laboratories and form the basis 
for gasoline quality reports compiled 
both regionally and nationally. 

The laboratories also test samples 
of base and finished gasoline for re- 
finers and cooperate with them in 
developing improvements in test pro- 
cedures and equipment. 

Thus Ethyl provides a broad- 
gauge testing service to the petro- 
leum industry which might otherwise 
be duplicated by individual refiners. 
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*E 26 is Ethyl’s twenty-six years of experience 
in providing a complete antiknock service. 
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F THYL CORPORATION, Chrysler Bidg., New York 17, N. Y. 


"wtects Sol: under the “ETHYL” trade-mark: Antikneck Compounds... Salt Cake... Ethylene Dichloride ... Sodium Metallic... Chierine (liquid) . . . Olf Soluble Dye . . . Benzene Hexachleride (technical? 
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You set Accessibility-Plus |, 


in the New 








SERIES 1500 COMP G PUMPS 






























Never before has there been such accessibility 
in gasoline pumps! Merely insert key in either 
panel, remove panel and there are the principal 
component parts on individual sliding shelves, 
any one of which can be removed without dis- 
turbing the other parts. This permits easy, 
quick servicing with fewer tools, and lowers 
the cost of installation. Union and wiring con- 
nections are easily accessible, too! 























Exclusive “Siteflo’”’ consists of resilient, 
brightly colored plastic balls which are in 
constant motion while gasoline is flowing and 
provide a self-cleaning device for interior 
of glass. 

Completely new in design, this pump gives 
a beauty boost to any station. It is worthy o! 
your immediate consideration. 


PATENTS PENDING Ng 
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THE DAYTON PUMP & MFG. COMPANY «¢« DAYTON, OHIO 
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JUNE 
Michigan LP-Gas Assn., annual meeting. Har- 
yr Springs, Mich., June 25-27 


Texas Butane Dealers Assn., convention and 
trade show, Dallas, Texas, June 26-28 
JULY 

Georgia Independent Oil Men’s Assn., mid-year 
couvention, General Oglethorpe Hotel, W.1- 
mington Island, Savannah, Ga July 13-14 

National Oil Jobbers Council, Grove Park Inn 

Asheville, N. C., July 17-20 

AUGUST 

Society of Automotive Engineers, Nationa! 

West Coast meeting, Multnomah Hotel 

Portland, Oregon, Aug. 15-17. 

Florida Independent Petroleum Marketers 
Assn., summer meeting, Sheraton Plaza 
Hotel, Daytona Beach, Fla., August 19 

Kentucky Petroleum Marketers Assn., fall out- 
ing and golf tournament, Lexington Country 
Club, Lexington, Kentucky, Aug. 24-25 

SEPTEMBER 

Interstate Oil Compact Commission, quarterly 
meeting, Stanley Hotel, Estes Park, Colo 
Sept. 1-3 

National Truck Tank and Trailer Tank Insti- 
tute, Wentworth-By-The-Sea Portsmouth 
New Hampshire, Sept 2-13 

Society of Automotive Engineers, Nationa! 
Tractor Meeting, Hotel Schroeder, Milwau- 
kee, Wis., Sept. 13-15 
National Congress of Petroleum Retailers, 
Inc., annual convention, Atlanta Municipal 
Auditorium, Atlanta, Georgia, Sept. 13-15 
National Petroleum Assn., Hotel Traymore 
Atlantic City, New Jersey, Sept. 14-16 
American Petroleum Institute Lubrication 
Committee, Division of Marketing, The 
Traymore, Atlantic City, N. J., Sept. 14-15 
American Association of Oilwell Drilling Con- 
tractors, ninth annual meeting, Dallas, Tex 












National Butane-Propane Assn., Jefferson 
te St. Louis, Mo., Sept. 19-21 
Mid-C ontine ‘nt Oil and Gas Assn., 27th annual 
vention Louisiana - Arkansas division 
Roosevelt Hotel, New Orleans La Sept 


Independent Oil Compounders Assn., 2rd an- 
nua eeting, Hotel Sherman, Chicago, II! 


Sent OF 
sey 26-27 


OCTOBER 


Amer ‘rican Society of Mechanical Engineers, 
Petroleum Division Conference Oklahoma 
tr e Hotel, Oklahoma City, Okla Oct 


Nationa! Lubricating Grease Institute, Hote! 
Roosevelt, New Orleans, La Oct. 3-5 
— Natural Gasoline Assn., 24th annual! 
eeting, Ambassador Hotel Los An- 
eles ‘alif., Oct. 7 
Nenesivantn Petroleum Assn., semi-annual! 
n\ on, Bedford Springs Hotel, Bedford 


Sprir Pa., Oct. 9-11 
Kentuck Liquefied Petroleum Gas § Assn., 


seelbuch Hotel, Louisville, Kentucky, Oct 


Texas Mid-Continent Oi1 & Gas Assn., Rice 
Hote uston, Tex., Oct. 13-14 
Indiana Independent Petroleum Assn., Ine., 





Seve Hotel, Indianapolis, Ind., Oct. 13-14 

South ikota Independent Oil Mens Assn., 
any convention, Hotel Cataract Sioux 
ra D., Oct. 17-18 

Americ Gas Assn., annual convention, Chi- 
k nois, Oct. 17-20 

Americ Society of Mechanical Engineers, 
rue Division conference French Lick 






Spr Hotel, French Lick Springs Ind 

bet ed 

Nation safety Congress, Morrison Hotel, Chi- 
ik nois, Oct. 31-Nov. 4 


NOVEMBER 


Automotive Engineers, fuels and lu- 
Chase Hotel, St. Louis, Missouri 
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ori 
Novy i 
Nation; Oil Jobbers Council, Sheraton Hote! 
Ch Illinois, Nov. 7-8 
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A WOMAN LOOKS AT SERVICE STATIONS—New York reporter 
finds service at most stations good but not quite up to prewar 
standards. Exceptional courtesy and thoughfulness of some sta 
tion operators made her coast-to-coast trip pleasant 2 
NEW GREASE PLANT—Modern equipment and manulacturing 
procedure at California Standard’s new grease plant speeds the 
efficient production of 38 million lbs. of products a year 26 
LP-GAS WEIGHTS AND MEASURES—Closer check on equipment 


and methods of measuring LP-gas urged at Conference on 
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Weights and Measures at which plans and activities of state 





ficials were reported 28 
LABOR—Oil Workers International Union expected to make 
drive to gain hand in administering oil pension plans during con 
tract renewal talks 34 
TRUCKERS SPEND BILLION FOR OlIL—Huge oil products market 
represented by the trucking industry presents some special prol 
lems in credit for the petroleum industry 36 
SAFETY DEMONSTRATION—Ethy! Corp. is presenting a dran 
safety show on a nationwide scale. Aim is to demonstrate 
the proper and safe handling of oil products 39 
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DELAYED BILLING—The answer to the problem of 
summer fills at the consumer level is price protec- 
tion plus Sept. 1 billing in the opinion of one promi- 
nent Midwest fuel oil distributor. People want price 
protection, he says, but they are even more interested 
in waiting until fall to pay for their products. Most 
of them he contends, have other and, in their opinion, 
more important immediate uses for their money, such 
as vacation trips, and winter seems a long way off. 
But they are happy to order their fuel oil now if they 
understand the bill won’t arrive until Sept. 1. 


TRUCK WEIGHTS—Enforcement officer of at least 
one state—and one who will take part in forthcom- 
ing discussions on use of portable scales by Interna- 
tional Assn. of Chiefs of Police—declares he is op- 
posed to the use of portable scales for checking truck 
weights on highways (see NPN May 25, p. 38). In 
his state (in the West) enforcement authorities have 
set up ports of entry where truck weights are checked 
on platform scales. He indicates he will urge adop- 
tion by other states of a similar type of weight check 
rather than to encourage expanded use of portable 
type scales. 


ANOTHER ‘PREMIUM’ DEMAND?—Marketers of 
Diesel fuel report that some new Diesel engines now 
have higher cetane requirement than previous mod- 
els. Result has been increased demand for premium 
Diesel fuels, where companies market product under 
two grades—regular and premium. In case of mar- 
keters handling Diesel product not catalytically 
cracked, a few reports have been received of diffi- 
culties in supplying fuel meeting requirements of 
newer Diesel engines with higher compression ratios. 


COMMERCIAL TBA—The time is coming when pe- 
‘roleum, marketers will have to make some policy de- 
‘ions on whether they will sell only petroleum prod- 
cts to commercial accounts or whether they will also 
ud on the tire and battery needs of that class of 
‘rade. For oil jobbers it is regarded as a logical ex- 
‘ensior of their function as TBA wholesalers, al- 
mn ougl i few of them have taken the stand that all 
‘BA volume ought to be channeled through service 
‘tation dealers. For the most part major oil com- 
“les iave sold gasoline and lubricants to commer- 
“al cus .omers but have looked upon the TBA line as 
dusir ss builder for jobbers and dealers. 


Je lr 1949 


AHEAD of % NEWS 


TANK TRUCK COMPARTMENTS— Movement is now, 
or soon will, be underway among tank truck opera- 
tors to up present API tank truck specifications which 
now recommend limitation of compartment size to 
1,200 gals. The 1,200-gal. limit is a boost over former 
650-gal. top, but tank truckers feel that many local 
authorities drafting ordinances follow API specifica- 
tion as being limit for safe operation. Operators feel 
that if API ups the 1,200-gal. figure, cities and towns 
which now require a 1,200-gal. or under compart- 
ment size will go along on larger capacity. 


HIRING HOPE—Marketing segment of oil industry 
is hoping for a better supply of young men looking 
for jobs in service stations as schools close down 
for the summer. Lack of help has long been the 
dealer’s standard excuse for not joining fully in 
marketing campaigns for better service station sell- 
ing, more efficient station housekeeping, and an all- 
around improvement in service standards. Plenty of 
other jobs to choose from plus income tax penalties 
on parents of working sons, have in the past worked 
against dealer efforts to recruit an adequate labor 
force. Tax penalty still exists but it is expected thet 
less plentiful job opportunities in other directions will 
put service stations in a better hiring position. 


THE GOING GETS ROUGH—Service station operat- 
ors who depended heavily on automobile repair business 
are finding the going rougher. In one major company 
sales district, several such dealers have either given 
up their leases or have discontinued repair work. The 
increasing number of new cars are getting what repairs 
they need in the auto dealer shops. Oil company men 
who tried to warn gasoline dealers that they might 
later regret getting into the repair business do not 
really regret this development. 


‘GAS’ FOR SWEDEN’S TRUCKS —-— An_ unlmited 
supply of gasoline to all truckers who are members of 
Stockholm District Truck Assn. may be forthcoming 
on or‘about July 1, if present plans work out. Liberal- 
ization of gasoline supply hinges on condition thot 
none of the fuel seep into the black market or to 
private cars. Card index will be set up listing func- 
tion and requirement of each truck, thereby deter- 
mining fuel needs of that unit. System may be cp- 
plied nationwide, reports indicate. 

















There’s a heap of Satisfaction in doing 

business with Folks who constantly show they 

want your Friendship and your Business. From the 

first Smile and Handshake to the On-time Delivery, 

Crown's foremost theory is “Pleased to Serve You.”” Crown’s key- 

note is taking good care of Customers. And small orders are just as wel- 


come as large ones. Ask to have a friendly Crown Sales Representative call. 





PLANTS AT PHILADELPHIA, 


> Crown Cw 


One of America’s Largest Can Manufacturers 


BALTIMORE, CHICAGO, ST. LOUIS, HOUSTON, ORLANDO + Division of the Crown Cork & Seal Compa 
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The “Fair Deal” 
is taking a new 
tack in its bid 
for a legislative 
formula that would give Washington 
a large measure of control over the 
national economy. 


Mr. Yocom 


Hatched up by the liberals in the 
jowntown agencies, with some strong 
1elp from Capitol Hill, the idea al- 
ready has been shaped into tentative 
bill form and soon may be actually 
ntroduced in both branches of the 
‘ongres*. One of the major objec- 
tives of the new approach, as tenta- 
tively unveiled last week in the Con- 
gressional Record by Rep. Patman 
(iD. Tex.), is the forced development 
if a synthetic liquid fuels industry. 


Rep. Patman describes the meaz- 
ure, Which would be known as the 
“Economic Expansion Act of 1949”, 
as a “preliminary redraft” of the bill 
he and Sens. Murray (D., Mont.) and 
Sparkman (D., Ala.) introduced in 
the House and Senate last January 
to cet up a $15 billion fund for use of 
the RFC in expanding the nation’s 
ndustrial capacity, with or without 
private industry participation. 


Actually, it is not that at all. What 

really is, is a toned-down, but 
equally obnoxious, redraft of the leg- 
slation worked up, at the request of 
the President, by a cabinet-level com- 
mittee headed by Agriculture Sec- 
relary Brannan and which found its 
Way into the legislation hopper last 
Feb. 15 as H. R. 2756. This is the 
hiquitous bill which, were it enacted, 


would give the Truman authority to 
nject the federal government into 
‘very phase of the oil business both 
at home and abroad, as well as to 
ngage the government in any and 


very sort of other business activity. 


Control prices, to fix wages, to 
uy liquid fuels abroad for resale 
re In short, it proposed a 


etely government-managed 

as set forth beginning on 
P. 15 Feb. 23 issue of NATIONAL 
SETROL! (°M NEWS. 


in road objective remains the 

the so-called preliminary re- 
alt wever. Only the general ap- 
aral has been changed—by drop- 
Mg sich things as the price and 
ig trol sections and the foreign 


‘pur hase idea, and by seeming to 
tt! production fields which gov- 
mi may enter to a_ specified 
' sential expansion § areas.” 

“une 1; 1949 





WASHINGTON—By Herbert A. Yocom 


New Approach Is Seen in Bid 


To Expand Economic Controls 


These last are listed as: 

Synthetic liquid fuels; steel: freight 
cars; iron ore and iron ore shipping 
facilities; manganese and chromite; 
copper, lead and zinc; bauxite and 
aluminum; electric power; fertilizers; 
timber, and newsprint. 

There is, however, a joker which 


leaves the door wide open for the 
government later—Congress willing 
to enter upon, for example, any 


and all phases of oil activity, in ad- 
dition to just synthetic liquid fue!s. 
This is possible under the proviso 
directing the President from time to 
time to examine “other major areas 
of the 


national economy (with par- 
ticular reference to the conservation 
and development of natural _re- 


sources)” for the purpose of deter- 
mining whether a lack of investment 
and production in such areas is, or 
threatens to interfere seriously with 
economic expansion. If he so finds, 
he is to “report to the Congress his 
recommendations for the designation 


Interpreting the Oil News 





of additional areas of the national 
economy as_~ essential exparsion 
areas” in need of special treatment 
in the manner prescribed. 

So the threat to the private oil 
business would be as great, if not 
greater, under the redraft as it would 
under the original. That it could 
hold a greater danger is due to the 
fact that the redraft eliminates some 
of the trimmings of the old. Thus it 
may have been made at least slight- 
ly more palatable to some congres: 
men and stand a better chance of 
getting enacted, especially if business 


trends sharply downward to put 
Congress under the urge to start 
tinkering with the economy. 

That the Fair Dealers are count- 
ing on fear of a recession is quite 
apparent from Rep. Patman’s statc- 
ment, made as he inserted the re- 
draft in the Congressional Record, 
that: 

“Although total civilian emplov- 


ment continues high, it has signifi- 
cantly failed to expand to meet the 
needs of our growing labor force 
particularly of the hundreds of thou- 
sands of veterans who are coming 
out of schools and looking for jobs. 
Total industrial production has 
clined continuously for the last seven 
months and is about 10% below the 
level attained last fall. 


ce- 


“As a result, the people through- 


(Continued on p. 59) 





The oil indus- 
try’s public re- 
lations program, 
with decentrali- 
zation of the Oil Industry Informa- 
tion Committee’s field operations, is 
taking on all the earmarks of a pro- 
gram “of the oil man, by the oil man 
and for the oil man.”’ 


We think Mr. Lincoln, who turned 
phrases like that, would approve. 


Ideas now being brought forth are 
sparked by the thought that the pro- 
gram anywhere should be tailored to 
that particular area—and that no one 
is in a better position to know an 
area, or is better able to get the 
industry’s story across in an area 
than the men who operate in it. 


Mr. Bjorkback 


They can translate it into specific 
local examples of how well oil has 
served, and is serving, the public. 

Their faces, and their names, 
familiar to the community. 

Accordingly, the suggestion is that 


are 


ATLANTIC COAST—By Raymond E. Bjorkback 


Public Relations Becoming 


Program of and for Oil Men 


aryone—from the Asphalt Institute, 
to the jobber or distributor, to the 
Oil Producers Agency, or whom have 
you—could participate to the extent 
that he, or it, is interested. 


For Oil Progress Week, for exam- 
ple, the interested individual or group 
would be supplied such OIIC mate- 
rial as was desired—and a wealth of 
material is in sight. BUT that 
material would be supplied with the 
expectation that it would just form 


the backdrop for the telling of the 
local story. 
The participating oil man _ thus 


would be making more of his fellow 
citizens aware of the business he 
and other local oil men are in, and 
selling the service he and the others 
are giving. He could be a little ex- 
travarant ahout it because he would 
be talking about a great industry. 
The men thinking along these lines 
feel rather keenly that the OIIC pro- 
gram heretofore has been misunder- 
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ONE SMALL FACTORY IN 1911 


ru “ 
ilk 
a 


INCE the days of the “horseless 
carriage’ thename“Globe-Union ° 
has meant quick starting and de- 
pendable electric power for auto- 
motive vehicles. Just as the horse- 
less carriage owes its development 


to the great names which are to- 
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TEN 


day’s leaders in automobile produc- 
tion, so the storage battery, staunch 
ally of has 


grown up with the great names of 


automotive power, 


battery building. Globe-Union is 
very proud of its part in storage 


battery development. Many of the 


-GLOBE- 


GREAT PLANTS IN 1949 


BATTERY GREW UP 
WITH GLOBE-UNION 


milestones in battery history were 
also milestones in the progress ot 
Globe-Union . . . the inevitable 
consequence of the Globe-Union 
pioneering and research which has 
helped produce the remarkably 


efficient storage battery of today. 


MILWAUKEE, WIS. 
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sto They concede that perhaps it 
hasnt been quite realistic in ap- 
proach—that what may have been 
fine for New England might have 
been wholly unsuited to Texas, etc. 
But they stand fast on the prepo- 
sition that the program is aimed at 
fostering the welfare of all the in- 
dustry. 

Until recently, they were at a loss 
to devise a way by which they might 
persuade all the industry, or most 
of it, that it could subscribe to the 
same preposition. Now, they think 
they may have found the answer. 

The fact that the program’s budget 
has been cut need not be a bar to 
an even bigger 1949 Oil Progress ov- 
servance than last year’s, either, they 
believe 

When the OIIC meets June 28-30 in 
Cincinnati, it will be with the district 
committee chairmen, and the pro- 
posal will be advanced that the 100 
largest oil companies—not the 20 
largest, or the 24 largest—be re- 
quested each to lend the services of 
a few men who would serve as ad- 
vance agents for Oil Progress Week 
for about three weeks. 

These men would be assigned to 
the district committees as salesmen 
who would “merchandise” the ob- 
servance among newspapers, radio 
stations, civic clubs, etc., enlisting 
their co-operation. Advocates of the 
idea are confident that, once that 
co-operation is assured, there will be 
enough oil men available to make the 
ndicated appearances and talks. 


This way, it is felt, there will be 
enough manpower to do this year in 
a lot of communities what was done 
last year in a relatively few cities 
and towns. 

Much more material, too, is as- 
sured for the 1949 observance than 
Was available last year. An Oil 
Progress motion picture of a gen- 
eral nature will be available, as will 
be—again—company motion pictures. 
Also, extensive advertising by bill- 
doards and “A” boards (portable 
louble-faced advertising standards) 
is planned. 

The OIIC expects to orient itself at 
the Cincinnati meeting in the decen- 
tralization which puts OIIC field men 
reporting to district committees. It 
intends also to chart what it thinks 
should be its course from here on. 
_Then, in conjunction with the next 
National Petroleum Council meeting 
in July in Washington, the OIIC will 
sit down with the Public Relations 
Committee of the API Board of Di- 


rector 


The two groups will devote a full 


lay t. a round-robin on the OIIC’s 
*ntire program, discuss the problems 
presents, and what to do about 
nem 

It :'\1 should make for consider- 


able « progress. 


June 5, 1949 


How great is 
the need for an 
industry-wide ad- 
vertising pro- 
gram to prove to the household con- 
sumer that fuel oil is the best heating 
fuel he can use (see NPN, June 8, 
p. 11) is shown graphically by recent 
consumption figures for the Minne- 
apolis-St. Paul area. 

These figures are particularly note- 
worthy because they give clear cut 
and irrefutable evidence of how nat- 
ural gas is affecting the sale of fuel 
oil. They show that in Minneapolis, 
which has access to natural gas, 
consumption of fuel oil is dropping, 
while in adjoining St. Paul, which is 
not served with natural gas, fuel oil 
sales are rising. 

In other words, in a city which has 
access to both fuel oil and natural 
gas, the trend is toward gas and 
away from fuel oil. But in a city 
which cannot obtain gas, sales of 
fuel oil are on the upgrade. 


H. F. Horning, secretary of the 
Northwest Petroleum Assn. and the 
Upper Midwest Oil Burner Assn., 
gathered the figures to support his 
contention that the API, at its next 
meeting in November, should spon- 
sor an advertising and public rela- 
tions program at the local level to 
explain to the consuming public why 
oil is a better heating fuel than gas. 

The fact that the weather in the 
Twin Cities last winter was 8% 
warmer than usual has little, if any, 
bearing on the story revealed by the 
figures since both cities experienced 
exactly the same climatic conditions. 





Mr. Castle 


* * * 


During the first three months of 
1949, sales of fuel oil in Minneapolis 
totaled 27,843,000 gals., as compared 
with 33,799,000 in the first three 
months of 1948. This was a drop of 
5,956,000 gals. or almost 18% during 
a three month period. 

In St. Paul, on the other hand, sales 
during the first quarter of 1949 
amounted to 22,618,000 gals. as com- 
pared with 20,676,000 in the same 
period of 1948. This was an increase 
of 1,942,000 gals., or 9%. 

“In other words,” Mr. Horning said, 
“taking the actual loss in Minneapolis, 
and the gain in St. Paul, where 
people can’t buy gas, you can figure 
that fuel oil dealers in Minneapolis 
lost about a fourth actual and po- 
tential business.” 


Similar drops in sales were re- 
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MIDWEST—By Leonard Castle 


Twin Cities Data Point up Need 
To Push Fuel Oil Advertising 


corded at two Twin Cities suburbs, 
both of which have access to natural 
gas. In South St. Paul, consumption 
during the first quarter this year 
amounted to 1,901,000 gals., a drop of 
54,000 gals. from the 1,955,000 gals. 
consumed in 1948. In St. Paul Park, 
1949 sales were 709,000 gals., a drop 
of 707,000 gals. from the 1948 three- 
month total of 1,416,000 gals. 


“The situation in Minneapolis is 
going to be worse,” Mr. Horning 
said, “because about four months 
ago the gas company announced that 
it was prepared to start serving 5,000 
new customers and you can be sure 
that most of them will be people who 
formerly were using fuel oil. In St. 
Paul, the City Council repeatedly has 
refused to enact an ordinance per- 
mitting natural gas to be used in the 
city but it’s certain that one of these 
days gas will be made accessible to 
St. Paul and then fuel oil consump- 
tion will drop there unless our in- 
dustry, in the meantime, does some- 
thing to convince the householder 
that fuel oil is his best bet.” 


* * * 


Chicago oil men who have barge 
and terminal facilities on the city’s 
great waterways system formed a 
temporary organization last week to 
assure the industry of adequate rep- 
resentation on the new Chicago Port 
Authority which is being created by 
the Illinois legislature. 

The authority will consist of five 
commissioners empowered to _ co- 
ordinate and supervise the improve- 
ment and development of docks and 
terminals. Oil men were heartily in 
favor of the bill creating the author- 
ity for, in the past, the waterways 
system has been subject to rules and 
regulations of a large number of city, 
county and state agencies, as well as 
the federal government. 

Chicago oil men hope that one of 
the five commissioners, three of Whom 
will be named by Chicago’s Mayor 
Kennelly and two by Governor 
Stevenson, will be a representative 
of the oil industry. To support this 
contention, they point to the fact that 
the petroleum industry is the third 
largest shipper on the waterway, 
topped only by bituminous coal and 
sand and gravel. 

In 1947, latest year for which com- 
plete and accurate figures are avail- 
able, shipments of coal amounted to 
4,228,114 tons; sand and gravel, l,- 
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606,77 tons; and petroleum products, 
1,360.595 tons; which, broken down, 
adds ip to a grand total of approxi- 
mately 392,823,000 gals. of products. 
This was divided: gasoline, 220,952,000 
gals.; fuel oil, 163,203,000 gals.; and 
kerosine, 8,668,000 gals. 

Temporary chairman of the oil in- 
dustry committee out of which it 
is expected that a permanent water- 


ways organization will grow is Abra- 
ham Feldman of Lake River Termin- 
als. Other committee members are: 
Robert F. Doepel of Braun Brothers 
Oil Co., Roy J. Thompzon of Apex 
Motor Fuel Corp., Carl R. Jonswold 
of Arrow Petroleum Co., Andy 
O’Blasny of Dabrol Products Corp. 
and Carl O. Beroth of Acme Petrol- 
eum Co. 





PACIFIC COAST—By Frank Breese 


Farm Section Near Los Angeles 


Becomes Major Gasoline Market 


While Los An- 
geles has _ been 
noisily expanu..., 
into the biggest 
single gasoline market, a much les- 
ser known area just a few dozen 
miles away has quietly become one 
of nation’s major gasoline outlets. 

San Joaquin Valley, inland from 
Los Angeles, has been a prominent 
oil producer for 50 years but was 
known almost wholly as a producer. 
In the past 20 years, it has been 
developing as an agricultural area. 
Since 1940 the population has in- 
creased some 55%. So now, San 
Joaquin Valley is a sprawling bust- 
ling economic entity. 

It is estimated that there are more 
than 500,000 trucks and automobiles 
in the valley. Additionally, there are 
33,000 farm tractors. All depend on 
petroleum products. 

In the Los Angeles Basin is found 
the greatest single concentration of 
motor vehicles in the world. State 
records show 1,426,723 automobiles 
and 132,146 trucks for a total of 
1,558,869. By comparison, San Joa- 
quin Valley offers a market one third 
that size. 

To get 
market 
began ; 
of its 
capita] 


Mr. Breese 


its share of that bulging 
Standard Oil of California 
nodernization and enlargement 
refinery at Bakersfield, the 
of San Joaquin Valley. The 
new refinery facilities include ther- 
mal cracking units with the dual 
Purpose of bettering the quality of 
the products and increasing by 50% 
he amount of daily crude oil which 
‘an be processed. Daily throughput 
“apacity will be raised to 20,000 bbls. 
Last week California Standard an- 
hounce | that the Bakersfield pro- 
pram ll be completed by the end 
tthe ear, providing a more direct 
source of oil products for the valley 
vhich roduces nearly half of Cal- 
‘ornia . annual output of crude oil. 
* * « 
Self rve 
egain 


stations were under fire 


scattered areas of Los An- 
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geles County where the idea was 
pioneered two years ago. The city 
councils of the incorporated com- 
munities of Azusa and Huntington 
Beach instructed their respective 
city attorneys to draft ordinances 
banning self-service operations. Both 
bans were to be based on the element 
of fire hazard. 

Los Angeles County authorities 
have sanctioned self-service stations. 
It is left to the independent com- 
munities to decide whether they will 
approve or outlaw them. They have 
been taboo in Los Angeles city since 
the beginning, thus being excluded 
from a lot of territory. 

This separate action by two com- 
munities doesn’t indicate a trend in 
sentiment but does underline the con- 
troversy raging about self-serves. 

* * * 

The lower house of the California 
assembly approved a bill which would 
affect both self-serve and cut-rate 
operations. The bill calls for amend- 
ment of an existing law governing 
the sale of petroleum products. The 
proposed amendment would ban 
phrases referring to price savings un- 
less the phases be accompanied by 
the total price quotations in letters 
the same size. 

One of the features of self-service 
stations and cut-rate operations is 
the prominent display of signs claim- 
ing such attractions as “Save 5c,” 
“3c Cheaper Here’, “You Gain 5c 
on Each Gallon”, etc., without speci- 
fying retail prices except on pumps. 

The bill went to Senate for con- 
sideration. 

* * * 

Dollar scarcity abroad is one rea- 
son for the heavy surplus of crude oil 
in the U. S., in the opinion of J. E. 
Brantly, president of Drilling & Ex- 
ploration Co. He told a group of oil 
men here that several countries need 
the crude but can’t afford it. As ex- 
amples, he cited Argentina and Bra- 
zil. Each, he said, presently uses 
about 60,000 b/d. If they had the 
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dollars, they could use 800,000 b/d 
between them. 


* * + 


The mounting surplus of low grav- 
ity crude brought out an economic 
anomaly. 

For 11 gravity crude in the San 
Ardo field, in the Salinas Basin be- 
low San Francisco, Union Oil recent- 
ly posted a price of 44c a bbl., com- 
pared to $1.73 on Jan. 1. The field 
which has been producing 3,£00 b/d 
is virtually shut in. 

Cost of producing oil at that field 
was estimated at 45c a bbl.—-a pen- 
ny loss on each barrel produced. 


* * * 


Pipe line notes: Richfield Oil Corp. 
just had a pipe line laid connecting 
the new Cuyama field and the San 
Joaquin-Maricopa pipeline. The 30- 
mile, 8-inch pipeline was finished 
in two weeks . . . Two companies are 
prepared to spend over $4,000,000 on 
85 miles of pipe line in Southern 
California to bring in an additional 
40,000,000 cu. ft. of natural gas daily 
from Texas. The gas will be piped 
from the Panhandle field in Texas 
and the Permian Basin in Texas and 
New Mexico for southernmost San 
Diego County ... It was announced 
that the Montana-Wyoming Gas Pipe 
Line Co. has been formed to carry 
natural gas from Wyoming to eastern 
Montana, western North Dakota and 
the Black Hills region of South Da- 
kota. Estimated cost of the pipe line, 
to be publicly financed, is $8,000,000 

* * * 

Gov. John W. Bonner of Montana 
announced that state royalty oil will 
be offered to all refiners in Montana 
on a new sealed bid basis after Sept. 
1. Royalty oil will go to the highest 
bidder. Previously, a single operator, 
with a three-year contract which ex- 
pired May 20, was allowed to pur- 
chase all royalty oil produced on 
land owned by the state. 

* * * 

Shell Oil started operating a new 
17144-mile pipe line from Wilming- 
ton, on the waterfront, to midtown 
Los Angeles. Chief advantage is that 
it eliminates many miles of trucking 
through the congested streets. 

The four-inch line will handle two 
grades of gasoline from the refinery 
to the marketing depot. Major por- 
tion of the line was leased from Re- 
construction Finance Corp. which 
constructed it in 1944 for a war- 
time project. Shell put down 2'% 
miles of pipe to connect the line. 

* * * 

While low gravity crude oil was be- 
coming “sloppy,” the demand for high 
gravity crude persisted. Shell Oil has 
imported 450,000 bbls. of 30 gravity 
Venezuelan crude in the past three 
months. The explanation was that 
California light crudes are in insuf- 
ficient supply to maintain the rate of 
gasoline and Diesel fuel needed for 
market. 














Mr. Atwill 


A. T. Atwill, new president of Oil Heat Institute of 
America, Inc., was originally an advertising man. 


When he first arrived in Chicago from his native Iowa 
he got out mail order catalogs for the John M. Smith 
Co., then the third largest mail order house in the coun- 
try. He followed an advertising career until he became 
the advertising manager for a Chicago machinery manu- 
facturer. 

In 1920, when the firm met a decline in business vol- 
ume by slacking off on its advertising efforts, Mr. At- 
will decided there would be more scope for his efforts 
in the field of selling, and went into the pipeless fur- 
nace business. In 1925 he pioneered in the introduction 
of the first oil-fired, vaporizing space heaters. He was 
made sales manager of Quaker Mfg. Co. and subsequent- 
ly, in 1933, became its president. 


New President of OHI Feels 


Coal Is No Longer Serious 


Competitor of Oil Heat 


Mr. Atwill recalls that while he was Quaker sales 
manager he asserted that what the business needed 
was more competitors. In the four years between 193 
and 1937 many new companies did come into the vapor- 
izing space heater business, the total number of manu: 
facturers growing from three to 62. Nevertheless, as h 
foresaw, competition helped to stimulate vaporizing 
burner sales, and Mr. Atwill notes that sales of his 
company alone have expanded to 18 times the volum 
in 1933, the time when he became president of Quaker 


Mr. Atwill looks for good space heater sales during 
the fall of 1949. Coal is no longer a serious competito! 
he feels, and dealers and distributors have always liked 
to push space heater sales, he points out, because it has 
always been a trade custom to assure a 25% margi 
for distributors and a 40% margin for dealers. 
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New Exclusive Dealing Case Set as 
U. S. Court Outlaws California Pacts 


Supreme Court Upholds Yankwich Decision; 
Company Has 6 Months to Rewrite Contracts 


The U. S. Supreme Court this week 
(June 17) outlawed exclusive deal- 
ing contracts in the oil industry by 
terming as illegal 5,197 such con- 
tracts and agreements which Stand- 
ard Oil Co. of California has in seven 
western states. 


Commenting on the 5-to-4 split 
decision which affirmed the ruling 
f Federal District Judge Leon Yank- 
wich (NPN June 9, 1948, p. 11), 
California Standard said that the 
high court adjudged the contracts to 
be in violation of the Clayton Act, 
but did not sustain the District Court 
ruling that the Sherman Antitrust 
Law was violated. The statement 
pointed out that the Supreme Court 
lid not find the company guilty of 
engaging in contracts detrimental to 
the public. 


Richfield Trial Set 


Meanwhile, Department of Justice 

prepared to press a similar case 
against Richfield Oil Corp. Trial has 
been set for Sept. 12 in U. S. Dis- 
trict Court of Judge Peirson Hall. 
William C. Dixon, head of Justice 
Department Antitrust Division’s West 
Coast offices, told NPN, “The Su- 
preme Court ruling will be a decisive 
precedent for the Richfield case.” 
Mr. Dixon, who handled the govern- 
ent's case against California Stand- 
mmented that the Supreme 
urt decision “makes Independent 
lealers independent in fact as well as 
nna 


Under provision of the Yankwich 
rder, California Standard now has 
SIX iths in which to rewrite con- 
ind sublease agreements with 
dent dealers in California, 
eg Washington, Arizona, Ne- 
ada, idaho and Utah. 


The Supreme Court's majority 
written by Justice Frank- 
held that California Stand- 
e of exclusive requirements 
ts “creates just such a poten- 
g on competition as it was 
pose of Sec. 3 (of Clayton 
remove wherever, were it to 
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become actual, it would impede a 
substantial amount of competitive ac- 
tivity.” 

Noting that its decision hinged up- 
on an interpretation of Sec. 3 of the 
Clayton Act, court declared: 

“The issue before us, therefore, is 
whether the requirement of showing 
that the effect of the (exclusive re- 
quirements) agreements ‘may be to 
substantially lessen competition’ may 
be met simply by proof that a sub- 
stantial portion of commerce is affec- 
ted or whether it must also be dem- 
onstrated that competitive activity 


has actually diminished or probably 
will diminish.” 

Court conceded that California 
Standard may not have improved its 
competitive position during period of 
exclusive dealing contracts, but 
found, nevertheless that: 

“|. . The qualifying clause of Sec. 
3 is satisfied by proof that competi- 
tion is foreclosed in a substantial 
share of the line of commerce affec- 
ted. It cannot be gainsaid that ob- 
servance by a dealer of his require- 
ments contract with Standard does 
effectively foreclose whatever oppor- 
tunity there might be for competing 
suppliers to attract his patronage, 
and it is clear that the affected pro- 
portion of retail sales of petroleum 
products is substantial. In view of the 





DJ Sees California Ruling Nationwide in Scope 


NPN News Bureau 
WASHINGTON—tThe Justice De- 
partment views the effects of the 
U. S. Supreme Court decision outlaw- 
ing exclusive dealing contracts in 
the California Standard case as na- 
tionwide in scope. 

Although conceding that exclusive 
requirements contracts may not exist 
in written form east of Rockies, de- 
partment maintains that the same 
practice is followed by “word of 
mouth’’—apparently in same manner 
as it is attempting to establish in 
its suit against Richfield Oil Corp. 
pending before Federal District Court 
at Los Angeles (See other story p. 
00). 

Whether similar suits now will be 
brought in other sections of the coun- 
try is not indicated, but department 
is known to have been working up 
cases for about one year involving 
at least two East Coast companies. 

In any event, DJ takes the posi- 
tion that court’s decision is applica- 
ble as much in case of verbal con- 
tracts as in written agreements, be- 
cause Sec. 3 of Clayton Act does 
not spell out by what method a pro- 
hibited “condition, agreement or 
understanding” must be achieved. 

Meantime, government attorneys 
doubted that fears of Supreme Court 
Justice Douglas that the high court 
decision opens door to major oil com- 








panies to create “service-station em- 
pires of their own” would material- 
iZe. 

They contend that major oil com- 
panies will not rush to convert to 
direct marketing operations for a 
number of reasons, chief of which is 
a possibility that Robinson Patman 
Act might force them to abandon 
their wholsesale operations if they 
do their own retailing 

Other reasons advanced to sup- 
port the belief that majors will not 
take over and operate stations re- 
tailing their products wer‘ 

1. Public liability at stations would 
have to be assumed by major com- 
panies. 

2. Chain store taxes would become 
applicable in certain states 

3. Labor unions would be placed 
in more favorable bargaining circum- 
stances for obtaining contracts affect- 
ing wide number of employes 

4. Station employes would be sub- 
ject to Federal Fair Labor Standards 
Act (minimum-wage and maximum 
hour law), whereas present station 
lessees are exempt in practically all 
cases. 

5. Social security taxes, a sizable 
item, would have to be paid on sta- 
tion employes. Now, lessee-operators 
pay these taxes if they have a suffi- 
cient number of employes to be cov- 


ered under the act. 
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widespread adoption of such contracts 
by Standard’s competitors and the 
availability of alternative ways of 
obtaining an assured market, evi- 
dence that competitive activity has 
not actually declined is inconclusive.” 
There were two. separate and 
sharply critical dissenting opinions 
one by Justice Jackson in which Chief 
Justice Vinson and Justice Burton 
joined; the other by Justice Douglas. 


Opinion of Douglas 
Justice Douglas said: 


“When the choice is thus given, 
I dissent from the outlawry of the 
requirements contract on the present 
facts. The effect which it has on 
competition in this field is minor as 
compared to the damage which will 
flow from the judicially approved 
formula for the growth of bigness 
tendered by the court as an alterna- 
tive. Our choice must be made on 
the basis not of abstractions but of 
the realities of modern industrial 
life. 

“Today there is vigorous competi- 
tion between the oil companies for 
the market. That competition has left 
some room for the survival of the in- 
dependents. But when this induce- 
ment for their survival is taken away, 
We can expect that the oil companies 
will move in to supplant them with 
their own stations. There will still be 
competition between the oil com- 
panies. But there will be a tragic 
loss to the nation. The small, inde- 
pendent businessman will be _ sup- 
planted by clerks. Competition be- 
tween suppliers of accessories (which 
is involved in this case) will dimin- 
ish or cease altogether. The oil com- 
panies will command an increasing- 
ly larger share of both the wholesale 
and the retail markets. 

“That is the likely result of to- 
day’s decision. The requirements con- 
tract which is displaced is relative- 
ly innocuous as compared with the 
virulent growth of monopoly power 
which the court encourages. The 
court does not act unwittingly. It con- 
sciously pushes the oil industry in 
that direction. The court approves 
what the antitrust laws were de- 
signed to prevent. It helps remake 
America in the image of the cartels.” 


Jackson’s Dissent 


Justice Jackson wrote that a judici- 
al decree without actual proof of com- 
petition having been substantially 
lessened “is but a guess in the dark.’ 

“That is all we have here,” said 
Mr. Jackson for himself, the chief 
justice and Mr. Burton, “and I do 
not think it is an adequate basis on 
which to upset long-standing and 
widely practiced business arrange- 
ments. 

“I should therefore vacate this de- 
cree and direct the court below to 
complete the case by hearing and 
weighing the government’s evidence 


and that of the defendant as to the 
effects of this device.” 

In his opinion, Justice 
went on to say: 

“No retailer, whether agent or in- 
dependent, can long remain in busi- 
ness if he does not always and not 
just intermittently, have gas to sell. 
Retailers’ storage capacity usually is 
limited and they are in no position to 
accumulate large stocks. They can 
take gas only when and as they can 
sell it. 

“The government can hardly force 
someone to contract to stand by, 
even ready to fill fluetuating de- 
mands of dealers who will not in turn 
undertake to buy from that supplier 
all their requirements. And it is im- 
portant to the driving public to be 
able to rely on retailers to have gas 
to retail. It is equally important that 
the wholesaler have some incentive 
to carry the stocks and have the 
transport facilities to make the ir- 
regular deliveries caused by varied 
consumer demands. 

“It may be that the government, if 
required to do so, could prove that 
this is a bad system and an illegal 
one. It may be that the defendant, 
if permitted to do so, can prove that 
it is, in its over-all aspects, a good 
system and within the law. But on 
the present record the government 
has not made a case. 

“If the courts are to apply the 
lash of the antitrust laws to _ the 
backs of businessmen to make them 
compete, we cannot in fairness also 
apply the lash whenever they hit upon 
a successful method of competing. 
That, in so far as I am permitted by 
the record to learn the facts, appears 
to be the case before us. I would re- 
verse.” 

Majority opinion said California 
Standard was a “major competitor” 
when requirement contracts system 
was adopted, and then added: 

ss . It is possible that its posi- 
tion would have deteriorated but for 
the adoption of that system. When 


Jackson 





Texts Available 


Texts of the Supreme Court 
majority opinion and the two 
dissenting opinions in the 
Standard of California exclu- 
sive dealing case were published 
as a _ special supplement to 
Platt’s Oilgram News Service 
on June 13. Any reader of Na- 
TIONAL PETROLEUM NEWS may 
obtain a copy of this supple- 
ment, without charge, by writ- 
ing to: 

Reader Service Department 

National Petroleum News 

1213 West 3rd Street 

Cleveland 13, Ohio 

Ask for “Standard of Cali- 
fornia case texts.” 











it is remembered that all the other 
major suppliers have also been \ sing 
requirements contracts, and when it 
is noted that the relative share of 
the business which fell to each has 
remained about the same during the 
period of their use, it would not be 
farfetched to infer that their effect 
has been to enable the established 
suppliers individually to maintain 
their own standing and at the same 
time collectively, even though not 
collusively, to prevent a late arrival 
from wresting away more than an 
insignificant portion of the market. 


Court added that it would be “ill- 
suited” or virtually impossible to de. 
mand that bare inference be sup- 
ported by evidence as to what would 
have happened but for adoption of 
requirements contracts system or to 
require “firm prediction” of an in- 
crease in competition if system were 
abandoned. 


Then, majority group declared: 


“Before the system of requirements 
was instituted, Standard sold gasoline 
through independent service-station 
operators as its agents, and it might 
revert to this system if the judgment 
below were sustained. Or it might, as 
opportunity presented itself, add ser- 
vice stations now operated independ- 
ently to the number managed by its 
subsidiary, Standard Stations, Inc.” 


Later, court said question of 
whether buying out stations and 
“making them dependent employers of 
Standard Stations, Inc.” would be 4 
greater detriment to public than per- 
petuation of present system was 
not submitted for its decision. 


Rejected by court was a California 
Standard proposal for an ‘economi' 
investigation” of questions at issu 
court declaring such a study would 
“stultify the force of Congress’ declar- 
ation that requirements contracts ar‘ 
to be prohibited wherever their effect 
‘may be’ to substantially lessen com- 
petition.” 


Court went on to say that if it 
is economically desirable for servic 
stations to confine themselves to 4 
single supplier, ‘‘they will continue t 
do so though not bound by contract. 
However, court asserted that if a re 
tailer finds it important to assure his 
supplies by commitment from a SsIn- 
gle supplier, then competition for his 
patronage should enable him to I 
sist upon an arrangement without 
binding him to refrain from !ooking 
elsewhere. 


While Richfield Oil did n 
ment officially on the annou! 
that its trial has been set, ac 
spokesman said its case diffe! 
Standard’s. He added, “We fe't 
regardless of the Standard 
our case would go ahead, bec: 
contracts are different from thos 
Standard has with Chevron dvalers 


Principal difference, according “ 
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Mr. Dixon of DJ, is that Standard 
contracts are written while Richfield 
contracts are oral. Government’s ob- 
ject will be to establish existence 
of verbal contracts calling for ex- 
clus dealing arrangement. 

Indicating that DJ will intensify its 
drive, Mr. Dixon said, “‘The verdict 
applicvs to any other companies using 
the same type of arrangement.” In- 
vestigation of oil companies insti- 
tuted in the autumn of 1947 is con- 
tinuing, he said. 


Observers speculating on the pos- 
sible effects of the California decision 
on the marketing system, suggested 
that the ruling would permit revival 
of the split-pump system or might 
prompt Standard to take over certain 
Independents to preserve its outlets. 
Both generally were regarded by oil 
men as unlikely, the former because 
split pumps have gone out of fashion 
and the latter because of expense and 
potential ill will. 


FTC Clarifies Attitude Regarding 
Kefauver Amendments on Pricing 


WASHINGTON Clarification of 
its attitude regarding the Kefauver 
amendments to the O’Mahoney pric- 
ing practices bill came this week 
from Federal Trade Commission as 
House Judiciary Committee post- 
poned until June 16 its action in the 
measure. 

While supporting measure other- 
wise, commission insists it takes no 
position on the amendments, which 
are aimed at sustaining the Federal 
Circuit Court’s decision in the so- 
alled Detroit case involving Indiana 
Standard. 

It so stated in letter to Rep. Walter 
(D., Pa.), who last week quoted FTC 
as telling him it had no objection 
to the O’Mahoney Bill provided the 
Kefauver amendments were eliminat- 
ed. The Walter statement, FTC de- 
lared, evidently resulted from a 
‘misunderstanding” of its position. 

Committee Chairman Celler (D., 
N. Y.) indicated that bill would be 
voted upon at June 16 meeting, while 
Rep. Walter predicted it would be 
reported favorably without Kefauver 
amendments. 

Rep. Celler quoted John Clark, 
member of the President’s Council of 
Economie Advisors, as urging pas- 
sage of the O’Mahoney' measure 
minus the two Detroit case provisos 
incorporated in the measure by the 
Senat 

Mr. Clark, according to Rep. Celler, 
recommended immediate favorable 

msideration of bill and said “time 
s of the essence.”’ 

At June 14 closed-door hearing, 
Rep. Patman (D., Tex), co-author of 
Robinson Patman Act, testified in op- 


+ 


sition to O’Mahoney measure, con- 
tendine it would be a “‘death-sentence 
‘or home-town merchants and inde- 
ende businessmen.” 

Rep Patman read a_ supporting 
etter written by Walter B. Wooden, 
FTC's associate general counsel, who 
took ich different view from that 
' the commission that Rep. Patman 
leclarnd “he has taken his official 
ife in his hands.” 

Rep Wooden wrote that S. 1008 
Would “legalize cutthroat competi- 


June 5, 1949 


Although expressing no real in- 
terest one way or the other in the 
Kefauver amendments in its letter 
to Rep. Walter, FTC did suggest that 
their phrasing would need to be 
changed if they are retained in the 
pricing practices bill. 

The commission contended that 
the amendment aimed at upholding 
the Detroit case ruling “went be- 
yond” the position of the Circuit 
Court. 

“The inclusion of the word, will, 
in the amendment (to Sec. 3) wrote 
FTC, “had the effect of making the 
adequacy of the good faith defense 
depend upon the future consequences 
of the discrimination instead of the 
present and past consequences there- 
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of. The latter is in accordance with 
the decision of the court. 

<< . If the amendment were re- 
tained the word, will, should be elim- 
inated, so that the amendment would 
read, “other than a discrimination 
which substantially lessens competi- 
tion.”’ 


S. Carolina Jobbers Back 
Senate ‘Gas’ Price Probe 


Special te NPN 

MYRTLE BEACH, S. C.—South 
Carolina Oil Jobbers Assn. went on 
record during its summer secsion 
here, June 8-9, in support of legisla- 
tion to repeal federal taxes on auto- 
motive products and _ forthcoming 
congressional investigation of recent 
gacoline price increases. 

Association secretary, W. L. Heinz, 
said letter would be dispatched to 
Senate Banking Subcommittee asking 
for gasoline price probe and stating 
that South Carolina jobbers have not 
benefitted from increased oil indus- 
try earnings. Removal of automo- 
tive product taxes will also be re- 
quested in writing by association to 
South Carolina congressmen, Mr. 
Heinz added. 

In reference to reports that South 
Carolina jobbers were dissatisfied 
with membership in National Oil Job- 
bers Council, Mr. Heinz said only 
that association is still in the council 
and will remain “as long as the 
council acts constructively.” 





Cities Service to Build New Lube Plant 


BARTLESVILLE Contracts for 
construction of a 4 million dollar com- 
pounding plant with a capacity of 
more than 23 million gals. of lube 
oils per year at Cicero, Ill., have been 
awarded by Cities Service Oil Co. 
(Del.) to Sumner S. Sollitt & Co. 







os EN at age 


Artist's sketch of compounding plant Cities Service plans to build at Cicero, Il. 


Project is scheduled for completion 
early next year, Cities Service says. 
Blending stocks will be barged 
from the solvent-refined lube oil plant 
now being completed at Lake Charles, 
La., by Citcon Corp., owned by Cities 
Service and Continental Oil Co. 


- on 


" 
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Standard Oil of Indiana Appeals 
Detroit Case to Supreme Court 


FTC Has 30 Days to Answer Petition; If Court 
Accepts Appeal No Ruling Seen Before Next Fall 


NPN News Bureau 
WASHINGTON—Standard Oil Co. 
(Indiana) June 9 appealed to U. S. 
Supreme Court from a ruling of the 
U. S. Circuit Court of Appeals in the 
Detroit area price discrimination 
case. The Appeals Court had upheld 
a cease and desist order of Federal 
Trade Commission. 


FTC has 30 days in which to answer 
Indiana’s petition. If the high court 
agrees to accept the appeal, then a 
ruling probably will not be made 
until late next fall at the earliest. 


Meanwhile, in Congress the pricing 
debate continued. Standard filed its 
appeal just one day after the House 
Judiciary Subcommittee (headed by 
Rep. Walter, D., Pa.) had voted unan- 
imously to eliminate Kefauver amend- 
ments from the Senate-approved 
O’Mahoney pricing practices bill. The 
Kefauver amendment would have had 
the effect of writing the Appeals 
Court finding in the Detroit case into 
permanent law. (Details of the con- 
gressional developments along this 
line will be found in story on p. 15.) 


Petition of Standard pointed ‘out 
that “this is the first proceeding in 
which a federal agency or a federal 
court has denied a seller the right 
to meet competition in good faith by 
reducing his price to an individual 
customer to meet a price offered to 
the customer by a competitor.” 


Cites Drastic Effects 


Standard said that if this reasoning 
is allowed to stand, it ‘will necessi- 
tate a nationwide reconstruction of 
the marketing procedures not only 
of the oil industry but of many other 
industries.” 

“The right of a supplier to compete 
with his competitors by meeting 
their prices is so fundamental that no 
restriction should be placed upon it 
without the review and consideration 
of this court.” 

Explaining that Standard already 
had lost three jobbers to competitors 
offering lower prices in the Detroit 
area, the petition declared that the 
evidence was conclusive that.the tank 
car price accorded the four jobbers 
involved in the case was given in 
good faith to meet an equally low 
price offered by competitors. 

During this period, the petition 
said, competitors were attempting to 
lure away the company’s four jobbers 
by quoting tank car prices even lower 


than tank car 


price. 


Standard’s regular 


Would Have Lost Customers 


“Not only was petitioner (Stand- 
ard) warranted in believing it would 
have lost these jobber customers to 
competitors had it not quoted the 
price here complained of . but it 
would in fact have lost the four job- 
bers as customers had it not met, in 
whole or in part, the specific lower 
prices offered them by designated 
competitors. Petitioner never under- 
cut the prices offered by competitors 
to its four jobber customers. 


“The distribution of gasoline is 
highly competitive in the Detroit re- 
gion,”’ petition said. ‘““These four job- 
bers, operating their own bulk storage 
and delivery facilities, will be able, in 
the future as in the past, to continue 
to buy at a tank car price, as low or 
lower than petitioner’s tank car 
price, from other suppliers of brand 
gasoline comparable in grade and 
quality to petitioner’s. 


“Suppliers distributing only through 
jobbers in the Detroit region (irre- 
spective of their practice in other 
regions) can and will sell to these 
particular four jobbers in tank car 
quantities at a tank car price even 
lower than petitioner’s, and, inas- 
much as they will be selling at one 
price only, they will be entirely be- 
yond the reach of Section 2 of the 
Clayton Act as amended and the 
commission will be without power to 
proceed against them regardless of 
the prices at which their customers 
might resell at wholesale or retail. 


“The sole reason advanced for de- 
priving petitioner of its right in good 
faith to meet the price of a competi- 
tor is that the commission and the 
court deemed that petitioner’s exer- 
that right produced results 
injurious to competition at the retail 
level ...If the decree should be 
permitted to stand, there will be no 
rectification of the so-called injury 
to competition at the retail level; the 
four jobbers will be in a position to 
obtain the tank car differential from 
suppliers distributing in the Detroit 
region through jobbers only and to 
pass on to their customers a portion 
of such differential.” 


cise of 


Standard argued that a modifica- 
tion of the FTC order issued by the 
Appeals Court requires the company: 


“(1) Either to cease selling to 


wholesalers (performing the go 
function of wholesaling and not sel. 
ing at retail) or else to cease selling 
to retailers in the same locality, or 


“(2) To sell to wholesalers an 
retailers in the same locality at th 


same price, which not only is a prar. 
tical impossibility but which also dis. 
regards the functional difference be. 


tween wholesalers and 
*(3) To 


retailers: 


cease dealing with an 


wholesaler who petitioner knows, 0; 
should know, will not maintain peti. 


” 


tioner’s price to retailers. 


“Neither the courts nor the con. 


mission in any other case have re- 


quired suppliers to distribute sole) 
by wholesale or solely by retail; no: 
to charge the same price to whole. 
salers and retailers; nor to establis! 
price maintenance systems. 


“Whether the commission ma 
order suppliers to control resale prices 
by selection of complaisant whole- 
salers is an innovation of dubious 
legality,” Standard declared. 


In discussing its argument that the 
products involved were not in inter- 
state commerce, and thus outsi 
FTC jurisdiction, petition said 


“The decision that the pur- 
chases by the jobbers and service sta- 
tions were ‘in commerce,’ on th 
ground that storage in a local gaso- 
line terminal differs essentially, 
not in principle, from storage in 
local merchandise warehouse, (a) 
of vital importance to the oil indus- 
try, (b) has been decided otherwis 
by other courts of appeals, (c) a 
is apparently in conflict with opinior 
of this (Supreme) court.” 


Death 


Dr. Walter Miller, retired vice pres 
ident of Continental Oil Co., died a 
his home in Ponca City, Okla 
June 8, after being in ill health f 
about two years. He was 68 
3orn in Switzerland, Dr. Miller gre’ 





up in the United States, and spent his 


early years as a machinist’s helpe! 
blacksmith, and bookkeeper. Aft 
joining Tide Water Oil Co. at Bayol 
ne, N. J., he worked as yield clet 
and attended night school, studying 
chemistry and engineering. Later} 
was associated with Pierce Refining 
Co. and Cosden and Co. and worked & 
a consulting refinery engineer I 
joining Marland Oil Co. as vii 
ident in charge of refinery ope 

He retired in 1946 after bein 
ciated with Continental si 
merged with Marland in 192% 
honorary degree of doctor o 
neering was bestowed by th 
versity of Tulsa in 1943... Su 
include the widow, two daug 
Miss Ruth Miller, of Ponca Ci 

Mrs. Sherwood Lahman of Tu 

two grandchildren. 
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Domestic Producers’ Fear of Oil 


Imports Unfounded, Holman States 


The question of foreign oil was 
given prominent attention in Wash- 
ington the past week. These events 
highlighted the most recent develop- 
ment 

1__Eugene Holman, president 
of Jersey Standard, told Congress 
he thinks Independent domestic 
producers are seeing ghosts in 
their fear of a flood of foreign 

oil descending on the U. S. 

2.-Independent Petroleum 

Assn. of America’s general coun- 


sel Russell B. Brown said Mr. 
Holman’s testimony has “im- 
posed a still further strain’ on 
the confidence of domestic pro- 
ducers in the industrial leader- 
ship of the oil-importing com- 
panies. 


3—Economic Co-operation Ad- 
ministration describes Europe’s 
refinery expansion plans in such 
terms as “too high” and as “un- 
likely” to be in line with future 
market possibilities. 

4Petroleos Mexicanos, gov- 
ernment oil monopoly, plans to 
expand Mexico’s oil production 
nearly threefold by 1956. 

5—Cabinet-level decision on 
the question of Mexican oil loan 
might come this week, some re- 
ports indicate. 
Mr. Holman, in testimony before 
House Small Business (Patman) 
‘ommittee last week, said that from 
Jersey's standpoint the fears of do- 
producers “are unfounded in 
adding: 


lestic 


momics,”’ 


‘No Firm Basis of Fact’ 
‘I cannot bring myself to recom- 
tend that legislation be introduced 
n the Congress to deal with a sup- 


sition about the future when I feel 
fat such a supposition has no firm 
asis of fact...” 

Mr 


Holman underwent lengthy and 
ivolved questioning at the hands of 


committee’s executive director, 
Us H. Ellis, who indicated the group 
as i search of some sort of a 


‘exibl. formula” whereby Congress, 
yaw, might regulate imports so as 
mak: certain they are for the pur- 

of supplementing, not supplant- 
“5, Golestie production. 


0ths Mr. Holman disagreed, say- 
‘§ at one point, “I think that to 
— future and to try to write 
* torn ila would interfere,’ in the 
nh the main job here in the 
lich is to supply our domestic 
Ss. I don’t think you could 
Tite ormula that would take the 










1949 


risk out of the free competitive en- 
terprise system.” 


Also, he told the committee that 
Jersey’s analysis of investment fac- 
tors have led it to the conclusion 
“that investments for the purpose of 
permanently supplying the domestic 
market from the Middle East are 
not presently attractive, relative to 
other uses for this capital.’”’ Rather, 
he added, investments have been 
made for the purpose of protecting 
Eastern Hemisphere business of the 
company—about 300,000 b/d in 1948. 


For period immediately ahead, Mr. 
Holman saw several other factors 
that would prevent a flood of im- 
ports. For instance, he asserted that 
to increase Middle East imports over 
present levels in amount equal to 
only 3% of domestic production 
would run afoul such bottlenecks as: 
1. Limitations on physical facilities 
for handling additional crude in Mid- 


dle East; 2. Probable inability of 
world tanker fleet to handle added 
load during winter season of high 


tanker requirements; 3. Limited re- 
fining capacity on U. S. East coast 
capable of processing Middle East 
crude; 4. Fact that shipments to 
Gulf and West Coast would necessi- 
tate using far more tankers, thereby 
reducing quantity of oil physically 
movable. 


Terms Estimate Over-Optimistic 


The Jersey president testified there 
is “every indication” that total de- 
mand in U. S. during last year of 
1949 will be higher than last year’s 
6,090,000 b/d. At same time, he 
thought estimate of IPAA Supply 
and Demand Committee of a total 
demand in next six months of 6,- 
515,000 b/d “may well be over-opti- 
mistic.”” Pointing out this is more 
than 600,000 b/d above present level 
of 5,900,000 b/d (including 500,000 
b/d imports), Holman ‘said that if 
imports continued at only the cur- 
rent rate and demand came up to 
IPAA expectations, domestic produc- 
tion (including natural gas liquids) 
would have to jump to 6,000,000 b/d 


to balance average demands imme- 
diately ahead. 
“This would be 98% of the maxi- 


mum production ever achieved in this 
country,” he reminded committee. 


Also, he said that if fourth quarter 
demand reaches the 6,830,000 b/d 
forecast by IPAA, the balancing of 
demand without increasing imports 
above 500,000 b/d would require a 
domestic production of 6,330,000 b/d 
—‘or 3.5% higher than the maximum 
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output ever achieved to date in this 
country,” although part of such de- 
mand probably could be met from ac- 
cumulated stocks. 


This would have effect, he indi- 
cated, of more than wiping out the 
cushion of productive capacity above 
immediate consumption the industry 
needs to provide flexibility to avoid 
spot shortages. 


Brown Disagrees 


IPAA’s Russell Brown, accusing 
the Jersey president of “torturing 
the statistics’ to defend his com- 
pany’s import policies, denied that 
domestic producers are seeing 
“ghosts,” especially since Jersey’s 
own figures show imports up again 
in April and May. 

In a letter to IPAA members, Mr. 
Brown said, “The market for crude 
oil is shrinking. . . There have been 
upward of 30 (crude price) reduc- 
tions since the first of this year.” 

Meanwhile, ECA’s commodity study 
on petroleum and petroleum equip- 
ment under European Recovery Pro- 
gram points out, among other things, 
that participating countries propose 
increasing their total refining ca- 
pacity at home and overseas by about 
56 million tons by fiscal 1953, while 
estimating only a 15-million-ton in- 
crease in European consumption. The 
study asserts this means “a differ- 
ence of more than 41 million tons 
(over 800,000 b/d) would have to 
find an outlet outside Europe.” 

The study concedes the high im- 
portance of refinery expansion to 
European recovery, but at the same 
time emphasizes strongly “that none 
but economically sound projects, 
judged separately and in combina- 
tion, should be included in the long- 
term program.” 


Mexican Expansion 


It was last week in Austin, Tex., 
that Antonio J. M. Bermudez, gen- 
eral director of Petroleos Mexicanos 
revealed plans for a threefold expan- 
sion during ‘the next seven years. 
He made his prediction after pre- 
senting comparative figures on Mexi- 
can and Texas production. 

In 1921, Mexico produced 193,- 
000,000 bbls. of oil—while Texas pro- 
duced only 106,000,000 bbls. But Mex- 
ico’s production declined to 33 mil- 
lion bbls. in 1932, and Texas’ climbed 
to 312 million. Last year, Mexico 
produced 59 million bbls. and Texas 
nearly one billion. 

Mr. Bermudez did not discuss the 
reasons for Mexico’s production de- 
cline except to say that it was “not 
a consequence of the extinction of 
oil possibilities in Mexico.’ Authori- 
ties believe that Mexico’s petroleum 
development in the next 20 years will 
rival Texas’ in the last 20, he said 
Only 6,825 wells have been drilled in 
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Mexico compared with more than 
250,000 in Texas. 

Pemex has launched an intensive 
program, largely in northeast Mex- 
ico, where oil and gas potentiality 
is considered equal to the adjoining 
developed areas in Texas. Engineers 
estimate reserves in 35 northeast 
Mexico structures at 720 million bbls. 
of oil, 62 million bbls. of distillate, 
and nearly 6.5 trillion cu. ft. of gas, 
said Pemex’s director. 

“Petroleos Mexicanos plans to ex- 
pand our daily production to 450,000 
b/d by 1956,” the director reported. 

The same day in Washington it 
was reported that a _ cabinet-level 
decision on the question of a Mexican 
oil loan might come this week. Pres- 
ent indications are that, if State De- 
partment recommendations are fol- 
lowed, it will be favorable to exten- 
sion of a limited line of credit—per- 
haps under $100 million—subject to 
meeting by Mexico of certain speci- 


fied conditions such as stabilizing the 
value of the peso. 

Definitely out the window, how- 
ever, is any possibility of U. S. al- 
lowing use of any part of the funds 
for oil exploration and development, 


In New York, Royal Dutch Petrole- 
um Co., in a statement for the Royal 
Dutch Shell Group, last week said 
it sees room for world expansion of 
oil use as “very great if the interests 
of a wide range of potential con- 
sumers are to be met.” 

In what it describes as first state- 
ment that has attempted to summar- 
ize the affairs of the various sub- 
sidiary, affiliated and associated com- 
panies whose dividends constitute the 
greater part of the Group’s revenues, 
company points out: 

1. ECA countries foresee aggre- 
gate petroleum consumption in 1953 
about 33% above present level. 


2. Market requirements in Africa, 


Far East, and South America “are 
likely to grow at least as rapicly. 


Norfolk Council Approves 
Sears Pipe Line in City 


NORFOLK, Va.—Norfolk City 
Council has approved applicatioi: of 
Sears, Roebuck & Co. for pipe line 
under city streets. At same time 
council also postponed indefinitely 
hearings scheduled for June 7 on pro- 
posed self-service ban. 

Sears’ Norfolk manager, James 
Gara, told NPN last week that n 
definite plans for pipe line have been 
drawn up and it may be three months 
or more before project gets under 
way. 

Although three self-serve stations 
of Tankar Co. are currently operat- 
ing in Norfolk, it is still doubtful 
what position local fire authorities 
will take regarding such operations 





‘FIDO’ Uses 


Large gate valves determine flame intensity. Remote control 
enables operator in distant control tower to activate all or 
separate burner sections 


One of the 392 Diesel fuel burners 
which produce heat to disperse fog at 
Los Angeles airport 


Diesel Fuel to Disperse Fog at Airport 


Sb 6o00ce+eos 


The oil industry provides the means 
of operating a new device for dis- 
persing fog at airports thus making 
the landing of aircraft a safer op- 
eration when visibility is poor, Iden- 
tified as ““Fog Intensity, Disposal Of” 
and nicknamed “FIDO” the equip- 
ment consumes Diesel fuel in burners. 
The idea originated in Great Britain 
during the last war, and has been 
adapted for commercial use in the 
U. S. 

Dispersal of fog is accomplished 
by means of heat. When the tempera- 
ture is raised three degrees, water 
vapor is absorbed and the fog evap- 
orates. First commercial installation 
of FIDO is at Los Angeles airport. 
In the 2,000-ft approach zone at Los 
Angeles, the fog ceiling can be 
raised to 400 ft., sloping down to 
75 ft. at the ends of the runways, 
according to reports. Setup uses 392 
Diesel oil burners at this field. 

This FIDO installation consumes 


Here is how the FIDO installation looks to a pilot ag he 
breaks through a fog ceiling dispersed by the Diese! bur 


ners 


1,750 gals. of Diesel fuel each minute 
at full capacity. The oil is pumped 
into three nozzles forming the burne! 
at a pressure of 1,000 p.s.i. Tw 
electrically-driven centrifugal pumps 
each with a capacity of 1,100 g.p.m 
force the oil through the 
from two storage tanks capable 0! 
holding 258,552 gals. 

Diesel fuel from the storage tanks 
flows into a bank of huge gale 
valves which block off all or separ 
ate sections of the burners and ca 
be manually operated or- controlle 
electrically from the distant oper 
tions tower. Flexible control is &® 
sential in meeting sudden change 
of wind and other critical emerge” 
cies requiring rapid switching 
burner sections. 

A dense fog with a ceiling of ' 
ft. can be burned to a ceiling of 4” 
ft. in about two minutes with FID 
operating at capacity. Cost is repo 
ted to be $75 to $80 per plane landing 
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Oil Again to Spend Over $2 Billion 
For Capital Expenditures in 1949 


For the third consecutive year the 


U. oil industry has earmarked 
more than $2 billion for: expansion 
and modernization programs during 


1949, API President William R.. Boyd, 
Jr., said this week in making known 
the results of an industry survey 
on capital investment plans for the 
current year. 


Pointing up the need for continuing 
expansion of oil facilities was an 
earlier API report which showed that 
gasoline consumption for 47 states 
(Oklahoma figures not available) for 
the first three months of this year 
were 6.79% above a similar period 


Production 


Marketing 
$269, 


last year. Comparative figures for 
March and for the first three months 
of 1949 follow (in gals.): 


Daily 
Period Total 47 States Average 
I i 1949 2.882.477.000 92,983,000 
1948 2.723.843.0000 S7.S66,.000 
S 14 7.816.589,000 86.851.000 
iS 7.400.806, 000 31,.328.000 
Answers to the API survey on 


apital expenditures revealed that 
the petroleum industry will make 
apital outlays in excess of $2.1 


billion this year to step up facilities 
and services, compared with the 
record-breaking $2.3 billion which the 
same companies invested in 1948 to 
leet increased demand for products. 


Mr. Boyd pointed out that the 
‘2.1 billion figure is equivalent to 
$14.50 for each of the 148 million 


persons in the U. S., or $65 for each 
! the 33 million passenger cars in 
th ntry, or $53 for each of the 


ue COl 


‘0 million cars, trucks and busses in 
te nation. 

Survey results indicated that the 
ndustry, as in the past, will gener- 
ale the major part of its financial 
requirements from its own operations. 
Private loans from banks and insur- 
ance mpanies will be utilized to 
lake up the difference. In 1948 the 
ndust plowed back 75% of its 
arin to finance expansion pro- 
krams 

Inve. tment in oil production during 
‘49, a in the past, will account for 
ore an 50% of the $2.1 billion 





‘gure. The projected production out- 
‘*4Y ex. ceds a billion dollars for the 
“conc consecutive year, reflecting 
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$ S97.3S5.000 
1,223,320, 000 
1%4 1,134, 784,000 


372.000 
209, 078.000 
232,145,000 


multiplied costs of finding and devel- 
oping crude oil since prewar days. 

In addition to the $2.1 billion over- 
all total for direct capital investment, 
the nation’s oil companies have bud- 
geted $119,119,000 for intangible de- 
velopment, as compared with $135,- 
485,000 in 1948 and $99,775,000 in 
1947. These funds are earmarked to 
pay for proving and development of 
prospective oil fields when such 
costs are not capitalized and, in part, 
for losses sustained when wells fail 
to produce and are abandoned as 
dry holes. 

Summary of capital investment sur- 
vey results to date follows: 


Refining 
$397.195,000 
5SS.012,.000 
524,797,000 


Transportation 
$275.771,000 
264 273,000 
201,019,000 


Other 
$38,424, C00 
70,350,000 
53,461,000 


Total 
$1,878,147, 000 
2,355,.033,000 
2.146, 206,000 


Crude Runs Increase 


While news of oil's planning for 
the future was being read, API re- 
ported refinery runs of crude in- 
creased 44,000 b/d for the week ended 
June 4 over the week ended May 28. 


from 5,297,000 b/d to 5,341,000 
b/d. Crude production, however, 
dropped from 4,897,000 b/d to 4,- 
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889,150 b/d—a decrease of 7,850 b/d. 


Operations of reporting refineries 
were up from 83.5% for the last full 


week in May to 84.2% for the week 
ended June 4. 
Comparison of figures for these 


two weeks showed decreases for re- 
finery output of gasoline and residual 
fuels, increases for kerosine and gas 
oil and distillate fuels. All stocks 
gained, with the exception of gaso- 
line, which dropped 1,555,000 bbls., 
from 120,661,000 bbls. for the week 
ended May 28 to 119,106,000 bbls. for 
the week ended June 4. 

API revised the total stocks figure 
for residual fuels for the week ended 
May 28 downward by 590,000 bbls. to 
63,168,000 bbls. after discovering an 
error by a reporting company. It said 
the same revision should be applied 
to each week beginning with March 
5 figure. It is believed, API said, that 
the Bureau of Mines monthly sum- 
mary for March 31 may have over- 
stated residual fuel stocks by a cor: 
parable amount. 


Cuts Crude Takeup 


In Shreveport, La., Esso Standard 
Oil notified its crude oil suppliers 
that it has had to reduce its field 
runs of crude for its Baton Rouge 
refinery 15% “ due to slow movement 
of distillate fuels’ from the plant 
“and the consequent filling of tank- 


age.”” (See p. 43.) 
In Arkansas an emergency order 
was issued to reduce by 15% the top 


crude allowable in each field, effec- 
tive June 6. A special statewide hear- 
ing was scheduled for this week to 
determine whether the order should 
be permanent. 


Pogue Warns Venezuela’s Competitive Position 
Periled Unless Restrictive Oil Policy Is Eased 


Unless Venezuela revises its re- 
strictive oil policy, it may find itself 
in a weakened competitive position 
in the future world crude oil market, 
Joseph E. Pogue, vice president and 
petroleum economist of the Chase 
National Bank, New York, warns in 
a study just completed. 

Pointing out that oil policy now in 
effect in Venezuela was developed 
during existence of a sellers’ market, 
which has now shifted to a buyers’ 
market, Mr. Pogue said: 

“Conditions are developing rapidly 
under which no single oil-exporting 
nation can hold a preferred position, 
or even an indispensable place, in the 
international trade in oil.” 

He asserted Venezuela should heed 
the admonition: No Perdamos el 
Cliente—“Do Not Lose the Customer,” 
citing the facts that the market, not 
the producing well, is the key to the 
petroleum industry; Venezuela must 





find markets in distant lands “or 
nearly 99% of its crude output; cus- 
tomers have been easy to find in 
recent years in the presence of 4 
world-wide stringency of supply, but 
that with the advent of a buyers’ 
market “the evidence is quite 
vincing that for a long time to come 
the various sources of supply will be 
competing with one another for avail- 
able customers, growing though over- 
all requirements may be.”’ 


con- 


Four Measures Cited 


Mr. Pogue cited four examples ‘n 
illustrating measures likely to prove 
restrictive to sustained economic 
progress in Venezuela unless corrected 
by that country’s newly appointed 
Committee on National Oil Policy: 

1. Requirement that part of na- 
tion’s crude production in excess of 
local neecs be refined in Venezuela 
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has resulted in large capital expendi- 
tures at inflated costs which may 
weaken competitive position of Vene- 
zuelan oil. 


2. Removal of new concessions from 
the market in 1946 at a time when 
demand for them was great has had 
the effect of diverting some explora- 
tion effort to other countries, such 
as Canada and the Middle East, with 
the effect of transferring part of the 
potential market for Venezuelan oil 
to other supply sources. 


3. National labor policy, while ad- 
vantageous from viewpoint of rapid 
social advancement for a _ limited 
group, has raised the wage differ- 
ential between oil and other workers 
so rapidly; has increased operating 
costs so sharply, and above all has so 
augmented the capital cost of ex- 
panding the labor force, that *uture 
growth is bound to be handicapped. 


4. The so-called ‘50-50’ amendment 
to the income tax law—-guaranteeing 
50% or more to the government every 
year under any condition, from the 
industry as a whole and from each 
company—was inaugurated in an in- 
flationary period (1946) when net 
income was overstated, has evolved 
beyond its original intent by coming 
to disregard the principle of aver- 
aging, makes inroads on capital as 
well as income, and exerts a repres- 
sive effect upon capital formation as 
a result not only of its specific in- 
cidence but of its implications as well. 
In practice ‘50-50” has worked out 
on a basis of ‘70-30"” with the gov- 
ernment on the high end. 


In contemplating the future of the 
Venezuelan crude market, Mr. Pogue 
asserted that the conclusion appeared 
inescapable that the oil deposits of 
the Middle East—-representing  re- 
serves several times the size of those 
in Venezuela, now forging ahead of 
Venezuela in output, and enjoying 
the lowest producing costs in the 
world—will gradually supplant Vene- 
zuela as a source of oil for European 
markets. 


Process Will Be Accelerated 


our ’ 


This process,” he added, ‘will be 
accelerated in a few years by the 
completion of pipe lines from the 
Persian Gulf to the eastern Medi- 
terranean. Future Venezuelan ex- 
ports, accordingly, will depend in the 
main upon the growth of Western 
Hemisphere markets, the supplies 
competitively available, their relative 
delivered costs, and other factors.” 
In line with his admonition, Mr. 
Pogue observed that investment and 
producing costs in Venezuela will 
accordingly assume a decisive role in 
determining the rate of production. 
“Much will depend upon whether 
the country maintains a competitive 
status; or permits itself to become a 
marginal source of supply subject to 
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the second choice of consumers,” he 
said. 


Venezuela has a transportation ad- 
vantage over Middle East oil in 
tanker shipments to European mar- 
kets, but low producing costs in the 
Middle East more than offset the 
transportation differential. Therefore, 
said Mr. Pogue, there is every indi- 
cation that Venezuelan crude will 
continue to be displaced in Europe, 
the trend being accelerated on com- 
pletion of pipe lines from the Persian 
Gulf. 


NPC to Meet July 28 


WASHINGTON — Next quarterly 
meeting of National Petroleum Coun- 
cil has been set for July 28 by Chair- 
man Hallanan. 


Refining Dividends Lag 
Below U. S. Industry Toial 
NPN News Bureay 

WASHINGTON—Publicly reported 
cash dividends paid by oil refining 
industry during April totaled $253 
million, about 2.7% less than $2 
million paid in same month last year 
according to Commerce Department 
For three months ended Apri! 30 
however, dividends rose about 7.5% 
over a year ago—from $103.3 million 
to $111.1 million. 

Report shows that dividends for 
all industry groups were up 3% in 
April from a year ago and that three 
months’ total was 8% greater than 
for the corresponding period last 
year. (Publicly reported cash divi- 
dends are said to represent from 60: 
to 65% of all gross cash dividends 
paid. ) 


Spread Between Crude, Products Prices Dips Again 


WASHINGTON—Decline in the re- 
finer’s return from petroleum prod- 
ucts continued in May, according to 
price averages compiled by Independ- 
ent Petroleum Assn. of America (see 
NPN June 8, p. 42 for previous 
averages and explanation of asso- 
ciation’s computations). 

Chart at right and figures below 
show the change in spread between 
crude and refined products prices, 
Largest decline in May product aver- 
ages was on kerosine, down 0.3l1c per 
gal. from April. zasoline average 
was off 0.01c; both light and heavy 
fuels averages dropped 0.26c per gal. 

Crude average was unchanged at 
$2.56 per bbl. Price spread of prod- 
ucts over crude dropped from 80c in 
April to 74c per bbl. in May. 

Association’s averages for May 
1948, and April and May 1949, follow: 
Refined Products in 9 May April May 


Refinery Markets: 1948 1949 1949 
Motor gasoline (c gal.) 10.45 10.72 10.71 
Kerosine (c gal.) “eo 9.93 9.36 9.0: 
Light fuel (c gal.).... 8.95 7.68 7.4 
Heavy fuel (c gal.) . 5.99 3.37 3.1 
Average Above 4 Products 

Cents per gal. ..... 8.86 7.S 

Dollars per bbl. ...... 3.72 3.56 
Crude net. in 8 areas 

($ bbl.) ‘ 

Price spread products over 

crude (§$ bbl.) ‘ . ‘ , 13 


) 
9 
l 


Figures used by IPAA in prepar- 
ing the graph shown at right follow: 
May 1949 
\pril 1949 
Year 1948 
Year, 1947 
Year 1946 
Year 1941 


Preliminary 
Crude petroleum is weighted average we 
rice for S principal areas and closely approxi 
mates the average price of all crude in the 
U. 8 

Full details for prior years and method 
omputation of prices appeared in the July 
1947, issue of the Independent Monthly 

Refined products is weighted average re- 
finery price of gasoline, kerosene, light and 
heavy fuel oils for 9 principal areas calculated 
from low quotations as reported weekly by 
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New Type Heavy Duty Motor Oils 
Approved by Army, Truck Makers 


New Products Are Said to Keep Gasoline, 
Diesel Engine Parts Clean from Deposits 


By V. B. GUTHRIE 
NPN Associate Editor 


Two entirely new types of crank- 
case oils, for commercial heavy-duty 
gervice in both gasoline and Diesel 
engines, have been developed since 
the war and are now coming into 
use, on the West Coast particularly. 
Early in July lists of approved 
manufacturers of these oils are to be 
issued by the Army Ordnance Dept. 
and by General Motors Corp. An- 
other Diesel engine manufacturer al- 
ready has issued a partial approved 
list for one of the new grades. 

The new oils are a conventional 
highly refined oil containing a larger 
proportion—up to 20% in some cases 

of a new type of detergent addi- 
tive which is said to keep the en- 
gine parts clean from deposits, even 
in Diesel engines running on high- 
sulfur content fuels. It is said that 
operating time between engine over- 
hauls can be more than doubled 
as compared with practice when us- 
ing regular heavy-duty oils. 

General improvement in engine 
wear and sludging conditions are also 
experienced in the operation of fleets 
in light duty, stop-and-go service 
where low engine temperatures are a 
ommon operating condition when the 
new oils are used, 

Another advantage of the new oils 
is said to be that they give antirust 
and corrosion protection to engines, 
equivalent to that supplied by speci- 
fication oils for this service. This 
would mean that contractors, farmers 
and other operators whose equipment 
stands idle part of the time, would 
not have to replace their crankcase 
oils with a special corrosion pre- 
ventive oil when their equipment was 

) be idle for a period. 

It also claimed that, where the 


new oils are used, octane require- 
ments of the engine—especially in 
the first 10,000 miles of operation— 


vered as much as 7 octane 
lumbers by elimination of deposits 
Nn valves. 


Termed Great Improvement 


The subject of the new high-level 


flergeent additive oils was not of- 
iciall’y programmed for the summer 
neet of the Society of Automotive 
Engin-ers at French Lick, Ind., June 
d-10 However, it cropped up at 
mm ‘tee meetings and in discus- 
— symposiums, significant of 
wie } 


ortance being given the de- 
‘nt by both oil companies and 
“Ngin' manufacturers. In fact, a rep- 
resent tive of International Harves- 


Veloy 


June 5, 1949 


ter said the new oils, for commercial 
heavy duty service, represent as 
great an improvement over the pres- 
ent compounded oils as did the first 
compounded oils over the earlier 
blends of straight mineral oils. Rich- 
field Oil Corp., is credited with a great 
deal of the development work on the 
new oils in their effort to overcome 
operating conditions experienced by 
Diesel engines on the West Coast 
using fuels with over 0.5% sulfur. 


The new oils are being officially 
recognized by the Armed Services 
as Supplemental Listings of Manu- 
facturers 1 and 2 to the present list- 
ing of approved manufacturers of 
Army Ordnance Specification 2-104B 
oils, now specified for heavy duty 
service. Oils meeting the Supple- 
mental 1 listing, the intermediate 
grade, must meet the present speci- 
fications for 2-104B oils and, in addi- 
tion, must pass the AXS-1551 (L-1) 
engine test with 1% of sulfur in the 
fuel. 


Oils meeting the requirements for 
Supplemental 2 listing (also known 
as Series 2 oils) must pass the re- 
quirements for the above intermedi- 
ate grade and also pass the Cater- 
pillar Supercharged 1-D test with 
fuel containing 1% of sulfur. The 
listings to be issued by Army Ord- 
nance will bear qualification num- 
bers and the standards for the oils 
are considered by the Army automo- 
tive engineers to be development 
specifications. 

N. L. Klein, chairman of the Ord- 
nance Engine Oil Previewing Com- 
mittee, Army Chief of Ordnance, has 
notified lubricating oil refiners to 
present the test data on their oils 
at Armour Institute, Chicago, June 
16 and, if certified, they will be in- 
cluded in the July listing. General 
Motors, as in the past, will adopt 
this listing as its certification of ap- 
proved manufacturers. The new oils 
are to be supplied in the standard 
SAE grades 10, 20, 30, 40 and 50. 


Type of Additive Used 


The additive used in the new oils 
is a complex compound of barium or 


other chemical substances, of the 
soap. type. It gives a basic re- 
action which tends to neutralize 


the corrosive products ‘in the cy- 


linder oil film, especially when 
high sulfur content fuels are used. 
The improvement in detergency is 


said to be about in a straight line 
with the amount of additive used, 
up to 20%. With old type additives 
the rate of improvement drops off 
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as increasing amounts are used above 
small percentages. 


In the Supplemental Oil I from 
8 to 12% of additive is used and in 
the Supplemental 2, or Series 2, oils, 
from 16 to 20% of additive is used. In 
making oils to the present 2-104B 
specifications, from 4 to 6% of addi- 
tive is used. The new oils are also 
bolstered with additional corrosion 
and oxidation inhibitors. Because of 
the large volume of additive used, 
it ig anticipated the new oils will 
sell for more than 2-104B oils, per- 
haps about double the price, for the 
Supplemental 2 oils. It is emphasized 
by both oil company and engine 
manufacturers’ representatives that 
the new oils are only for commercial 
extreme heavy duty service and that 
the regular 2-104B oils will perform 
satisfactorily under most conditions 
even in commercial operations. 


The oil companies also see the pos- 
sibility that, under the new listings, 
they may have to carry three grades 
of heavy duty lubricants for their 
commercial trade. One company at 
least plans to drop its present 2-104B 
oil entirely and handle only the two 
supplemental grades. 


In discussions at the French Lick 
meeting one possible detrimental ef- 
fect of using the new oils was brought 
out; namely, deposits on valve stems, 
pistons and in combustion chambers 
due to the high ash content of the 
oils, a result of the large proportion 
of additives in them. The high ash 
value, as reported from tests, was 
said to be due to the use of inorganic 
soluble material in the additive which 
is not regarded as harmful since it 
does not promote abrasive wear on 
pistons or cylinder walls. 


No Spark Plug Trouble 


Richfield Oil Co. in its work re- 
ported no spark plug trouble from 
the ash content, the plugs being 
cleaner than before the tests. Ex- 
perience of this company indicates 
that, in the case of new engines start- 
ing out with the new oil, the time 
required for ring break-in is esti- 
mated to be double that required 
when using the 2-104B oil, for both 
gasoline and Diesel engines. This was 
taken to mean less wear on all parts, 
furnishing an interesting sidelight on 
the comment that increased wear on 
parts would result from the high ash 
content of the oil. 

Conditions encountered in_ the 
heavy-duty operations of atuomotive 
equipment on the West Coast im- 
mediately after the war made it im- 
perative, Richfield Oil Co. believed, 
that the standards of 2-104B oils be 
raised. Diesel fuels were being used 
with sulfur content of above 0.5%. 
High labor costs were forcing op- 
erators of both gasoline and Diesel 
engines to impose more severe oper- 
ating conditions on their equipment 
to offset these costs. This applied 
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in logging, hauling, road building, 
contracting, pipeline and irrigation 
pumping and other services. Busses 
and hauling trucks were loaded to 
the limits their engines could pull. 
A 2-year program by Richfield’s 
Products Research and Development 
Co., under the direction of G. French, 
manager, led to the development of 
its new oils. 

Taking an active part in the pro- 
gram was Lawrence J. Grunder, Rich- 
field automotive engineer. He re- 
turned from extensive service over- 
seas during the war impressed with 
the need for supplying better lubri- 
cation for Army ground vehicles in 
extreme heavy duty service than was 
possible with 2-104B oils, with the 
additives which had been developed 
through the war. Like others in his 
company he felt that the improve- 
ment could only come through en- 
tirely new types of additives. 


At the same time that work to 
develop new oils for heavy-duty serv- 
ice was going on in Richfield and 
other oil companies, Caterpillar Trac- 
tor Co. started work to develop the 
characteristics of a lubricating oil 


that could be used satisfactorily with 
high-sulfur fuels in Diesel engines, 
anticipating even greater use of such 
fuels in the future. Its work was 
done with the same type of additive 
but used in even larger volumes than 
Richfield Oil Co. was experimenting 
with. Oils meeting the Caterpillar 
requirements became known as Series 
2 oils and these requirements are 
the same as for Supplemental Oil 2 
in the forthcoming Army Ordnance 
listing. They are for extremely 
severe operations of commercial au- 
tomotive equipment. 


Caterpillar Tractor Co. has already 
issued a partial list of companies 
which are supplying oils meeting the 
requirements for Series 2 oils for 
Caterpillar Diesel engines. The list 
includes: Esso Standard Oil Co. (Es- 
so Diol SDX); Kendall Refining Co. 
(Kendall Super D); Shell Oil Co. 
(Shell Rimula Oil); Sinclair Refin- 
ing Co. (Sinclair Super Tenol); So- 
cony-Vacuum Oil Co. Inc. (RN 106- 
C); Standard Oil Co. of California 
(RPM Delo Supercharged Lubricat- 
ing Oil); The Texas Co. 
Ursa Oil-Super Duty). 


(Texaco 


Deep Rock Oil Converts to Jobber 
Operations in All but 7 Outlets 


NPN News Bureau 

CHICAGO—Deep Rock Oil Corp. 
is withdrawing from direct market- 
ing and converting to jobber opera- 
tions at all but seven of its retail 
outlets, according to B. L. Majewski, 
marketing vice president. 

Announcement was made as Deep 
Rock opened four-day conference of 
jobber representatives and top man- 
agement at Excelsior Springs, Mo., 
to discuss all phases of company’s 
marketing activities. 

Seven “focal points’ where direct 
marketing operations will be retained 
are: Chicago, Minneapolis, Milwau- 
kee, Omaha, Des Moines, Tulsa and 
Oklahoma City. These outlets, Mr. 
Majewski said, will be used as area 
supply bases for the economic dis- 
tribution of products to Deep Rock 
franchise jobbers. 

Decision to withdraw from direct 
marketing resulted from a recently 
completed survey showing jobber op- 
eration to be more economic. Com- 
pany was withdrawn from some 25 
direct marketing outlets in recent 
weeks and will withdraw from about 
25 more in next three weeks. 

Mr. Majewski said that company’s 
withdrawal from direct marketing 
“will be one more milestone in Deep 
Rock’s record as champion of the 
independent jobbers.” 

“As far back as September, 1946, 
Deep Rock, far in advance of com- 
petition in its marketing area, sub- 


stantially increased and guaranteed 
jobber margins on petroleum prod- 
ucts,” he said. “Today, Deep Rock 
lays a new cornerstone for the build- 
ing of greater, more substantial job- 
ber profits by withdrawing from di- 
rect marketing with the exception 
of seven focal points.’ 


Main reason for the move, Mr. 
Majewski said, was “Deep Rock’s 
sincere interest in the preservation 
and building of independent small 
business through the medium of long 
term franchises.” 


Twenty Deep Rock jobbers are at- 
tending the Excelsior Springs meet- 
ing. They were elected by fellow 
Deep Rock jobbers from various local 
areas as their representatives at the 
conference. 


Mr. Majewski said that this was 
the first time in the oil industry 
that top management has sat down 
“at the conference table with dele- 
gates, elected in the American way 
by their fellow Deep Rock jobbers, 
to co-operatively work out solutions 
to all marketing and supply _ prob- 
lems.” 


He explained that the jobbers, 
through these chosen representatives, 
will work out with Deep Rock’s man- 
agement “the terms and conditions 
of their supply contracts and rela- 
tionships” and that “these and many 
other competitive phases will be con- 
tinually studied on a joint basis.” 


Ohio Jobber Group Raps 
Reader's Digest Article 


COLUMBUS, Ohio Article pub. 
lished in April by Reader’s Dvgest 
“Do You Want to Save Money o 
Gas and Oil?” (NPN April 13, ; 
15), has been condemned as mislead. 
ing by Ohio Petroleum Marketer; 
Assn., Inc. 


In letter addressed to the editor 
of Reader’s Digest, Robert A. War. 
fel, OPMA executive secretary, say; 
in part: 


“The board of directors .. . after 
frank discussion, came to the unani- 
mous conclusion that the publication 
of the article was unfortunate in that 
it is calculated to mislead the motor. 
ing public and impair their confidence 
in the good faith and even the in 
tegrity of those engaged in the sale 
of petroleum products. The article 
obviously ignores the fact that deal: 
ers in petroleum products are pr 
marily interested in merchandising 
supplies which will insure the eff. 
cient operation of automobiles of dif- 
ferent makes and varying in age al 
the way from the model T For 
to the latest 1949 high compressior 
motor.” 


The board requested that the mag: 
azine arrange for publication in the 
near future of an article upon th 
merits of premium grades of gas 
line and of frequent changes of | 
bricating oil. 


Fire Marshal Prohibits 
Self-Serves in W. Va. 


Special to NP) 
CHARLESTON, W. Va.—Self-servi 
gasoline stations will be prohibited i 
West Virginia at least until the Ne 
tional Fire Protection Assn. comes 
forth with a tangible set of rules ané 
regulations for policing and gover 
ing such operations, State Fire Mar 
shal C. A. Raper told NPN this 
week. 


Mr. Raper said his decision was " 
answer to a recent letter from Kané 
wha Gasoline Dealers Booster Clu 
asking him “to seriously conside! 
from a fire prevention and_ publi 
safety standpoint, taking steps ' 
protect the citizens of Kanaw's 
County.” 


The letter declared self-serves @ 
menace to the petroleum industr 
safety record.” Also, it quoted § 
resolution passed by Kanawha Co” 
ty Gasoline Dealers Assn. dis: ppro\ 
ing “gasoline dispensing practic® 
which permit customers, re¢ ardles 
of age, competency, training or ™ 
perience, to operate service static 
pumps and tc fuel automot ve wi 
hicles without assistance or dir 
supervision of trained attend«nts. 


NATIONAL PETROLEU?: NEW 









pub. 


gest 


lead- 
eters 


ditor 
War- 
Says 


after 
nani- 
‘ation 
1 that 
10tor- 
dence 
le in- 
> Sale 
irticle 
deal: 
dising 
» effi. 
»f dif: 
ge au 
Ford 


ession 


mag: 
in the 
yn the 
£aso- 


} 


of lu 


to NP\ 
f-serve 
ited in 
he Na 
comes 
les ane 
rovern: 
‘e Mar 
N this 


was It 
) Kana 
or Club 
onside 
public 
teps tl 
anaw"s 


rves 4 
ndustr 
joted 4 
a Cour 
sf pprew’ 
practice 
£ ardles 
or ** 
static 
tive 
y dire t 
ants.’ 





NEWS 





Editorially Speaking 





Move of lowa Jobber Group to Go Co-op 


Poses 


Many Questions Which Government Must Answer 


OBBERS in Iowa who have declared their intention to 
J eo co-op would prefer to pay taxes on an equal basis 
with other business. But as they face continually grow- 
ing competition from co-ops with tax advantages, they 
believe that the only way they can preserve their busi- 
nesses is by climbing on the co-op band wagon. 

The Iowa Independent Oil Jobbers Assn. is taking the 
lead by planning to convert itself into the Iowa Petro- 
leum Co-operative Assn. and thus occupy a position simi- 
lar to that of the Iowa karm Bureau Federation which 
sponsors most of the 130 oil co-ops in the state. It is 
doing so after making a vigorous fight over a period of 
several years to put oil co-ops on the same tax status 
as the Independent jobbers. 

This campaign for tax equality has not succeeded. 
Too many congressmen, because they fear the co-op 
leaders, have not dared to interfere with interpretations 
of the Internal Revenue Code made by the Treasury 
Department, always to the advantage of the co-ops. Un- 
able to beat this government favoritism for co-ops, these 
Iowa jobbers have decided that the only thing they can 
do is to get a free ride for themselves. 

Co-op publications have laughed at the idea that In- 
dependent jobbers might go co-op in large numbers. This 
1949 Iowa plan doesn’t sound like a joke to us. 

The Iowa jobber association’s action admittedly poses 
some problems and certainly inspires speculation as to 
what the end result might be. For example: 


1. Every time a hundred private businesses convert 
to co-op status and pay less taxes to the federal govern- 
ment, the tax on the remaining private business must 
be increased to raise the same amount of money. With 
a hundred small businesses, the Treasury would scarcely 
notice the difference. But if 10,000 oil jobbers, then 
20,000 hardware merchants, then 30,000 druggists, then 
50,000 grocers go co-op, the Treasury would see a big 
dent in its revenues. Even after some bureaucrats were 
laid off, it would be necessary to put a heavier tax load 
on the rest of business. These remaining private busi- 
hesses would be less able to stand up to co-op competi- 
ton. The whole thing would be like a snowball rolling 
down hill. 

2 !f there is a war, or even if military defense ex- 
penditures continue to increase, the federal government 
will want more tax money. The higher the percentage 
4 private business pays in taxes, the greater its disad- 
vantaze in competing with the co-ops. Would Congress 
perm | a big swing to co-op organization if it cut off 
reven ies needed for war or peacetime military opera- 


tions 


3. £ going co-op helps Independent marketers, why 
hot iso the large oil companies? Would a growth of 
resulting from Independent jobber conversion, put 
the ajors at such a disadvantage in marketing that 
vould split off their marketing departments and 


June 15, 1949 





let them reorganize as co-ops? The majors long have 
tried to expand the members of their stockholders. Un- 
der a co-op plan every customer would become a stock- 
holder, and these marketing branches would have mil- 
lions of them. It might be the answer to constant pum- 
meling of the industry in Washington, because no one 
bent on getting votes would want to attack a company 
with millions of stockholders. 


4. The Treasury Department, of course, may deny tax 
advantages to the newborn oil co-ops as a means of 
heading off what would obviously be a very serious rev- 
enue problem. But if the Treasury won't let the Johnny 
Jones Oil Co. in Iowa turn itself into a co-op, how can 
it permit other new co-ops to obtain tax privileges? 
What would the courts rule if the Treasury said “no” 
to one co-op candidate and ‘“yes’’ to another when both 
were asking to operate under the same laws and regu- 
lations ? 


The possibilities for speculation are unlimited. Almost 
anything could happen. But anyone who doesn’t take 
the problem seriously is making a mistake. And the 
problem should weigh more heavily upon those who 
have been elected to responsibility for the nation’s well- 
being—financial and otherwise—than upon jobbers such 
as those in Iowa who see conversion to co-ops as the 
alternative to eventually closing their doors if the fed- 
eral government continues to foster co-op growth by 
giving the co-ops tax and other privileges. 


FTC-DJ Opposition to Kefauver’s 
Amendment an Encouraging Sign 


HE move of the Federal Trade Commission and the 

Department of Justice in opposing Senator Kefauver's 
amendments to Senator O’Mahoney’s pricing practices bill 
was a refreshing surprise. For the first time in a good 
many years, these agencies acted to help clarify some- 
thing for business, instead of contributing to confusion. 

Perhaps this action may be credited to the administra- 
tion’s concern about declining production and employ- 
ment, or it may be that Lowell Mason is exerting a good 
influence as chairman of FTC. Or it even could be that 
the FTC is finally realizing that it was originally set up 
to promote more, and better competition, and not to im- 
pose restraints upon competition. 

An interesting aspect of the FTC-DJ opposition to the 
Kefauver amendments is that these agencies apparently 
are convinced that a New Deal court—the Seventh Cir- 
cuit Court of Appeals—-went too far in trying to revise 
the American economic system when it suggested in the 
Detroit case decision that Standard of Indiana could play 
safe by refusing to sell wholesalers at a lower price than 
retailers. It is entirely possible that this situation of the 
courts outrunning federal agencies will be repeated many 
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times in the years to come. Federal courts, that were 
filled with loyal party members during a period when 
the administration played fast and loose with the court 
system, may come to be the thorn to well-balanced 
government attorneys that they have been to business. 


The decision by the three-man Seventh Circuit Court 
was proclaimed as a great victory for the Federal Trade 
Commission. But when that case comes before the United 
States Supreme Court, the FTC may argue for sustaining 
only a part of the decision. If ‘that happens to confuse 
some of the folks at FTC and DJ, as well as members 
of the Supreme Court, they all might come out with a 
better understanding of what business has had to con- 
tend with these past 16 years. 


Oil Company Plans for New, Improved 
Stations Reflect Keener Competition 


HE increasing competition in oil marketing is turn- 
ing attention to the rehabilitation of service stations. 
This is a perfectly natural economic development at a 
time when the buyer and not the seller is in the saddle. 
We have come to the point in this return to prewar 
competition when each marketer, major company and 
Independent, necessarily looks at each outlet and asks 
himself: 

Can this station continue to attract customers, 
for motor oil and TBA as well as gasoline, with the 
present equipment and display space? 

What expenditure for new equipment or a new 
building does the potential gallonage warrant? 

What new equipment will give me the most re- 
turn for the investment? 

How much will new equipment save in mainte- 
nance expense ? 

Can I get a bigger return on the dollar at this 
station or at another outlet? 

Should I put money into new construction or re- 

habilitation of present outlets, or both? 

The large oil companies are asking themselves these 
questions. For example, Robert E. Wilson, board chair- 
man of Standard of Indiana. told the Indiana company’s 


Congressman Introduces Bill to Tax Co-Ops, 
Other Competitive Businesses Now Exempt 


Recent decision of Iowa Independ- 
ent Oil Jobbers Assn. to convert to 
the status of a co-operative “is 
another indication of the need for 
plugging loopholes in our tax struc- 
tures,” NPN was told last week by 
tep. Noah M. Mason (R., Ill.), mem- 
ber of the tax-writing House Ways 
and Means Committee. . the Mason bill 


ceipts. 


Tax receipts 


are estimated 


; ; Gross 
tep. Mason introduced legislation 


(H.R. 5064) last week calling for re- 
vision of Internal Revenue Code _ so 
as to tax business income of co-ops 
and other tax-exempt businesses en- 


gaged in competitive commercial ac- A new section aimed at co-ops He 


tivities. Rep. Mason said the bill would state: 


would provide for more than $1,000,- 


any individual or company that is 


stockholders at their annual meeting that “there ar 
many newly developed residential areas or commercial 
areas in which we do not have proper representa! ion 
and many of our older stations need rebuilding or n 
rehabilitation.” 

At the St. Louis meeting of the API Marketing ( 
mittee, R. W. McDowell, president of Mid-Continent 
troleum, said that “many service stations are obsol: 
then called off a list of improvements that would 
to be considered by those who would remain competitive, 
not only within oil marketing, but also as against others 
who do lubrication work. 

W. C. Burns, president of Hartol and a man of long- 
time experience with Independent jobbers, said at the 
Pennsylvania jobbers convention that to remain com- 
petitive, jobbers will have to replace obsolete service sta- 
tions with modern new ones. 

Just as the excess of demand over supply a year and 
a half ago channeled attention to obtaining supply, the 
present situation focuses it upon selling the goods. This 
competition for sales will manifest itself in many ways, 
one of the most important of which is the revival of in- 
terest in better-looking, better-located, better-equipped 
marketing outlets. 

This building and rehabilitation at the marketing level, 
long neglected through war and early postwar years, 
has a sound economic basis, and for the good of the in- 
dustry—including suppliers of marketing equipment— 
those who participate in it must never lose sight of 
economic facts. This means measuring every dollar 
spent by majors and Independents against the expecta- 
tion of return on investment, as well as such a measure- 
ment can be taken under the American way of doing 
business, which is not always a profit system but some- 
times a profit and loss system. 





New opinions are always suspected, and ustu- 
ally opposed, without any other reason, but be- 
cause they are not already common—John Locke. 

NATIONAL PETROLEYM NEWS always welcomes 
comments on its editorials.. Please address War- 
ren C. Platt, Editor, 1213 West 3rd St., Cleve- 
land 13, Ohio. 











now contributing to the Treasury re- 


possible from co-ops 
and other mutual organizations, alone, 
the congressman 
at $626,000,000 per year. 

Taxable ‘‘business 
would mean: 
income derived from 
any activity of a kind which is rec- so far as he knows, the congres* 
ognized as an ordinary trade or busi- 
ness activity commonly engaged in 
by other persons for profits.”’ 


' “Gross receipts from sales of goods 
000,000 additional revenue each year or services used 
“without increasing the tax load of gross income of 
ganization shall be determined with- 


out the exclusion or subtraction of 
any patronage dividends, paid or pay- 
able to patrons.” 


May Use Iowa as Example 


Rep. Mason is scheduled to at 
dress the House later this week and 
has indicated that he might use the 
Iowa jobber case to aid in illustrating 
“snowballing” effects of tax inequali- 
ties. 

Business converting to co-op for 
the obvious purpose of avoiding fet 
eral income taxes need fear no threat 
of prosecution as income tax evaders 


income” under 


man said, adding that “no laws af 
being broken by such practices: thes 
people are only using loopho'les ™ 
the laws.”’ 

admits that the bill has 2 
chance for passage this session DU 
is hoping to push through his 
computing the ure during the next session : 
co-operative or- of a general tax revision bi 
might reach the floor. 
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DUPONT TETRAETHYL 
LEAD COMPOUNDS 


Fleet of antiknock rating cars from the East Coast 
Road Test Laboratory enroute to testing area. 


Du Pont Research 


Road Testing 


for Fuel Performance 


Combustion knock is one of the most important factors 
limiting development of improved engines. While labora- 
tory test methods provide a measure of fuel knocking 
characteristics, the final criterion of a fuel’s worth is its 
performance in a car on the road. For that reason, road 
testing plays an important part in the Du Pont research 
program on tetraethyl lead and other antiknock agents. 

To provide a complete evaluation of fuels and additives 
under a wide variety of road conditions, Du Pont maintains 
road testing facilities on both the East and West Coasts. 
Cars of the East Coast Laboratory weekly roll up thousands 
of miles studying fuel performance in both stock passenger 
cars and cars equipped with experimental high compres- 
sion ratio engines. 

The Road Test Laboratory is used by Du Pont to evaluate 
motor car fuel needs and to proof-test the experimental 
additives which come from chemical research. This is 
research aimed at helping you produce better fuels— 
today and in the future. 


Drivers compore notes Q [J p (] N T 


between test runs. 
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BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTR 





Measurin g 


Fuel Performance 


in Today’s and 


Tomorrow’s Engines 


For comparative service and endurance tests on fuels identical 
cars are used. Here a group is being serviced prior to a run. 


MAKE DU PONT THE SOURCE FOR ALL 
OF YOUR GASOLINE ADDITIVES... 
Tetraethyl Lead Compounds 
Motor Mix — Aviation Mix 
Antioxidants 
Metal Deactivator — Dyes 
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Better Things for Better Living. .. Through Chemistry 


It is well known that fuels of different chemical types have 
markedly different ‘octane numbers” under different en. 
gine conditions. When compared with laboratory ratings, 
some fuels appreciate in octane value on the road while 
others depreciate. The numerous factors affecting fuel 
performance such as operating conditions, vehicle and 
engine design and many others are being investigated by 
the East Coast Laboratory through extensive road anti- 
knock and endurance testing. 

Another project is an investigation of the effect of 
experimental high compression ratio research engines on 
fuel performance. These are installed in test cars and are 
being used in the study of fuel requirements. 

Information developed through road testing will contrib- 
ute to improved additives and fuels, today and in the future. 


In addition to stock passenger cars, cars equipped 
with experimental high compression ratio research 
engines are used to study fuel performance. This 10 
to 1 ratio engine is being checked during a road test. 


E.1.DU PONT DE NEMOURS & COMPANY (INC.) 
PETROLEUM CHEMICALS DivisiON 


Wilmington 98, Delaware 


Wilmington, Del. Wilmington, Del. 

District Chicago, Ill. District } Chicago, Il. 

. Tulsa, Okla. Tulsa, Okla. 
Laboratories : Houston, Texas Offices: Houston, Texas 


El Monte, Calif. Los Angeles, Coli 
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Woman Crossing US. Finds Courtesy 
Outweighs Service Station Failings 


Dorothy Carew is a 


reporter ‘for International 


News Service in 


New York. When she planned a trip from New York to Eugene, Ore., 
with her seven-year-old daughter, she offered to write for NATIONAL 


PETROLEUM NEWS her 


impressions as an average tourist 


of station 


service and courtesy. While the service she found was not up to prewar 
standards, the exceptional courtesy and thoughtfulness of several sta- 
tion operators more than balanced the failure to wipe windshields and 
the lack of warm water in a few stations. 


By DOROTHY CAREW 


EUGENE, Oreg.—Gasoline stations 


from New York to Oregon gener- 
ally have good standards of 
courtesy and service. That is my 


opinion, having just crossed the coun- 
try with my seven-year-old daughter. 

We drove from New York to Cleve- 
land via the Pennsylvania Turnpike, 
south to London, Ohio, then west to 
Indianapolis. From there we went 
through Danville, Urbana and Bloom- 
ington in Illinois to Peoria; into Iowa 
through Burlington and Ottumwa, 
and on to Omaha. At Grand Island 
we picked up Route 30 which we 
followed through Cheyenne, Laramie 
and Rawlins, Wyo. We dipped south 
to Salt Lake City, then turned north 
through Ogden, Utah, and Burley to 
Twin Falls, where we took a side 
trip north to Sun Valley. From Boise 
we drove north through Ontario and 
Baker, Oreg., to Pendleton, west to 
Portland and south again to Eugene. 

Only once in that 3,613-mile trek 
did we meet a service station at- 
tendant who seemed to feel he was 
doing us a favor by selling us some 
gasoline. At every other station where 
we stopped—whether to have the 


tank filled or just to buy a soft 
drink—-we were greeted pleasantly 
and given all possible co-operation. 


Perhaps because we were women 
traveling alone, or possibly because 
competition is playing an increasingly 
important role, operators went out 
of their way to make sure that our 
oil, water, battery and tires were in 
good shape every time we stopped 
for gasoline. 

Several attendants took the trouble 
to suggest how much air we should 
carry in our tires in relation to driv- 
ing conditions; others gave me ad- 
vice on when I’d better have my oil 
checked again and other little de- 


+ 


Lal's, 


impressed by Simple Courtesies 


‘hese were some of the courtesies 


We appreciated particularly: 

yme service station operators, not- 
in our New York State license 
plates, suggested points of interest 


in their communities. They told my 
itte girl what she could expect to 
see as we drove along the highway. 
Others took time out to tell us a bit 
ad ut the town. 

{ne enterprising 


man (Henry’s— 
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Utoco—Ogden, Utah) gave us a col- 
orful little Chamber of Commerce 
booklet about the area, which he 
keeps on hand for tourists. The same 
operator gave us very sound advice on 
planning our stopover for the night, 
recommending that we stop short of 
our planned goal because of the un- 
certainty of satisfactory accommoda- 
tions. 

We stopped a couple of times a 
day during our 11-day trip for soft 
drinks. As a parent I appreciated 
those stations which offered in their 
selection some non-carbonated fruit 
drinks. 

Unexpected thoughtfulness on the 
part of a service station operator 
means a great deal to a woman 
traveler. We ran into several ex- 
amples of that. 

To avoid too freqent stops we car- 
ried a gallon of water in an insulated 
container in the car. Almost every 
time we asked permission to refill the 
container, service station attendants 
did it for us. 


Praise for Iowa and Idaho 


One day in Iowa we were looking 
for a roadside picnic spot. Just as 
it began to look hopeless, we came 
upon a gasoline station with a picnic 
table in the adjoining yard. A woman 
attendant not only told us we were 
welcome to have our picnic there, 
but when we had finished she offered 
to refill our water container and to 
wash a pan and some silver we had 
used. (Harry Green—Mt. Pleasant, 
Iowa. ) 


A second example of thoughtfu)- 
ness also occurred in Iowa (Red Oak 

Phillips 66). We had picked up 
some mud along the way, so while 
we were stopped for gasoline, I de- 
cided to sweep the floor of the car. 
The station attendant, who had start- 
ed back indoors, saw me with the 
whisk broom—came back and finished 
the job for me. 


And early one morning in Idaho, 
when I came out of a tourist cabin 
and found one tire flat, a service 
station operator helped: me out in 
more ways than one. (Associated 
Service—Weiser, Idaho). Not only did 
he come down the road to change 
the tire and later, at his station, put 
the new tire on a rear wheel and 
return the spare to the trunk—but 
he did all of the handling of four 


heavy suitcases that had to be re- 
moved from the trunk and replaced 
on both occasions. 

Those things may seem no more 
than normal, everyday courtesies, but 
I can assure you that they are the 
exception rather than the rule. Yet, 
it is little courtesies like those that 


bring women back to service sta- 
tions. 

Here are some inconsistencies we 
noticed in gasoline station services 


that we didn’t understand: 


Throughout Ohio, Indiana, Illinois 
and most of Iowa not one filling 
station attendant wiped the wind- 
shield. Yet, from western Iowa 
through Nebraska, Wyoming, Utah, 


Idaho and Oregon whether we stopped 
for gasoline or to inquire about roads 
as soon as the car stopped the at- 
tendant got to work cleaning the 
windshield. Some went so far as to 
wipe every window on the car. 

Although we stopped at several 
stations of one company which puts 
out a map of the United States as 
well as state maps, we were unable 
to pick up a map of the entire coun- 
try. 

Some service stations have hot and 
cold running water in washrooms, 
while others which must have the 
same facilities available, have only 
cold. (Seems like a small matter un- 
til you try washing a child’s dirty 
hands in cold water). 

As every parent knows, when you 
travel with a youngster service sta- 
tions assume a particularly important 
role. Companies with the foresight to 
display “Clean Restrooms” signs and 
carry through on that promise have 
a selling point for family trade. 

The general appearance of a serv- 
ice station plays an important part 
in where you stop for gasoline when 
you have a child along. ~ 


Restrooms Generally Neat 
For the most part, in our trip 


across the country, we were pleasant- 
ly surprised at the high standard of 


cleanliness in restrooms. Even in 
locations where the facilities were 
not top-notch, the restrooms were 
neat and well-kept. 

One convenience we found in a 
larger number of stations than we 
had expected was tissue toilet seat 
covers. 

We also found that most rooms 


were adequately supplied with paper 
towels—that floors were neat and 
wash basins clean. Many had soap 
dispensers instead of bar soap, which 
always tends to get messy. But rarely 
after we left the eastern states did 
we come upon a restroom with a sup- 
ply of drinking cups. 

There must be a reason why some 
service stations keep their restrooms 


locked—about one-fourth of those we 
visited observed that practice. How- 
ever—and I’ve heard many other 


women voice this complaint—it is an 
inconvenience, and sometimes embar- 
rassing practice from the woman 
traveler’s viewpoint. 
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Modern, Efficienif ‘ 
Begins Operatior 


Dispatch room distributes products to proper destination through the use of So modern is California Standard’s 
push buttons new package and grease plant, now 
in operation at the company’s Rich- 
mond refinery, that it is termed vir- 
tually a push-button factory. 

Production of greases, lubricants 
and specialties—the plant is designed 
to turn out more than 250 miscella- 
neous petroleum products—is at the 
rate of 38 million pounds a year. 
Products are mixed in 29 machines 
with capacities ranging from 10 to 
75 bbls. per batch. Finished products 
loads vary from small cases of sew- 
ing machine oil to pallets of drums 
weighing more than a ton. 

Stocks are moved through 20 miles 
of pipe lines which lace the unit 
covering between seven and eight 
acres. The basement floor resembles 
a miniature railroad switchyard 
Along one mile of roller conveyers 
heavy drums are “switched” at thi 


There are 29 mixers on the grease mixing 

floor at California Standard’s new Richmond, 

Calif.. grease and package plant. Annual 
capacity is 38 million lbs. 


Filling large drums in the grease section of 

the new plant. Barrels set on pallets which 

may be moved easily on the roller platforms 
on which they are placed 

























nif Grease Plant 


ogin California 





Conveyor system in 
new plant is a mile 


rate of one every three seconds by 
long and moves heavy 


electronic controls to railroad spur 


' igh 
tracks, loading docks and to storage. drums to freight one. 
Many of such features in the plant truck loading docks or 
were designed to specifications of to storage 


Standard’s engineers. 

Eight spur railroad tracks run 
under the roof of the plant, accom- 
modating up to 32 box cars at one 
time to handle that portion of prod- 
ucts moving by rail. 


‘- In the lubricating oil packaging 
section are nine can-filling units. One 
of these units can fill and cap 48,000 
« quart cans of oil in a working day, 

moving at the rate of two cans per 
- second. Another fills 6,000 tins of 2.5 
it gal. capacity in an eight-hour period. 
rt Storage space has been provided 
2g in the building for 160,000 packages, 
d. ranging from four-ounce cans to 415- 
rs pound barrels. The warehousing sec- 
he tion stocks approximately 1,000 


tems, which are handled by 10 fork 
trucks, 11 trans stackers, two trac- 
tors and 42 trailers. Of this prod- 
ucts range, 43% are represented in 
iverage daily shipments, two-thirds 
of which go by rail and one-third by 
truck. 

Indicative of the size of the build- 
ng is the fact that floors are cleaned 
by a vacuum sweeper having a three- 
foot reach which travels six miles of Lines for filling small drums are shown in above photo. 
iisles to make one round on the first Note rollers which allow easy movement of filled barrels 
floor. Eight million British thermal 
inits are required to heat the build- 


ng. 
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special trucks are shown being loaded for marine 
hipments. Lift trucks work from both sides at this 
2ading platform in California Standard’s new grease 
and package plant 
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Need for Closer Check on LP-Gas 
' Measures Stressed at Conference 


By ANDREW R. PATLA 
NPN Staff Writer 


WASHINGTON—C loser supervi- 
sion over LP-gas calibration devices 
by weights and measures officials 
was indicated in reports made by 
state delegates to the 34th Confer- 
ence on Weights and Measures in the 
Wardman Park Hotel, May 24-27. 

Although other reports on activi- 
ties and plans of state officials also 
had general reference to increased 
concern over LP-gas measuring and 
dispensing devices, the following com- 
ments were included among those 
that specifically pointed out growing 
need for LP-gas supervision: 

California—First LP-gas measur- 
ing device (70-gal. capacity) was put 
into use last October. 

Connecticut—Both full and empty 
LP-gas cylinders are checked regu- 
larly, along with automatic scales, 
and a thorough study is being made 
to find better methods of determin- 
ing quantity of product and accuracy 
of devices. 

Florida—Future plans’ call for 
making periodic LP-gas tests, rather 
than following past procedure of 
merely checking complaints. 

Kansas—At present no testing is 
being conducted in the LP-gas field, 
but it is hoped to begin such checks 
soon, as well as intensify work being 
done in other branches of the gaso- 
line and fuel industry. 


Massachusetts—New testing equip- 
ment is being installed in conform- 
ance with trend in northeast part of 
the state to shift from sales by 
weight to sales based on LP-gas 
volume. 


“That the tare weight of the cyl- 
inder be permanently stamped on the 
cylinder in a conspicuous place” and 
“that the platform scales at the fill- 
ing plant be equipped with an elec- 
trically-operated mercury switch and 
valve to automatically cut off flow 
of liquid LP-gas when the desired 
quantity has been put in the cylin- 
ders,’ were recommendations  ad- 
vanced to the conference by H. L. 
Shankle of North Carolina’s Gasoline 
and Oil Inspection Division. 


Suggestions for Handling 


In handling sales of 


weight, Mr. Shankle also suggested: 
1. That 


the cylinder be sealed at 


an 
233 


LP-gas by 


the filling plant with a lead seal and 
that the cylinder be delivered to the 
consumer sealed, so as to eliminate 
doubt in mind of consumer as to 
quantity of gas delivered. 


2. That weights and measures of- 
ficers not only test the scales at the 
filling plant but also make _ spot 
checks of the tare weights of empty 
cylinders and the gross weights of 
filled cylinders at filling plants. 


3. That the practice of replacing 
a partially-used cylinder with a full 
cylinder and credit allowance for the 
unused portion be prohibited except 
in cases where the actual weighing 
of the cylinder to determine the 
amount of unused gas is done on ac- 
ceptable portable scales in the pres- 
ence of the consumer. 

In reference to LP-gas sales made 
on a volume basis (in vapor state 
through a gas meter), Mr. Shankle 
recommended the following practices 
in order to protect consumers: 


1. Submit all gas meters to weights 
and measures officials for inspection 
and sealing prior to installation. 


2. All gas meters in service should 
be removed at regular intervals for 
inspection and sealing. 


3. Basis of measurement should be 
solely in terms of cubic feet of gas 
consumed as indicated by the gas 
meter, in view of the fact that use 


of gas meters with many billing 
scales such as decitherms, pounds, 
British thermal units, etc., has re- 


sulted in much confusion in the minds 
of the consumers. 


When selling LP-gas under a third 
method—by volume of liquid deliv- 
ered—measurement of gallons should 
be made by use of a rotary meter 
of the type used in delivering fuel 
oil for domestic heating purposes, 
Mr. Shankle maintained. 


“LP-gas meters of this type are 
available from several manufactur- 
ers and can be supplied with ticket 
printers. Such meters have been 
tested and found to deliver LP-gas in 
the liquid state with a high degree 
of accuracy,” he said. 

Measuring sales of LP-gas by tank 
gauging appears to be a question- 
able practice, according to Mr. Shan- 
Kle. Accuracy of the measurements 


will depend upon the size and posi- 
tion of the tank and, in the case of 













horizontal cylindrical tanks, upon the 
position of the liquid surface in the 
tank, he stated. 


For Net-Content Declaration 


J. F. Blickley, director, Bureau of 
Standard Weights and Measures, 
Pennsylvania, echoed the recommen- 
dations of Mr. Shankle calling for 
tare weights to be die-stamped on 
cylinders and for weighing of empty 
tanks in presence of the consumer. 
He also charged that LP-gas is be- 
ing sold ‘‘on the basis of a cash con- 
sideration for the tank with no at- 
tempt being made to advise the con- 
sumer how much gas either by 
weight or volume is contained in the 
tank,” adding: 


sc“ 


I have always been an ad- 
vocate of net-content declaration ap- 
pearing on all commodities put up 
in package form. It being defi- 
nitely established that LP-gas is a 
commodity in package form, no ex- 
ception should be made. Concentrated 
effort should be made to stop this 
method of sale at once in jurisdic- 
tions where laws or regulations per- 
mit. 


“A review of the method of sal 
by volume through gas meters is 
confusion exemplified,” Mr. Blickley 
declared, adding that “it appears that 
any seller of this product can make 
a new determination and request a 
different index on the meter to fur- 
ther add to the confusion.” 


He presented the following as a 
partial list of indexes now appearing 
on LP-gas meters: 


On Propane Gas Meters 

Decitherms; 1 Decitherm 3.85 
Cubic Feet. 

Pounds; 1 Pound 

Essotane Units; 

0.85 Cubic Foot. 

Equivalent Cubic Feet; Equivalent 
Cubic Feet converted from 2550 B.t.u 
to 530 B.t.u. 4.8 Units 1 Cubi 
Foot. 

Happy Cooking Standards; 1 Hap- 
py Cooking Standard 0.85 Cubi 
Foot. 

Fast Flame 
Flame Kiloflame 

Kiloflames; 1 
Cubic Feet. 

Sungas Kiloflames; 1 Sungas Kil 
flame 1.35 Cubic Feet. 

Pottergas Units; 1 Pottergas Unil 

0.208 Cubic Foot. 

Public Gas Kiloflames; 1 Publi 
Gas Kiloflame 1.35 Cubic Feet. 

Metered Homegas Units; 4.811 M: 
tered Homegas Units 1 Cubic Foot 

Equivalent Cubic Feet; Equivalen 
Cubic Feet converted from 255 


8.5 Cubic Feet 
1 Essotane Unit 


Kiloflames; 1 Fast 
1.35 Cubic Feet 
Kiloflame 13 
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In the ten years during which Expan- 
sion Roof Tanks have been providing 
vapor loss protection in all parts of the 
world, maintenance has been limited 
to only such painting as any steel struc- 
ture requires. Simplicity of design is 
the reason. The vapor seal is liquid . 

there is no fabric to wear. All mechan- 
ism is enclosed, yet readily accessible . 

there are no exposed tracks or counter- 
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THE EXPANSION ROOF ENDS MAINTENANCE COSTS 


balancing assemblies to weather. 


In addition, the Expansion Roof offers 
ease and accuracy of gauging and per- 
fect roof drainage outside of the tank 
rather than through storage. 

To put low-cost vapor loss protection 
to work for you, call Graver today. 
Tank sizes and expansion capacities 
are available for all single and multiple 
tank installations. 
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LP-Gas 


B.t.u. to 550 B.t.u. 4.636 Units 1 
Cubic Foot. 
K.W.H.; 
Feet. 

Decitherms; 1 Decitherm 3.94 
Cubic Feet. 

Standard Cubic 
to 1. 

Standard Cubic Feet, Ratio 500 
to 1. 

Cubic Feet, Ratio 21.0 to 1. 

Vapyre Units; 0.1 Cubic Foot per 
unit, Ratio 100 to 1. 

Shorgas Units; 4.25 Cubic Feet per 
unit, Ratio 42.8 to 1. 

Decitherms; 2520 B.t.u. per Cubic 
Foot, Ratio 39.63 to 1. 

Therms; 2520 B.t.u. per 
Foot, Ratio 34.63 to 1. 

Pounds; 8.66 B.t.u. per 
Foot, Ratio 85.56 to 1. 


1 K.W.H. = 1.35 Cubic 


Feet, Ratio 100 


Cubic 


Cubic 


On Butane Gas Meters 


K.W.H.; 1 K.W.H. 1.05 Cubic 
Feet. 

Therms; 1 Therm 30.7 Cubic 
Feet. - 

Decitherms; 1 Decitherm 3.07 
Cubic Feet. 

Decitherms; 1 Decitherm 3.125 
Cubic Feet. 

Pounds; 1 
Feet. 

K.W.H.; 1 K.W.H. 1.05 Cubic 
Feet. 

Gallons; 1 Gallon 32 Cubic Feet. 

Cubic Feet: 3200 B.t.u. to 550 
B.t.u., Ratio 16.56 to 1. 

Decitherms; 3200 B.t.u. per Cubic 


Pound 6.25 Cubic 


Foot, Ratio 31.28 to 1. 

Gallons; 32 Cubic Feet per gallon, 
Ratio 32.03 to 1. 

Therms; 3200 B.t.u. per 
Foot, Ratio 31.28 to 1. 

Pounds; 7.4 Cubic Feet per pound, 
Ratio 73.94 to 1. 


Cubic 


On Mixed Gas Meters 

Decitherms; 1 Decitherm 4 Cu- 
bic Feet. 

Equivalent Cubic Feet converted 
from 2750 B.t.u. to 537 B.t.u. 5.12 
Units 1 Cubic Foot. 

“All the above mentioned and un- 
mentioned indexes can be furnished 
either in a circular-read or straight- 
read type meter; multiply the con- 
fusion by two, then try and visualize 
our problems. .. As the gas is actu- 
ally measured in cubic feet there 
seems to be no apparent or good 
reason why it should be converted to 
the many different non-standard 
terms now in use. ... This nuisance 
in manufacture will increase unless 
we as weights and measures officials 
act promptly to eliminate these non- 
standard meaningless terms that ap- 
pear on meters,” according to Mr. 
Shankle, who added: 

“In jurisdictions where type ap- 
proval is required for these devices 
before they can be sold or used the 
solution is simple; approval could be 
refused, and where approval has been 


issued pending the adoption of stand- 
ard methods same can be recalled 

It is my personal opinion the straig ht- 
read type meter will be more po)u- 
lar and serve the consumers’ interest.” 


Meter Faults Discussed 


C. M. Fuller, sealer of weights and 
measures, Los Angeles County, listed 
some of the more frequent meter 
failings he encounters in the cour 
of his work: 


“A common fault with many me- 
tered installations is the failure to 
provide adequate pumping capacity 
to operate the meter at a proper 
rate of flow. One particular installa- 
tion was well engineered in every 
other way, but the average rate of 
operation was about 18 gals. per min- 
ute, instead of the 25 gals. or mors 
which the two-inch meters needed for 
normal operations. As a result, about 
2% of the liquid by-passed the me- 
ter. The mistake should not be mad 
of using too large meters for th 
rest of the system. 


“At another installation, we wer 
unable to get any consistent rat: 
flow through the meter. The flow 
would build up and then slow down 
On inspection we found two pumps 
in the line, in series. The first pur 
had the task of lifting the li 





Ashland Brand Displayed in Shift to Direct LPG Sales 


Since the first of 1949, Ashland 
Oil & Refining Co. has been pushing 
the sale of LP-gas under its own 
name and marketing facilities. Oper- 
ating in West Virginia, Ohio and 
Kentucky, the company’s LP-gas de- 
partment has been adding bottle fill- 
ing and storage faciljties at various 
bulk plants. Joel Stahl is in charge 
of the LP-gas sales. 

The LP-gas is being distributed 
through dealers, including some Ash- 


‘ > ~ :; 
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land jobbers who are dealers too. 
Prior to its entrance into direct mar- 
keting of this product, company sold 
its gas in tank car and transport 
truck quantities to bottle gas dis- 
tributors, both industrial and do- 
mestic. 

Ash'and supplies all the equipment 
needed, including the 70-lb. alloy steel 
cylinders, regulators, valves, tubing, 
fittings, and hoods. These items are 
stored at various bulk plants from 


which they are distributed to dealers 

Company has its own service rep- 
resentative who instructs dealers and 
works with them on any installation 
problems which might arise. He als 
sees that equipment conforms to the 
company’s specifications for neatness 
and safety. 

The LP-gas comes from the 
pany’s Catlettsburg, Ky., refiner 
The product is new to part of the 
territory covered, Ashland says 


LP-gas was one of the features of Ashland Oil's display 
the Kentucky Petroleum Marketers meeting at Loui 
this year. Photo shows Joel Stahl, in charge of Ashl 
LP-gas sales, talking to Herbert Storck, an Independen! 


jobber of Louisville 


Ashland prominently displays its name on the side c 
cylinders. Company has added bottling and storage 
ties for LP-gas since the first of 1949 
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ab it seven feet, and while strug- 
g] to perform this feat, the second 
pur. p would pull the liquid away 
fas'er than the first pump could de- 
liv it, thereby causing vapor locks, 
and the slow and erratic pumping 
per'ormance. The best pumping sys- 
tel are those where there is prac- 
tically no lift. 

ince LP-gas is much lighter in 
viscosity than gasoline, slippage 
clearances in meters adapted to this 
service must be reduced to a mini- 
mu otherwise, at slower rates of 
flow, the meter will under-register, 
giving over measure. 


“In the design of metering, the 
entire system should be considered 
as a complete or integral unit. When 
purchasing a pump, data should be 
obtained regarding the number of 
gallons per minute it will deliver 
under the conditions of installation, 
and then a meter should be purchased 
of a size that will maintain a rea- 
sonable accuracy curve within the 
rate of flow the pump will deliver, 
thereby reducing the danger of slip- 


page 


\nother frequent cause of slip- 
page is dirt or foreign matter as the 
result of inadequate screens or even 
) screen at all for the protection of 
he meter. At least an 80-mesh 
screen, adjacent to the meter, should 

sed. These screens should be 
leaned even more frequently than 
those in gasoline service because of 
the closer clearances in LP-gas me- 
ters,” Mr. Fuller concluded. 


Navy Plugs Water Fog 
To Fight LP-Gas Fires 


SAN FRANCISCO—The Navy still 
thinks that its water fog is the most 
efficient way in which to control LP- 
gas fires and showed the National 
Protection Assn. during its con- 
ention why it believes so. 


In a special demonstration at the 
fire fighting school on Treasure 
Islan sailors built themselves a fine 
fire ith LP-gas as the source and 
{ proceeded to approach it from 
des with their big fog-making 
nozzles. The blaze was controlled in 
order. 


Just to add to the interest, the 
vy then proceeded to give another 
stration—that of a fire below 
man aircraft carrier and once 
aga it was the fog treatment that 
ntiolled the flames. While the 
stration was nothing new, it 
to emphasize the Navy’s be- 
hat fire fighters should be 
tra {1 on full size fires under actual 
ghting conditions. Their fire 
ig! g training program is much 
me as that recently adopted by 
ff the larger oil producers. 
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ROPER 2uck PUMP 


PROVED DEPENDABLE BY THOUSANDS OF USERS 




















Ly . 
Heavy Duty Bearings —high-lead bronze makes them self- 
lubricating. 16 square inches of bearing surface for long life in 
rugged service. Lubricated and cooled by liquid being pumped. 














Outboard Bearing — protects gears and inner bearings. 


Mount the pump and drive direct or indirect. No extra supports 
needed. 


























Adjustable Relief Valve — Permits closing discharge with- 
out stopping pump. No outside piping. Adjustable, 20 to 60 p.s.1. 























Helical Pumping Gears — designed for quiet operation, 
keyed to shafts with sliding fit, they run in axial hydraulic balance. 
Perfect meshing reduces friction, eliminates vibration. Hard- 
ening of the gears assures long life. 




















7 e . . . . 
Split Gland Packing — repacking is easy with the two piece 
packing gland. Unnecessary to disconnect piping or drive. 
Just remove two bolts. 


























Outstanding leaders in tank truck applications, these Roper 
pumps are also adaptable to many other types of pumping. 




































GEO. D. ROPER CORPORATION 
406 Blackhawk Park Avenue 
ROCKFORD, JLLINOIS 



































Write for the facts today 
Equipment Distributors: 
Write for Roper Franchise Plan. 





























DEPENDABLE SINCE 1857 












84 DIFFERENT POINTS on this Butler Safety 
Transport are checked for magnitude of 
strains by means of the complicated wiring 
system shown at right. Electrical impulses 
are carried from strain gauge points to the 
instruments atop the tank where they are 
recorded. Points of stress can then be iden- 
tified, localized and measured by scientific 
experts. 


(Lower Right) Details of portable 6 chan- 
nel oscillographic recording instruments for 
measuring dynamic strains and static strain 
indicator mounted on Butler transport. 
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INTENTIONAL JACK-KNIFES are an important part 


} 
of the grueling road and driving conditions which 
Butler Transports go through for the dynamic 
strain test. Tank strain is measured on sudden 
stops, hill climbing, winding roads, sharp turns, 
slippery roads, bumpy and rock-strewn roads— 
every possible condition under which transports 
can be operated. When complete results of these 
tests are analyzed, Butler uses this information 
to produce even finer and safer transports for 
the petroleum industry. 

















iW FIRST DYNAMIC STRAIN TEST in 
PETROLEUM TRANSPORT HISTORY 


Modern Electronic Instruments Identify, Localize and Measure 
Strains at 84 POINTS on Butler Safety Transports . . . . 


to Make 
Petroleum Transporting Safer For You 











It’s an amazing new technique in stress analysis Butler is first to apply this scientifically proved 
on transport tanks ... and it may revolutionize test to transport tanks. The initial test runs were 
all thinking on the design and construction of conducted in November, 1948, under the close 
transport tanks—just as it did in the aircraft supervision of highly trained scientists. Results 
industry. of these tests are still being analyzed. No one 
Yes, this startling new technique was used to a can yet say what the impact will be on transport 
great extent in aircraft design to analyze the design and construction. 

stresses in airplane wings under normal and un- But one thing is certain! Whatever changes can 
usual operating conditions. Major changes were be made—however minor or radical—to attain 
brought about by the findings of these tests, re- greater safety and economy, better performance 
sulting in greater safety, finer performance and and longer tank life, Butler will be the first to 
longer life for aircraft. offer you these modern improvements. 
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LOOKING FOR 
MORE SALES IN 
NEW YORK STATE? 


Then you need the 
Industrial Directory of 
New York State, 1949 


Lists 50,000 New York State 
manufacturing and mining firms, 
their addresses, names of com- 
pany Officers, principal prod- 
ucts ancl approximate number of 
employees. Conveniently classi- 
fied by principal product and 
New York City or upstate loca- 
tion. . . The cloth-bound book 
contains more than 800 pages. 
A limited number of copies are 
being offered for sale. Copies 
will be delivered shortly —as the 
books come off the presses. Ear- 
ly orders have priority. To re- 
serve your copy, mail check for 
$15 with your order to... 


e NEW YORK STATE 


$A DEPARTMENT OF 


2 
‘e eit COMMERCE 
AM 112 State Street, Room 111 


Ilbany 7, New York 














Serving the 
Petroleum and 


Process Industries 


OIL AND GAS TANKS 
PRESSURE VESSELS 
WELDED STEEL PLATE 
CONSTRUCTION 


BUFFALO TANK 
CORPORATION 


General Sales Office 
744 Broad St., Newark 2, N. J. 


PLANTS 
Buffalo, N. Y. 
Baltimore, Md. 
Dunellen, N. J. 








OWIU Maps Drive to Gain Hand 
In Administering Oil Pension Plans 


Union Keeps Strategy Secret; Demands Expected 


During Contract Talks, Interim Negotiations 


By S. H. SCHEIBLA 
NPN Special Correspondent 


WASHINGTON— The oil industry 
‘will soon be faced with a barrage of 
demands from the CIO for changes 
in existing pension plans. 


This is a logical prediction to 
make following talks with President 
O. A. Knight of the Oil Workers In- 
ternational Union (CIO) and at- 
torneys at CIO headquarters here. 


When he was in Washington re- 
cently Mr. Knight told this corre- 
spondent, “The OWIU is interested 
in obtaining union participation in 
pension plans.” He explained that, 
“The Supreme Court decision (in the 
Inland Steel case) indicates that 
they are a bargainable matter and 
we hope to carry out that decision.” 


In the Inland Steel case the high 
court ruled that it is illegal under 
the Taft-Hartley law for an em- 
ployer to refuse to discuss changes 
in existing welfare plans for em- 
ployes or to refuse to talk about 
starting new ones. 


Knight Feels Time Ripe 


Ever since enactment of the Taft- 
Hartley law, Mr. Knight has been 
interested in obtaining OWIU par- 
ticipation in the administration of 
pension plans. He believes that the 
time is ripe for his union to cam- 
paign for such participation. 


What will be the strategy of such 
a campaign? 


Mr. Knight says he does not be- 
lieve it would be wise to reveal tac- 
tics before formal battle lines have 
been drawn by the OWIU Policy 
Committee and negotiations with va- 
rious companies have started. He 
hints, however, that demands for un- 
ion participation in the administra- 
tion of pension plans will be made 
this year during the course of con- 
tract negotiations which will take 
place at varying dates. 


Employers who do not have con- 
tract negotiations coming up this 
year will not be safe from such de- 
mands, however. CIO lawyers who 
are now studying the legal aspects 
of pension plan bargaining have 
come up with the conclusion that a 
union can legally require an em- 
ployer to bargain on the subject at 
any time without waiting for pres- 
ent contracts to expire or become 


subject to re-opening. That’s be. 
cause pension plans usually are not 
covered by contracts. The attorneys 
also point to the decision of the Na. 
tional Labor Relations Board in th 
Allied Mills case. They interpret 
the ruling to mean that bosses must 
bargain on pension plans any tim 
they receive a union request for such 
bargaining, regardless of whether or 
not contract negotiations a1 ir 
progress. They are advising unions 
to discuss pension plans when the) 
are bargaining on contract matters 
however, unless the opening date oj 
their contracts.is too far in the fu- 
ture. 


Oil Industry Vulnerable 


The oil industry is highly vulne: 
able on the issue of pension 
for several reasons. First 
most employers in the petrol 
dustry, especially refiners 
them. This fact is pointed uj 
Bureau of Labor Statistics 
of wages and other allied conditions 
in the petroleum refining 
not yet made public in full 
bureau also learned during its sur- 
vey that the average company start- 
ed its plan on an actuarial basis 
without consultation with union re} 
resentatives. All such plans are n 
subject. to collective bargaining 


Out of 10 establishments covert 
in the Rocky Mountain region, t 
bureau found that nine had penslo 
plans. All 10 of the establishments 
surveyed in California had su 
plans, as did the 15 establishments 
studied in the Great Lakes area (ID: 
cluding Illinois, Indiana, Michigan 
Minnesota, Ohio and Wisconsin), 
six in Los Angeles, the nine in th 
Midwest (including Iowa, Kansas 
Missouri, Nebraska, North Dakot 
and South Dakota), the eight 
New York and northern New Jerse} 
the five in Philadelphia and souther 
New Jersey and the seven 1 west: 
ern Pennsylvania. Realizir 
highly controversial nature o 
plans, the Labor Department has 
turned thumbs down on the issuan 
of a Bureau of Labor Statistics 4 
ument analyzing them. 


At this point it is hard to s 
far an employer will have t go | 
meet his obligation to bargun 
pension plans. The legal bre ntrs 
at the CIO contends a boss 
be fulfilling his duty merely 
tening to union demands 4! 
saying, “No.” The term, “cc lecUY 
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bars ‘ining,’ implies a certain 
amo nt of give and take and not a 
cons'ant reiteration of the word, 
‘no, these lawyers contend. 















Union Expects Resistance 


The OWIU, however, fully expects 
to «ncounter a negative attitude 
when it first broaches the subject of 
pension plans in bargaining talks. 
Unk it is able to bring employers 
around to a more receptive attitude, 
it may try filing unfair labor charg- 
es against a few companies in cases 
before the NLRB in an attempt to 
force pension plan bargaining. 









Just how far beyond this. the 
OWIU will go this year in its drive 
for union participation in pension 










plans remains to be seen. The Unit- 
ed Steelworkers, CIO President Phil- 
ip Murray’s union, are prepared to 
strike if necessary to get plans run 
jintly by labor and managemert. 
Mr. Knight has not yet indicated 














Oil Refinery Workers’ 
Of All Industries in U, 


_PN News Bureau 
WASHINGTON Plant workers’ 
age hourly earnings in petroleum 
efineries are the third highest in 
American industry, according to a 
ecial study just completed by the 
eau of Labor Statistics. 






BLS explained the report is based 









a study of 122 refineries with 

r 100,000 employment. 
Figures show that only the earn- 
gs coal miners and mechanical 
Ss of newspapers and maga- 





nes exceeded 
rkers last fall. 


Straight-time average 


those of 





refinery 







hourly earn- 
ngs of refinery workers were $1.78 

hour in September 1948. About 
ttree-fourths of them earned be- 
$1.50 and $2.10 an hour, the 
study indicated. 

























report also reveals the follow- 


he facts: 





Laborers in the industry average 
‘142 and occupational averages 
anged up to $2.18 for stillmen oper- 
ig continuous units. Skilled main- 






























































hance workers averaged about $2.00 
h and their helpers, $1.67. 
Ear 











igs, on the average, were 
slest in the Great Lakes region 
st in the Middle West. Varia- 
average earnings, however, 
{ to six cents an hour or less 
ve of the seven regions into 













































































nm ‘he country was divided for 
ses of the survey. 
ries located in larger cities 











ier rates for comparable jobs 
fineries in smaller commu- 














es Plants employing over 500 
had a higher wage level 


iller establishments. 





‘ition to liberal vacation, sick 
nd paid holiday practices, 
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Pay Is Third Highest 
S., Bureau Reports 


whether he is prepared to follow 
this militant position. 

For one thing, the OWIU is not in 
as sound a financial condition as 
the United Steelworkers. The oil 
union’s treasury is said to be still 
suffering from the drain on it caused 
by the California oil strike last fall. 
The OWIU also has recently gone to 
the expense of moving its headquar- 
ters from Fort Worth to Denver. 

On the other hand the CIO con- 
siders the petroleum industry a “high 
profit’ one and a good place to get 
in some spadé work on its general 
goal of more pension plans with 
union and employer management. 

If Mr. Knight is able to get a un- 
ion voice in pension plan operations, 
he may be willing to settle this year 
for only slight changes in the bene- 
fits paid under the plans. It is prob- 
ably logical to expect demands for 
bigger benefits after the union has 
firmly established its right to take 
part in running the plans. 


nearly all of the refineries had som 
type of insurance and pension plans 
Over 60% of the plants studied made 
provisions for the payment of old 
age pensions. 

Following is breakdown of straight- 
time average hourly earnings for 
selected occupations in petroleum re- 
fining industry in the U. S. during 
September, 1948: 


Number Average 


of Hourly 
Occupation Werkers Kates 
All plant workers 109,459 $1.78 
\ssistant stillmen, cracking 2,781 1.95 
Assistant stillmen traight- 
rur 1,231 1.91 
Assistant stillmen, combina- 
tion units 26% ‘ 702 1,97 
Carpenters, maintenance . 1,630 1.98 
Centrifuge operators 174 1.80 
Chiller men 178 1.91 
Compounders ; ‘ 347 1.86 
Electricians, maintenance . 1,280 2.01 
Filtermen 342 1.75 
Firemen, stills, cracking 1,478 1.84 
Firemen, stills, straight-run 736 1.76 
Firemen, stills, combination 
units ' 398 1.87 
Gagers 1,354 1.87 
Guards 1,045 1.66 
Helpers, maintenance ‘ 11,736 1.67 
Instrument repairmer 1,043 2.01 
Janitors S15 1.44 
Laborers 15,810 1.42 
Loaders, tank cars or trucks 1,48 1.70 
Machinists, maintenance 2,693 2.01 
Maintenance men 198 1.74 
Mechanics maintenance . os4 1.92 
Package fillers, machine : S86 1.58 
Packers, hand 1,098 1. 6¢ 
Pipefitters 3,202 1.98 
Pressmen, paraffir is4 1.65 
Pumpmen 2,654 1.92 
Pumpmen’s helpers 1,104 1.83 
Routine testers iborat« 10¢€ 1.77 
Stillmen, crackir 1,620 2.13 
Stillmen, straigt 1,148 2.07 
Stillmer combination units 17 2.18 
Stock clerk 1S 1.7 
Treaters geht <« SO6 1.96 
Treaters, heavy oil * 220 1.97 
Treaters helpers light oils 670 1.8! 
Treaters, helper heavy oils 186 1.86 
Truck drivers, under 2 tons 979 1.68 
Truck drivers, 2 tons and 
over . 810 1.60 
Watchmer 687 1.55 
Welders hand ntenance 1,885 2.02 
Includes data for a relatively small num- 


ber of 
industry. 


women plant workers found in the 





ONLY a MARLOW 


offers all these 
advantages 


Centrifugal action—quiet, efficient. 
Self-priming on suction |ifts. 
Self-purging—will not vapor lock. 
Higher capacity for size. 


No rubbing parts—tong life and low 
maintenance cost. 


© No internal priming valves or de- 
vices. Positive priming action. 

© No gear reductions—operate at 
standard motor speeds. 

. 


No by-pass or pressure-relief valves: 
no burned out motors or overloaded 
engines. 


© May be placed outdoors—no pump 
house required. 


© Continued high capacity at low ini- 
tial cost. 


Marlow self-compensating shaft seal. 















Send for a copy of 
this bulletin that 
gives details 





MARLOW PUMPS 


RIDGEWOOD +: NEW JERSEY 


Manufacturers of Quality Pumps Since 1924 











Credit Men Told Truckers Expend 
Billion a Year for Gasoline, Oil 


Credit and financial needs of the 
trucking industry were discussed at the 
Petroleum Group Session of the Na- 
tional Assn. of Credit Managers, held 
at Atlantic City recently. Following are 
extracts from a talk given at the meet- 
ing. 

By NPN Staff Writer 

Petroleum marketers have a billion 
dollar reason for giving special con- 
sideration to the credit needs of the 
trucking industry, according to R. W. 
Weiler, credit manager, The Texas 
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Co., New York Division. Truckers 
spend that much a year on gasoline 
and oil, he said, based on estimates 
by the American Trucking Assn. of 
an annual consumption of 480 million 
qts. of oil and 5.8 billion gals. of gas- 
oline. 

“These tremendous figures repre- 
sent from 6c to 8c of each revenue 
dollar received by the trucking in- 
dustry,” Mr. Weiler pointed out. 

Financial institutions have only 
recently come to regard the trucking 
industry as one of the “big time op- 
erators” in the country’s economic 
life, he said. He suggested that lack 
of good financial counsel in the past 
may account for the increasing num- 
ber of failures within the trucking 
industry. In the first quarter of 
1949 there were 49 trucking company 
failures with liabilities of 2.5 million 
dollars, and if this trend continues, 
he pointed out, failures for the year 
will reach an all-time high of 10 
million dollars. 

Because of its size and importance, 
Mr. Weiler asserted, the trucking in- 
dustry ought now to adopt the prac- 
tices of other large businesses. 
“Specifically, they must do more to 
regulate themselves,” he said, “and 





lighting. 
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Because you save 40% on initial instal- 
lation when you employ Stonco seal beam 


Because a Stonco 900W installation will give you 2 
to 7 times the light of an ordinary 1000W reflector job. 


Because this same installation will save you from 20% to 
70% on your present electric bills. 


“STONCGO 


LITE-MASTER °* 





THE 


LIGHT 


IS 


PROFIT 


Wulté-Litt 


SYSTEMS 
FLOOD-MASTER 


Union Made —sold exclusively thru qualified wholesalers 





STONE MANUFACTURING COMPANY 


489 Henry Street 


Elizabeth 4, N. J. 


to put their business on an economj 
basis. They must be good manager; 
cost accountants, business analysts 
and financiers.” 


Equipment Financing Is Probiem 


Most critical problem facing for. 
hire truckers, both common carrier 
and contract haulers, he believes, {; 
payment of equipment obligations 
Usually new trucks are bought with 
down payments of from 25% t 
33-1/39, he said, with the expecta. 
tion of paying out the remaining bal. 
ance in 18 to 24 months. This kin 
of financing, he felt, is out of lin 
for the kind of business, because th 
margin of profit from monthly opera. 
tions is not enough to cover the high 
monthly payments. 


Expected truck life, depending 
the kind of tractors used, ranges 
from a low of five years to a high of 
nine years, Mr. Weiler said, whil 
trailers last from nine to 11 years 
From this it can be seen that th 
trucking industry is actually acceler 
ating equipment payments to the ex- 
tent of about one-fourth the life ex- 
pectancy of the equipment. Other in- 
dustries could not operate under suc! 
a program of paying for its plant 
needs, he said, and he saw no reaso! 
why truckers should not take four o! 
five years to pay for new truck: 
starting with down payments of 10 
or where other equipment could | 
mortgaged as general security, wit 
no down payments. 


Liberal lines of credit extended | 
petroleum companies probably hai 
helped trucking companies to meet 
their equipment obligations, in M 
Weiler’s opinion. This has been pos 
sible, he pointed out, because of t 
standard practice of billing for freigh! 
charges in seven days, on terms cal: 
ing for payment within seven days 
from receipt of invoice. The result 
ing high liquidity and fast turnove! 
of accounts receivable has give! 
truckers a good opportunity to mak 
full use of liberal credit extended b 
general suppliers, including petrolew! 
marketers, in meeting monthly 1 
stallments due on new trucks. ™! 
Weiler questioned the soundness 
using general credit for this type 
financing. He suggested that finan 
ing needs, apart from credit, be givél 
“more comprehensive handling ! 
those institutions whose major 
it is to finance.” 


In recent years another form 
financial help has become availal 
to truckers, he said. Local g 
truckers have formed what a! 
as Co-operative Clearing H: 
explained, for the purpose ot! 
ing the freight bills of th 
pating carriers. For a fee, 
usually 34 of 1%, the cleari 
takes over the freight bills 
lection and pays for all cre 
out of its fee. The clearing 
also in a position to advis¢ 
carrier members which firn 
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siders are unsound credit risks, based 
on collection experience. 


Cites Large Credit Losses 


rning from the truck carriers’ 
int. nal problems, Mr. Weiler pointed 
out ‘hat, from an oil industry stand- 
po service station dealers have 
the most difficult problem of all in 
han iling credit requests from truck 


operators. Credit arrangements must 
either be made through an individual 
truck driver, or by telephone, or the 
deaicr must make a trip to distant 


heaiquarters. The result has been, 
he said, that a majority of dealers 
have at one time or another taken 
credit losses in sizable figures. 

Even those dealers who specialize 
in truck business do a comparatively 


poor job of record keeping, billing 
and following up collections, Mr. 
Weiler asserted. With larger de- 
mands on working capital, plus 


mounting collection difficulties, more 
of these dealers are falling back on 
the supplying oil companies for help, 
he said, and are asking either for an 
increased line of credit or requesting 
the supplying company to carry some 
of the credit direct. Results are not 
always good, he said, when an oil 
company enters a transaction as a 
third party, with a view of taking 
over the risk after the credit has 
been extended, especially as the dealer 
isually wants the oil company to 
carry the poorest of his accounts. 


Many of the poor credit risks 
among the truckers are known in 
the trade as gypsies, he said. Usually 


they own or lease their own trucks 
and hire them out to either a common 
r contract hauler, he added, and 
their margin of profit is slight. Mr. 
Weiler said that reports from dealers 
indicated that the number of “gypsy” 
was increasing, and that 
more of them were asking for credit. 
He concluded by pointing out that 
oil company credit managers have an 
obligation to their dealers who are 
catering to the trucking industry, to 
help them extend credit wisely in this 
important field. 


truckers 


Oil, Other Industries 


Seek Economic Balance 


ATLANTIC CITY — Oil industry 
Provides a good example of how the 
dUSiness community in general is 
lrrently “cautiously groping” its way 


? tr 
OWard 


economic equilibrium, John 
D. Gill, Atlantic Refining economist, 
told National Assn. of Credit Men 
May 


‘l have never known a six-months 

in which we have made so 
nan’ small price adjustments—most- 
‘'Y do \nward, while at the same time 
ting production, without creat- 
ing employment, in order to cor- 
nventory excesses,’ Mr. Gill 


ner 


have in the 
stimulate demand, 
be supplied readily 


price changes 
a tended to 
1 ould not 
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out of the reduced current produc- 
tion and inventory withdrawals. Note 
at the same time that the industry’s 
output restrictions helped to lower 
the Federal Reserve Board’s index of 
industrial production, the downward 
inter- 
preted by some as foreshadowing de- 


movement of which has been 


pression.” 


Mr. Gill predicted 


to make adjustments quickly when- 
ever dislocations appear 
which are part of the “capacity-to- 
produce-and-consume equation.” 


“We have clearer ideas (today) of 


what economic equilibrium means, 
and how important it is; and of what 
must be done to achieve it,” he said. 


Diesels Owned by Rails 
Up 1400 Units in 1948 


WASHINGTON — Ownership of 
Diesel-electric locomotives during 
1948 maintained the upward trend 


of recent years, whereas steam loco- 


motive ownership continued to de- 
cline, the Assn. of American Rail- 
roads’ “Review of Railway Opera- 


tions in 1948’’ shows. 


Table below gives breakdown on 
ownership and installation of three 
types of locomotives for 1948 and 
1947: 

Ownership On order 
end Installed end 
of year during year of year 
Steam: 

1948 , 32,613 S6 72 

1947 34,800 72 30 
Diesel-Electric: 

1948 5,640 1,397 1,561 

1947 1,240 769 1,192 
Electric: 

1948S oe 72s 1 0 

1947 .. 724 2 4 


In addition, the association reports 
that ownership of steam locomotives 
has decreased by 6,544 units since 
1942. Separate breakdown on owner- 
ship of Diesel-electric and electric 
locomotives is not available for 1942, 
but ownership of both units in 1948 
represents an increase of 4,061 units 
over the 1942 figure of 2,307. Re- 
view points out “these figures are ex- 
pressed in terms of numbers and do 
not take into account the great ef- 
ficiency of the modern Diesel loco- 
motive, compared with that of the 
less modern steam locomotive, which 
it replaces.” 

Dollar value of fuel oil consumed 
by railroads in 1948 as locomotive 
fuel increased almost 52% over 1947, 
compared to 6% increase in dollar 
value of coal used, the association 
review states. Railroads spent $203,- 
927,000 for residual and $117,983,000 
for Diesel in 1948 to fuel locomotives, 
whereas coal expenditure reached 
$491,588,000. Total value of residual 
and Diesel used in 1947 was $212,224,- 
000. In addition, valué of gasoline 
used in 1948 for fuel was $8,969,000, 
compared to 1947 total of $8,234,000. 

Expenditure by railroads for lubri- 
cating oils and grease illuminating 
oils, boiler compound, and waste in- 
creased to $42,754,000 in 1948 over 
1947 total of $35,712,00U. 


there will be 
no depression this year, since busi- 
ness is in a much stronger position 


in factors 






















Improved... 
SUPER-SPARK MAGNETOS 
for OIL FIELD EQUIPMENT 





When oil field machinery mag- 
netos need replacement, be sure 
you get the new F'M-XOR type 
Super-Spark, heavy duty mag- 
neto. Greatly improved per- 
formance with longer-life break- 
er mechanism, larger bearings, 
improved magnetic rotor and 
timing facilities. 


Available for 1, 2, 4 and 6-cyl- 
inder small, medium and heavy 
duty engines, this new FM-XOR 
type supersedes the former 
FM-J magneto. 


See your nearest service 
or write for details. 


station 


FAIRBANKS, MORSE & CO. 


Magneto Division Beloit, Wis. 








HERE'S 


DATA ON 
OXYGENATED 


ALO HYDROCARBONS 


POLAR MOLECULES 


Surface active agents are daily playing 
an increasingly important role in industry. 
Alox, oxygenated hydrocarbon productst 
contain many of the compounds, such as 
organic acids, alcohols and esters, now 
recognized as having high surface activity 


The presence of the _ COOH, —_OH, 
-=O radicals in Alox compounds, and 
the adsorption of these groups on many 
different types of surfaces, 1s the basis 
of their effectiveness in preparation of 
materials used for the flotation of ores, 










protective coatings for metals water 
repellent paints, etc 
These materials are also excellent 


sources of organic acids of relatively high 
molecular weight 


Write today for research data 
applicable to your work 


ALOX 


CORPORATION 


3949 Buffalo Avenue 
Niagara Falls, New York 











TO THE ASTRONOMER, THE SIGN ABOVE STANDS FOR SUN 





TO EVERYONE, THIS SIGN STANDS FOR TWO GUARANTEES 





¢ This Gulf emblem on any product stands for two 
guarantees of excellence. One visible, one invisible. 

The visible guarantee is evidenced by the plant and 
properties that make Gulf one of the country’s largest 
producers and refiners of crude oil. 

The invisible guarantee is the determination of Gulf 
to make the best petroleum products that skill, science, 
loyal employees and alert management can _ jointly 
achieve. 


Gulf Oil Corporation 
Gulf Refining Company 


General Offices, Pittsburgh, Pa. 


DIVISION SALES OFFICES REFINERIES 
Boston « New York «+ Philadelphia «¢ Pittsburgh New York « Philadelphia « Pittsburgh «+ do 


Atlanta « New Orleans «+ Houston « Louisville « Toledo Cincinnati « Port Arthur « Fort Worth « Swee! ater 
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Demonstration Stresses Safety Practices 
Advocated in Handling Petroleum Products 


te cee ce 









NNN tte il 
























ARE NB Seapine A 
semana enrconcan sacar 


ee tne 
ROR SR NAN 














in 
genet | nt 7 
P ABtis, SH? ign’ te 


i 
' 


| 
a 
; 
; 
i 


All laid out and ready to start, the “Fire Power” show is an impressive assemblage of fire-making equipment. During the en- 
tire 45-minute Ethyl show only a quart of gasoline will be needed, and not all of that is used. On the screen at left slide pic- 
tues and diagrams are shown to supplement lecture points made. The two balloons represent the limits of gasoline vapor-air 
mixture between which a fire will start. Dark balloon represents 1°/, of all air space under the demonstration table and the 


o/ 


white balloon represents 6°, of the same space 




































Ethyl’s 45-Minute Show Tours U.S.; 
Oil Industry Dates to Get Priority 


Fire Power,” a graphic, demonstration-type show de- 
signed primarily for oil industry marketing personnel, is 
now being presented nationwide by the Ethyl Corp. to il- 
strate the proper and safe handling of gasoline and 
ther petroleum products. 

For the past few months the 45-minute show has been 
viewed by marketing executives from Ethyl’s various 
istomer companies. The show is now on the road 
iflve complete units. 

Based on a similar safety show prepared for refinery 
‘nd military personnel during the war, ‘Fire Power’ has 
een improved and “remodeled” to teach marketing and 
istribution people how to prevent accidents and work 
‘ately with the merchandise by which they earn a living. 





The show is based on the safety practices of Ethyl’s 
ustonier companies and those recommended by other 
safety agencies. It was previewed by several customer 
es to recheck the safety doctrines set forth by the 
vith those of the companies which will sponsor a 


arge umber of showings. wigs ee 
5] illy built laboratory apparatus and models are ‘ 


» simulate gasoline’s behavior as encountered 
service stations and bulk plants. The Ethyl show 
s gasoline’s characteristics by using a few easy-to- 
and explanations such as: 


William Rusher, Ethyl demonstrator, makes two points about 
gasoline safety in this exhibit: that gasoline vapors are 
heavy and will travel downward through tube and that 
sparks created by a running electric motor are sufficient to 


A or explosion can occur only when three elements set off a fire. Gasoline is in a container near the upper end 
sent at the same time—fuel (in the form of va- of the glass tube 
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por), oxygen (from the air) and enough heat to previde 
a source of ignition. The elimination or absence of any 
of the three elements will stop or prevent a fire. 

Mixtures of gasoline vapor and air ignite only when the 
mixtures occur within certain definitely established limits. 
Less than one per cent of gasoline vapor in air by vol- 
ume is too lean to’ burn or explode and more than six per 
cent is too rich. However, a small amount of liquid gas- 
oline will vaporize with air to make a large volume of 
combustible mixture. A glass full of gasoline, for ex- 
ample, can provide enough vapor to make a combustible 
mixture in a 1000-gal. tank. 

Gasoline vapors are heavy and thus settle downward 
and “travel” so that they may reach an ignition source 
seemingly far removed from the gasoline itself. 

Sources of heat for ignition exist in many forms, not 
just as open flames, i. e.—hot mufflers or electric heaters, 
electric motors or switches, the hot filament of a broken 
light bulb, or static electricity. 

“Fire Power’ was prepared by Ethyl Corp. personnel 
who not only staged the show but designed and developed 
all of the props. Each show unit consists of the demon- 
stration appparatus, a station wagon for transportation, 
and an Ethyl representative who puts on the show. 

Under present plans most showings of “Fire Power” 
will be held for gatherings arranged or sponsored by 
customer companies of Ethyl, and will be presented in 
‘areas where the companies operate. Shows will be given 
for customer marketing personnel, dealers, and distribu- 
tors. And, in some cases, a number of oil companies 
will jointly sponsor a show. Ethyl advises dealers, job- 
bers or distributors interested in a showing of ‘Fire 
Power” to contact their gasoline supplier. 

Big Demand for Show 

Educational and safety-minded groups outside of the 
oil industry have made so many requests for the showing 
that Ethyl has been forced reluctantly to turn them down 
temporarily until oil industry requests have been met. 
Several Ethyl executives, however, believe that the show 
will have a long run 

As part of its program for safe handling of petroleum 
products, Ethyl has prepared a “comic book” type of 
publication which illustrates many of the points brought 
out in “Fire Power.” The book is realistic in its ap- 
proach. No punches are pulled and many of the show’s 
demonstrations have real life counterparts in some of 
the true human tragedies written up. 

Ethyl plans to give a copy of the booklet to each per- 
son attending “Fire Power,” and some idea of the poten- 
tial audience can be surmised from the initial print-order 
of a quarter million copies. 

Any production which aims to explain and dramatize 
gasoline’s characteristics in a safetywise manner must of 
necessity include many technical explanations. The ‘Fire 
Power” show is no exception, but these sections have been 
handled in a simple, understanding manner that keeps 
the show moving at a rapid pace. 

“Fire Power” was prepared under the direction of Oscar 
B. Lewis, aSsistant sales manager. William G. Ball, Jr., 
assistant to Ethyl’s general sales staff, tied the script 
into the wide array of demonstrations developed by Har- 
old Mehler, Ethyl project engineer. 

Mr. Lewis explains that the basic theme of the show 
is to establish two important facts: 1) That gasoline is 
perfectly safe when handled properly; and 2) That the 
oil industry is a safe place to work. 

Ethyl representatives who will put on the sl} are: 
Louis L. Wilson and Robert L. Smith, central  egion; 
William J. Rusher, eastern region, Douglas P. Jeppe, Ar- 
thur Dale Miller and R. Grant Scott, southern region; and 
William O. Van Wyck, Jr., and John F. Koehnle, western 
region, 
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A petroleum liquid much less volatile than gasoline can be 

easily ignited if finely divided, as William Rusher shows by 

spraying kerosine across a gasoline flame: Point made is 

that many products not readily combustible will burn if 

finely divided, such as paint solvent, insecticides (which 
are often sprayed) and alcohol 





Gasoline by itself will not burn nor will it take fire f the 


mixture of air and gasoline vapor is too rich or to lean. 

In this picture Harold Mehler, of the Ethyl staff, crec'es 9 

electric spark directly in some gasoline where the mxture 
is too rich to ignite 
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Wherry Favors Gillette 
Alcohol Gasoline Plan 


Sen. Wherry (R., Nebr.) has en- 
dorsed the Gillette grain-alcohol-to- 
motor-fuel program as No. 1 in an 
eight-point plan to aid U. S. farmers. 


Speaking at Nebraska Stock Grow- 
ers Assn. meeting in Alliance, Nebr., 
June 10, said his plan would provide 
for “diversion” of farm surpluses into 
production of alcohol for motor fuel 
and other uses. He termed farm com- 
modities “the best source of supply” 
for motor fuel, asserting that the 
nation “‘must conserve our oil reserves 
for national preparedness.” 

The Nebraskan pointed out that the 
federal government is now “financing 
pilot plants at a tremendous cost for 
experiments in manufacture of motor 
fuel from coal and oil shales,” and 
then indicated that a much cheaper 
way for bolstering motor fuel supply 
would be to use recurring farm sur- 
pluses. He declared that “use of 
alcoho! as a medium to increase gaso- 
line octane rating is growing from 


















































































































‘an be lay to day.” 

a ad “We have enough plant capacity to 
ade ™ make about 500 million gals. of al- 
urn if F cohol today ... When used as a blend 
(which 


“ith low-grade gasoline, it is figured, 
he increased cost of alcohol fuel would 
be less than 0.5c a gal. on the basis 
f one gal. of alcohol] to 60 gals. of 
gasoline .. .”’ 

Sen. Wherry said grain alcohol 
ould be used either as a blend with 
etroleum gasoline or could be used 
$s an injection, as is being done now 
a “more than a dozen countries.” 























Competition Governs 
Prices, Wieland Says 





NPN News Bureau 
CLEVELAND—Ohio State Auto- 
obile Assn. last week heard John 
Wieland, Standard Oil (Ohio) adver- 













using manager, declare that econ- 
mic decisions are made by buyers 
and sellers. The desires of customers 
re the judge and jury, and even 
e executioners—at times—of_ busi- 












Pointing up the competitive situa- 
ton in Ohio (with some 500 individu- 
marketers and 14,000 retail 

outlets), Mr. Wieland went 
0 say: 

All gasoline prices tend to be the 
me because they cannot long be 

lifferent. There is no one who 
es can set prices in a competi- 
that is like a prize ring with all 















f the 
lean. 














the champs and the contenders in a 
roped square at once, with their cus- 
tomers at the ringside patronizing 
their favorites with applause . 
In comparing a like period, the first 
World War with today, you will find 
that regular grade gasoline in Ohio, 
excluding gasoline taxes, is down 
from 29c to 19c a gallon. Yet there 
are some in business, in government, 
in labor and in other organizations 
who would like to disbar competitive 
interests or to freeze a portion of our 
economy to their way of thinking, 
which is to their self-interest. 
“These efforts to put a tourniquet 
on the freedom of the seller or a 
road block in the way of the cus- 





tomers are but substituting force for 
freedom and power for persuasion,” 
Mr. Wieland stated. 


200 B/D Refinery Planned 


SEMINOLE, Okla.— Chamber of 
Commerce here has signed a contract 
furnishing a site for a 200 b/d re- 
finery to be built by Oklahoma Re- 
fining Co., according to Tom Dean, 
secretary of the Chamber of Com- 
merce. Officers of the new company 
are Stanley D. Belden, president, and 
O. W. Pfeifer, vice president. Plans 
are to increase the plant’s capacity to 
1,000 b/d later. 


IN BULK PLANT OPERATION 
PUMP MORE GALLONS 
AT LESS COST WITH GRANCO 


¥ You’re money ahead every minute a GRANCO 
N Pump is on the job! With a GRANCO you get 
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LOWER INITIAL COST 
LOWER MAINTENANCE COST 
LOWER OPERATING COST 
LONGER TROUBLE FREE LIFE 


=LOWER COST PER GALLON 
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GRANCO Pumps handle any petroleum 
liquids efficiently, from gasolines to 
asphalts. Whatever your requirements, 
there is a quiet, compact GRANCO 
Pump that will do the job better. 


BULK TRANSFER PUMPS 
GRANCO PUMPS give unexcelled 


performance in Bulk Plant or Transfer 


Station work. High vacuum, high lift. Never need priming at start 
or finish of loading operations. No “bleeder” lines. Reversible 
action and four ports fit pump to any pipe hook-up. At left, 
Model DEES—90 GPM Pump with gear drive in oil-tight housing. 


HERE’S WHY GRANCO PUMPS ARE BETTER! 


The exclusive, patented ball and squeeze action of the GRANCO 
spherical rotor—only moving part—provides direct positive ex- 
pulsion from pump chamber into line of flow. Quiet, friction-free, 
no contact between rotor and housing—for better performance, 
longer wear. No gears, blades, scoops, valves or dragging parts. 


See your distributor, or write 
for full particulars. Sales and 

Service'‘at your service” 
throughout the nation. 

















GRANBERG CORPORATION 


Oakland 8, California 





Also makers of Granco Rotary Positive Displacement Meters 




















and howit grew 


.... YEARS AGO four men 


went into business together. They 


hired sixteen people. 


Today that company employs some 
3,000 people. It has sold more than 
$360,000,000 worth of its products. 


For its customers it created (among 
other things) automobile bearings that 
last twice as long, and cost 65% less, than 


the old type of bearings they replaced. 


True Story of 


our Men 


in a business- 





$32,000,000 in taxes. And from com- 
panies supplying materials and ser- 


vices it bought $1 20,000,000 worth. 


A good employer, a good customer, 
a good citizen, a sound producer. That 
company is The Cleveland Graphite 


Bronze Company. 


And yet its “success story” happens 
repeatedly in America—and can hap- 


pen only in America. It’s the story of 















For its employees it created jobs for profits plowed back into the business - 
which $150,000,000 in salaries and —of profits creating good jobs, better hel 
wages have been paid out. It has earned values and greater markets. 2 
more than $30,000,000 for its stock- Sure it's a “system”—the profit rs 
holders, about half of which has been system. No other system in the world vm 
paid in dividends and the balance has ever been able to supply so many si 
retained in the business to finance jobs with good pay, a higher standard _ 
its growth. For government it paid of living or a brighter future for us all. 

FLEET-WING CORPORATION 
- 1438 MIDLAND BUILDING ¢e CLEVELAND, OH!9 
f 
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Crude Price Question Dominates Refined Oil Markets; 
Esso Standard Reduces Baton Rouge Plant's Takings 15% 


The question of crude oil prices in southwestern and 
Mid-Continent areas continued to dominate oil mar- 
kets during the early weeks of June. Sentiment ap- 
peared to strengthen that crude prices would hold 
generally at current levels with perhaps minor ad- 
justments, but the refiner seeking clues of future 
crude price trends in today’s refined oil price move- 
ment found little that was helpful. 


Principal development the past week was Esso 
Standard Oil Co.’s 15% reduction in crude takings 
for its Baton Rouge refinery. The reduction, effective 
June 4, was “due to slow movement of distillate 
uels” and the ‘consequent filling of tankage,’’ Esso 
said, The company said it will take from its crude 
oil suppliers no more than 85% of “customary quan- 
tities until further notice.” 

Esso’s Baton Rouge refinery is one of the largest 
in the nation, but slow movement of distillate fuels 
from primary storage into the hands of consumers 
ind resellers was a universal problem in marketing 
circles. In some quarters, reductions in purchases 
was interpreted as a sign that crude oil prices would 
continue at present levels; in others, it meant in- 
creasing quantities of oil to depress spot crude mar- 
kets in the Southwest. 

Price developments in crude oil were confined to 
adjustments to place-some fields on a parity with 
lields of similar quality. 


In the lower Mississippi delta area, a reduction 
of 13c per bbl. in its purchase prices for six Louisiana 
crudes was announced by Gulf Refining Co., effective 
June 7. The fields affected in Gulf’s cutback are 
B Couba, Bully Camp, Grand Bay, Quarantine 


DAVO! 


Bay, Timbalier Bay and West Bay, with new prices 
ranging from $2.33 for below 20 gravity oil with 2c 
differential for each degree of gravity up to 40 and 
above at $2.75. 


Gulf has been paying 13c per bbl. higher in these 
fields than several other buyers have paid for crudes 
of comparable quality. The company’s takings in 
fields where reductions were posted amount to about 
28,000 b/d. 


In California, Tide Water Associated Oil Co. an- 
nounced reduction of 3c per bbl. in its postings for 
crude oil in Venice Field, Plaquemines Parish, La., 
effective June 9. Company now pays $2.41 for 23 
gravity and below Venice oil up to $2.75 for 40 and 
above. 

The next move in crude oil prices was anybody’s 
guess. Two sources close to the crude market pointed 
out that spot offerings of desirable crude were easily 
available in the Southwest, and inferior grades now 
could be purchased readily over a long term. 


The products price picture was of mixed patterns. 
There was a gasoline price war in Florida with cuts 
ranging up to 4c per gal.; at the same time, two 
major marketers, one of them a refiner, were reported 
in the market as buyers of regular-grade cargoes at 
the Gulf. In some quarters it was estimated demand 
for No. 2 fuel would be sharply higher this year than 
last, but prices for distillates continued to ease with 
secondaries and resellers declining to stock up early. 
Heavy fuel was reported firmer at the Gulf, but prices 
were easier FOB Group 3 and at principal ports along 
the Eastern Seaboard. Kerosine prices were reported 
lower at the Gulf and New York Harbor; on the other 
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Summary of Daily Gasoline Prices (June 7 through June 13) of 
ket 
Monday Thursday Wednesday 
Motor Gasoline, 78-80 Oct. (Premium): dune 13 June 9 June 8 fre 
Oklahoma (Group 3) 10.75(1) 10.75(1) 10.75(1) 
Midwestern (Group Rng Rap tater. acts, ii7g, cau ; 
ex.(For shpt. to Tex es 2 2) 
W. Tex. (For shot. to Tex.&N.M. dest’ns) (1)11-11.75(1) (1)11-11.75(1) 11- 11. ott) Cal 
E. Tex. (Truck Tnsp.) (1)11-12¢ 1) (1)11-12(1) 1 ; 
Cent. W. Tex. (Truck Tnsp.) (1)11.25-11.5(1) (1)11.25-11.5(1) ta 
Motor Gasoline, 78-80(86) Oct, (Prem.): iaactatdaities for 
] ma (Group 3 eos (1)10.75-11.625(1) (1)10.75- 25(1) 
tiawestern (Group 3 basis) (1)10.75-11.625(1) (1)10.7 15- 11.620(1) No 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) (1)11- 12.75(1) (1)11- 12. 75(1) 
W.Tex.(For shpt. to Tex.&N.M. dest’ns) seal 73 1 25-11.5(1) a 11.5(1) 
E. Tex. (Truck Tnsp.) ) 
Cent, Ww. . Tex. (Truck Tnsp.) eeeee (1)11,.25-11.5(1) (1)11.25-11.5(1) wh 
Motor Gasoline, 74-76 Oct. (Regular) : on 
Oklahoma (Group 3) oe senadeee 
N. Tex. (For aon o Z baste). dest’ns) (1)10-10.25(1) (1)10-10.25(1) (1)10-10.25(1) (1)10-10.25(1) (1)10-10.25 lc 
W.Tex.(For shpt. to Tex.&N.M. dest’ns) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1 r 
Gent. W. Mee Truck. Tsp. y LIDIDITD (a 10-25-10.5(1) (1)10.25-10.5(1) (1)10/25-10.5(1) (1)10/25-10.5(1) (1)1025-10.5 “ 
Motor Gasoline, 74-76(80) Oct. (Regular) : setae ins : pers ; - 
5)10-10.375(1) 5) 0- ). 375 ( ) (5)10-10.375(1) (6)10-10.375(1) (6)10-10.375(1) SD 
[cities thoes basis) (3) 10- 10:37 5(1) 9) 10-10.375(1) (5)10-10.375(1) (5)10-10.375(1) (5)10-10.375(1) spt 
N. Tex,(For shpt, to Tex.&N.M. dest’ns) (1)10-10.75(2) )10-10. 75(2) (1)10-10.75(2) (1)10-10.75(2) (1)10-10.75¢2 ant 
W.Tex.(For shpt. to Tex.&N.M. dest’ns) (1)10.25-10.5(1) (1)10.25-10.5(1) (1)10.25-10.5(1) (1)10.25-10.5(1) 
E. Tex. (Truck Tnsp.)_ (1)10-11(1) (1)10-11(1) (1)10-11(1) (1)10-11(1) ant 
Cent. W. Tex. (Truck Tnsp.) (1)10.25-10.5(1) (1)10.25-10.5(1) (1)10.25-10.5(1) (1)10.25-10.5(1) 
60 octane & below: — - ‘ as : ;, ' reg 
F (1)9.25-9.75(1) (1)9.25-9.75(1) (1)9.25-9.75(1) (1)9.25-9.75(1) (1)9.25 
Sicnne tant basis) (2 1925-9. 754 1) (2)9.25-9.75(1) (1)9.25-9.75(1) (1)9.3-9.75(1) (2)9.5 ( 
N. Tex. (For shpt. to Tex.&N.M.dest’ns) (2)9.375-10.3(1) (2)9.375-10.3(1) (2)9.375-10.3(1) (2)9.375-10.3(1) (2)9.: 
W. Tex. (For apt. to Tex.&N.M. dest’ns) (1)9.375-10(2) (1)9.375-10(2) (1)9.375-10(2) (2)9.375-10.5(1) (1)9.375 Ha 
E. Tex. (Truck Tnsp.) .. (2)9.375-10.5(1) (2)9.375-10.5(1) (2)9.375-10.5(1) (1)9. 25-10.5(1) (1)9.25-10.5(1) 
. W. Tex, (Truck Tnsp. “yee (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.441) (1)9.5-10.4(1) (1)9.5-10.404 pre 
Gasoline octane ratings are ASTM Motor Method ratings, except ASTM Research Method minimum ratings which are shown in parentheses. ved 
Motor Gasoline, 78-80 oct. (Premium) (b) . _— 
New York harbor (1)12.6-14.2(1) -2( (1)12. 2.6 
New York harbor, (1)12.5-13.75(1) 75 (1)12. 2.5 
Philadelphia (1)13.7-13.75(2) 75 (1) 13. 3.7- WI 
Philadelphia, (1)13.6-13.65(1) -65 (1)13. 3.6- 
Baltimore (1)12.4-14.1(1) .1¢ (1)12. 2.4- 
Baltimore, barges (1)12.3-13.65(1) 65 (1)12. 2.3- Ge 
Motor Gasoline, 78-80 oct. (Premium) (c) 
ee ee Dg cn nc.ccc0sbeece 0s 06 cece eee cece cece cece C 
New York harbor, barges sees tees sees oes oe 
Philadelphia 14.7(1) 14.7(1) 14.7(1) We 
Philadelphia, esas anes irae 
Baltimore evece 14.1(1) 14.1(1) 14.1(1) uct: 
Baltimore, barges ecco ee cove a 
Motor Gasoline, 74-76 oct. (Regular) (b).. m0: 
New York harbor seen iaies anh a marie 1.6-12.9(1) 1.6-12.9(1) 1.6-12.9(1) 1.6-12.9 Q 
New York harbor, barges ........... 1.5-12.5(1) 1.5-12.5(1) 1.5-12.5(1) 1.5-12.5 
Philadelphia 2.5-13.2(2) 2.5-13.2(2) 2.5-13.2(2) 2.5-13.2 uDV 
Philadelphia, barges 2.4-12.6(1) 2.4-12.6(1) 2.4-12.6(1) 2.4-12.6 : 
Baltimore 1.4-12.6(3) 1.4-12.6(3) 1.4-12.6(3) 1.4-12.6 ora 
Baltimore, barges 1.3-12.4(1) 1.3-12.4(1) 1.3-12.4(1) 1.3-12.4 
Motor Gasoline: ne 
Western Penna., Bradford-Warren: fror 
78-80 Oct. (Prem.) is ti 
74-76 Oct. (Regular) 3 12(2) D 
Western Penna., Other Districts: 
78-80 Oct. (Prem.) .... (1)12.75-13.8(1) (1)12.5-13.8(1) (1)12.5-13.8(1) (1)12.5-13.8(1) 1S} 
74-76 Oct. (Regular) (3)11.75-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1) 
Note: Gasoline prices are reported in each day’s Platt'’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number ef 
companies quoting the low & highs of the ranges. am 
(b) Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating. be s 
Ir 


hand, No. 1 fuel prices rose sharply in Oklahoma. 
Wax prices eased along the Seaboard. 

In Jacksonville, Fla., a gasoline price war threat- 
ened with the announcement of a 
one Independent marketer. The 
of regular-grade gasoline for 
premium for $1.04, 
3 to 4c per gal. 


In Western Penna., the reduction of 0.7c per gal. 
in its kerosine tank wagon price at six points was al- 
nounced by Atlantic Refining Co., effective June 6, § »,; 
“week-end sale” by to 13.1c at Pittsburgh, Erie, Altoona, Emporium, § whi 
sale featured 5 gals. Indiana and Uniontown. Other easy spots for kero- @ seas 
$1.06 and 4 gals. of sine prices were the Gulf Coast cargo and the New Se 

including taxes, or approximately York barges markets where prices were lowered 0.25¢ vlit 
lower than prices posted at most to 6.75c and 7.75c, respectively. 
stations. Prices for bunker “C” cargoes at the Gulf 

Prior to the “week-end sale” in Jacksonville, St. the first time in many months on a 5c per 
Petersburg, across the state had been the ‘weakest crease to $1.20 on the low 
spot” for retail gasoline prices. Recent field checks quotations. Both price and supply reports on heav) 
marketers, however, showed that reduced fuel at the Gulf have varied sharply in recent past 
prices prevailed in most sections of Central Florida. but the net result was that several formerly activ! 

Sales reports on gasoline were mixed in other sec- cargo sellers of heavy fuel have retired temporarily) 


of suppliers’ 


of some 


tions of the country, but supplies for the most part from the market. In addition there were several i- 

appeared ample. Wholesale trading in gasoline con- quiries for low sulfur, uncracked material. — 
tinued light, particularly from upper Mississippi River Aside from the Gulf, heavy fuel prices c inued 

barge buyers. Two major company inquiries were soft. At New York Harbor, the pressure of in oming M 
reported for regular-grade cargoes at the Gulf Coast, supplies of bunker “C” fuel under contract wa» caus ” 
but in each instance buyer was said to have definite ing some suppliers to seek outlets far afiel from TI 
ideas on upper limits of price (10.125c) and lower New York, notably New England and Baltin . In 94 


limits of Research oct. rating (84/85). Oklahoma, No. 6 fuel prices continued to refl lack @ 
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ive demand; some refiners and tank car mar- 
keters said they were selling No. 6 at prices ranging 
from 65 to 70c per bbl. 

At Albany, N. Y., Socony-Vacuum reduced its tank 
car prices for Nos. 4 and 6 fuels 5 to 14c per bbl., 
tank wagon prices 0.12 to 0.34c per gal. New prices 
for No. 4 oil are $3.00 tank cars, 8.14c tank wagon; 
No. 6 oil, $2.00 tank cars, 5.59c tank wagon. 

Prices for propane were lower at New York Harbor 
when one supplier reported quoting 5.5c in seller’s 
cars for commercial and industrial grades, a drop of 
1c pe! gal. 

The trend to stand foremost in marketing reports 
was the unusually slow pace of heating oil sales. That 
spot trading in No. 2 was nearly at a standstill was 
anticipated for this time by many terminal operators 
and refiners, but the majority said in addition that 
regular customers were not placing orders. 

One large Independent supplier in the New York 
Harbor area reported his fuel oil sales were down ap- 
proximately 46° this season from same period a 


year ago. 


of a 


WESTERN PENNA. 


Gasoline Prices up 0.25c in Lower Field 


0.25c in the lower field in 
Western Penna. the past week but prices for other prod- 


Gasoline prices were up 


ucts generally were reported unchanged. Demand for 
most products was only fair, according to refiners. 
Quotations for gasoline from the lower field ranged 


upward from 12.75c for premium, 11.75c for regular 
grade, following a 0.25c advance reported by one re- 
finer. No change was reported in gasoline quotations 
from the Bradford-Warren district. 

Demand for gasoline was good, most refiners said, 


ite the heavy buying by jobbers just prior to the 1c 


ncrease in Pennsylvania gasoline tax rate which be- 
ame effective June 1. Demand, however, was said to 


be shifting from premium to regular grade. 

Interest of domestic buyers of lubricating oils centered 
n branded motor oils with sellers reporting good sales 
volume. Jobbers, it was said, showed little interest in 
bright stock and neutral oils. One refiner said that 
while his May volume of lube oil sales had been below 
seasonal expectations, demand has picked up in June. 
Sale of a “large quantity” of 600 flash and 630 flash 
ylinder stock for export was reported, but prices were 
losed. While prices reported for cylinder stocks 
nechanged, ranging upward from 12c for 600 s.r., 
urces said offerings were being made at “dis- 
prices.” 

xport inquiry for 11,000 bbls. of cylinder stock, 
‘nd other inquiries for small quantities of blended oils, 


ght stock, and cylinder oils, were in the market as 


‘ ended, according to reports. 


es 
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NPN Gasoline Index 


Cents Per Gal. 


Dealer T.W. Tank Car 
June 13 15.21 11.26 
Month ago 15.21 11.18 
Year ago 14.55 11.31 


Dealer index is an average of ‘‘undivided’’ 
ex-tax; in 50 cities 


Tank car index is weighted average of following wholesale 


dealer prices 











markets for regular-grade gasoline, FOB refineries or 
terminals: Okla., Midwestern, W. Penna., Calif N. Y 
Harbor, Philadelphia, Jacksonville, Boston and Gulf Coast 


‘C’ Fuel Rises to $1.20; Kerosine Eases 


Prices for bunker “C” fuel at the Gulf the past week 
snapped back 5c per bbl. to $1.20 on the low after steady 
declines since last November. At the same time, 
for kerosine eased off 0.25c per gal. and was quoted at 
6.75c by one supplier. 

Trading in most products was relatively quiet. There 
were indications that two major company marketers 
had entered the gasoline market as buyers. Inquiries 
also were reported for low sulfur bunker “C” fuel. 


prices 


The rise in prices for bunker “C”’ fuel resulted when 
sold-up positions were indicated at refinery supply sour- 
ces of heavy fuel formerly priced at $1.15 per bbl. In 
addition, some lessening of the pressure of offerings of 
heavy fuel accrued in reports from 
formerly active marketers of heavy fuel, 
longer were offering. 


three suppliers, 
that they no 
One major supplier was reported 
temporarily oversold on heavy fuel, and another major 
said he was a potential buyer. 

Prices for kerosine cargoes were off 0.25c to 6.75c in 
Weakness in kero- 
sine at this time was largely a seasonal development, 
according to some traders. 


the absence of any active buying. 


Price ideas of buyers and sellers on motor gasoline con- 
tinued at wide variance. In some instances, sellers were 
reported asking prices ranging from 10.5 to 10.75c for 
material with 84/85 Research ratings; on the other hand, 
some buyers were said to be stipulating prices ranging 
from 10 to 10.125c as the maximum they would pay for 
similar material. Three Independent suppliers said they 
were inclined to run their motor gasoline to storage if 
prevailing bids in the market continued to range below 
their asking and two said they 
pressure to sell. 


prices, were under no 
Export trading was at a standstill, according to most 
reports. Lack of foreign demand backed by dollars af- 
fected principally the sales of 
gasoline. While gas oil prices were regarded by 
relatively weak, 70-72 leaded gasoline 
prices still were reported fairly firm at 9.5c per gal. 


gas oil and low octane 
most 
sources as oct. 


Reports on barge sales of gasoline to upper Mississippi 
River buyers varied. One Independent supplier said de- 
mand still was light. One major, on the other hand, 
said he had noted a considerable increase recently in calls 


for barge quantities of motor gasoline. 














25-50 Ib. Grease Pails 
We also specialize in drums 
mace to Federal Spec. R. D.— 

729-A 
The Cleveland Steel Barrel Co. 
9612 Meech Ave., Cleveland 5, Ohio 


N.Y., NJ., Md., 











LEAMAN TRANSPORTATION 


Reliable Tank Truck Service 
at. 
Va., W.Va., Conn., Mass., Vt. 


DOWNINGTOWN, PA. 


Phone 600 


NATIONAL STEEL DRUM CO. 


Specialists in Supplying 
Reconditioned Prime Head Fillers 
Tri-Sure or Rieke Closures. 
An inquiry will save you money on 
Export or Domestic shipments. 
CUM 8-2322 


in Pa., 


Del., Ohio, 


Philadelphia 34, Pa. 
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MID-CONTINENT 








: Crude Oil Prices AT 

Open Market Dull; Prices penny an Mid Gulf and Tide Water revise prices in Loui An 
ane — reneageen ee wee vapersee a — ae siana fields (see p. 43). Leonard cuts Michigar 

Continent during the past week. Wet fields halted > * i 2 R 
s ; crudes (p. 47). Imperial posts Golden Spik: 

wheat harvest, slowing gasoline demand in some dis- ric 


(Canadian) crude (p. 47). 


tricts, and recent optimism among refiners over the out- See May 25 NPN, p. 61 and 62, for complet reté 


look for fuel oils was disappearing. Prices for the most 


























crude price schedules which, however, do no! —_ 
part remained unchanged. ; Coa 
The North Texas refiner who the previous week re- reflect changes made since May 23. wi 
ported advancing his No. 6 price 10c to $1.00 per bbl., Yor 
said he had gone back to his old quotation of 90c due 
to competition. A central West Texas refiner reported rainers reported by a tank car marketer. It was du ’ 
cutting his No. 6 oil price 25c to $1.25. Some calls for mainly to lessened supply, he anid, rather then wel ass 
No. 5 fuel were reported but no sales were disclosed. creaced comene. He reported ong > cate of Aas oil — 
Reports indicated that the lubricating oil market was at 6.75¢, Group 3, and offering No. 2 fuel * 6.25c. In- wi 
still weak, although there were some export calls. A creased cracking has relieved top-heavy inventories of ava 
South Texas refiner reported selling several cars of distillates at some plants in Mid-Continent, it was said D 
2,000 vis. pale oil for export “at market low.” Gasoline supply appeared to be ample to meet peak § sup) 
Ordinary gas oil was “getting tight”, according to some summer demand, according to reports. excl 
reports, due to reduced crude runs at skimming plants. R 
Sale of five cars of high pour gas oil was reported by a CENTRAL MICHIGAN pric 
North Texas refiner at 5.25c, FOB plant, to a broker for Heavy Fuels Down 0.25c in Slow Trading bbl. 
Iowa shipment. Vac 
Shipments of gasoline to northern areas continued Open market trading in virtually all products con- Soci 
heavy against contracts, according to most reports. A tinued at low ebb in Central Michigan, according to re- 814 
North Texas refiner reported selling “10 to 12 transport ports of refiners and tank car marketers in the week A 
loads of 5,000 gals. each” of premium gasoline at llc, ended June 11. Heavy fuels were offered 0.25¢ per gal to | 
regular at 10.25c, and third grade at 9.75c to Texas job- lower. Prices for other products generally were reported 
bers but no other open spot sales were disclosed. unchanged although they were described by som: ( 
ces as being “far from firm.” - 
MIDWESTERN (Chicago-E. St. Louis Area) ie eal nes a ee 
7 : : - s ¥ Most encouraging development of the week, accor e 
Buyer Strike’ Prevails in Midwest to several refiners, was the pronounced trend eg 
What more than one source described as a “buyer’s large industrial users in Michigan to switch from ora 
strike” on virtually all petroleum products held sway in to oil. At around 6c per gal., No. 6 oil was said to b abou 
the Midwest the second week in June. Contracts were on parity with coal. One refiner reported “conversion” of tat 
taking care of just about 100% of the demand for gaso- two large industrial buyers recently; another refiner lat ( 
line, it was said, with buyers showing “less and less”’ in- the past week said he had gotten one big coal uset 
terest in other products. Heavy fuel and two grades of convert and was in hopes of getting three or four 
distillate fuel were offered at lower prices. Both Nos. 5 and 6 fuels were offered at lower pri 
Reduced quotations for No. 6 fuel were reported by with one refiner reporting quotations of 6c and 5.75 
two refiners. One dropped his price to $0.85 per bbl.; per gal., FOB his plant, for the two products, respective- 
the other cut his quotation to $0.65, Group 3; quotations ly. Quotations reported by other refiners generally wer 
reported by other refiners ranged up to $1.20. No spot unchanged, ranging up to 8c for No. 5 and 7.75c fol In 
sales were reported the past week but some sellers said No. 6. Top prices for the most part were for short ; 
a number of industrial buyers appeared “about ready” hauls. nt 
to stock up. ‘Prices at which No. 6 is now available While gasoline shipments against contracts and lt At 
look pretty attractive to them,” on refiner commented. regular outlets were in good volume and _ increasing 
Range oil was offered at 6.5c, No. 2 fuel at 6.25c, steadily, open market demand remained slack with com- 
Group 3, by one refiner; quotations reported by other re- petition keen for the small amount of business available 
finers ranged up to 8.25c and 7.25c for the two products, most refiners said. 
respectively. Jobbers were reluctant to make summer Top-heavy inventories of light fuels were responsibl a 
fills, refiner said, with the ‘“‘market unsettled as it is.” for widespread curtailment of crude runs at refineries, ac- 
On the other hand, improvement in distillate fuels cording to reports. Bulk 
spp 
rac 


ALL GRADES OF GASOLINE CUT Bz y WAVERLY 


ve BY 
43 Gravity—30 Color COSTS iat OIL WORKS CO. 
KEROSINE = PITTSBURGH 1, PA. 


1-N.P.A. 57 Cetane No. on STEEL ‘DRUM ESTABLISHED 1880 


DIESEL OIL Guaranteed savings on ill) REFINERS OF 


steel drums—thoroughly —— “A, 
Export and Domestic reconditioned or raw. — ‘ TOO FURS FENNA. 


Our service assures eco- =—s NEUTRALS 
GILCREASE OIL COMPANY nomical delivery anywhere. MOTOR ‘OILS 


Write or wire for full details. CYLINDER STOCKS 
ARABI, LOUISIANA : 
nen 0 Winer ane BINDER COOPERAGE CO. Penna. Grade Crude Oil Ass 


1440 South Water St., Philadelphia 47, Po. setccsastiaasial 
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ATLANTIC COAST 


Ampie Supplies Press for Outlets 


Reductions in Socony-Vacuum Oil Co.’s heavy fuel 
prices at Albany, and substantial discounts to attract 
retail yasoline business along the East Coast of Florida, 
stood out prominently in price reports on the Atlantic 
Coast the first full week in June. Lower prices also 
were reported for refined wax and propane at New 
York Harbor. 

Trading at wholesale levels of supply continued slack, 
according to most reports. Many buyers of fuel oil for 
resale still delayed making substantial commitments for 
stockpiling, although ‘“‘price-protected” No. 2 fuel was 
available in almost all eastern terminal districts. 

Despite large volume retail sales of gasoline, ample 
suppties generally tended to slow the pace of sales and 
exchanges in barge and tank car quantities. 

Reduction of 5c to $2.00 per bbl. in its tank car 
price for No. 6 fuel at Albany, and 14c to $3.00 per 
bbl. for No. 4 (No. 5, 0-10) oil, was posted by Socony- 
Vacuum on June 10. At the tank wagon level at Albany, 
Socony quoted No. 6 oil at 5.59c per gal. and No. 4 at 
8.14c, down 0.12c and 0.34c, respectively. 

A gasoline price war on Florida’s west coast spread 

the Eastern Seaboard, and there were widespread 
reports of price reductions in most central sections of 
state. 

The price war was brought out in the open by a 

veek-end sale’’ of an Independent in the Jacksonville 
area posting $1.06, including taxes, for 5 gals. of regular- 
rade gasoline, and $1.04 for 4 gals. of premium, or 
bout 3 to 4c per gal. lower than prices posted at most 
tations 

Cheap ships’’ with gasoline from the Gulf Coast 
re blamed by some sources for the price cutting in 

rida. Some marketers were said to be offering gaso- 
tank car prices to tank wagon customers. A 
inker terminal operator at Jacksonville stated he had 

t large account, involving a chain of stations, to 
ompetitor. 

In all terminals areas along the seaboard, the pres- 
‘ure to find outlets for incoming supplies, particularly 
ntract cargoes of heavy fuel, was evident. 

At New York Harbor, contract arrivals of heavy fuel 
verre causing some marketers to search for customers 
‘long and uneconomical truck hauls from their termi- 
las. Several New York Independent suppliers also 


re reported to be seeking deepwater outlets at other 


ee 











OlL MARKETS 


points along the coast, notably Baltimore and ports in 
New England. 





One New York trader pointed out that clean barges 
returning empty to Baltimore, and available at low 
rates, presented the opportunity of buying No. 2 fuel 
at New York for “quick resale’’ in Baltimore. He ob- 
served that barge prices for No. 2 at New York Harbor 
ranged upward from 6.6c per gal., whereas the same 
product for same method of delivery was quoted at 7.9c 
by most Baltimore suppliers. 

Despite many reports of slow sales to resellers, some 
major marketers and large Independents said they had 
“no complaints” about the pace of fuel oil sales. 


Imperial Posts $2.93 for Golden Spike Oil 


EDMONTON, Alberta—-An initial price of $2.93 per 
bbl. has been posted by Imperial Oil Limited for oil pro- 
duced in the Golden Spike (Can.) field, effective June 1. 
Price applies to oil delivered for the company’s account 
into the lines of Imperial Pipe Line Co. Limited. 


Leonard Cuts Michigan Crude Prices 


MT. PLEASANT, Mich.—Leonard Pipe Line Co. has 
announced a 15c per bbl. reduction in prices it will pay 
for Michigan crude in all areas where it is a purchaser. 
Reduced prices are effective June 13. 

Leonard is third buyer in Michigan to reduce crude 
prices. Simrall Division of Roosevelt Oil & Refining Co. 
cut its postings 22c generally on May 16; Bay Pipe Line 
Corp. met the Simrall reduction on May 18 


ASPPA Makes Awards for Last Half of “49 


WASHINGTON—Contracts for nearly 12,000,000 bbls. 
of petroleum products for bulk delivery from the East, 
West and Gulf coasts were awarded by Armed Services 
Petroleum Purchasing Agency during May. Most of the 
material is for lifting during last half of 1949 

More than 60%, or 7,307,000 bbls., of the agency's re- 
quirements of 11,843,400 bbls. will be lifted from the 
West Coast. Gulf Coast awards totaled 4,444,000 bbls., 
and East Coast, 92,400 bbls. 

Largest volume was in Navy Special fuel oil, 7,460,000 
bbls. Motor gasoline awards totaled 2,606,000 bbls.; Die- 
sel fuel oil, 1,529,400 bbls.; and kerosine, 248,000 bbls. 


See table below for details on awards: 


bulk Awards of Petroleum Products Made by Armed Services Petroleum Purchasing Agency During May 


PPA Con- 


Product 

tact N Company 
~12 Tide Water Navy Diesel 
ad Shell Motor Fuel M 72 Oct 
el Texas Motor Fuel M 


8S. O. Calif Motor Fuel M 
red Tide Water Diesel Fuel Gr. ‘*‘C’’ (Arctic) 
‘ S. O. Calif , 


Diesel Fuel *‘C"’ (Arctic) 
Shell Kerosine 
S. O. Calif Kerosine 
.Cities Serv Diesel Fuel C"’ (Arctic) 
<1 Tide Water Navy Special F/O 
~<2 Shell Navy Special F/O 
<< Gulf Navy Special F/O 
<1 Sinclair Navy Special F/O 
6 Esso Stand Diesel Fuel ‘‘C (Arctic) 
-“ .Guif Navy Diesel F/O 
<é Cities Serv Diesel F/O Gr A’ 
S65 . .Shell Kerosine 
sed ..Esso Stand Motor Fuel M 72 Oct. 
mn Sinclair Motor Fuel M 72 Oct 
- Union Navy Special F/O 
tng ..Taylor Refg Motor Fuel M 80 Oct 
. ...Tide Water Kerosine 





(Unit Prices in Dollars per bbl.) 


Quantity Coastal Delivery Ut nit Max. 
(Bbls.) Area Period Price 
650,000 West July 1/Dee. 31 $3.57 Yes 
260,000 West July 1/Dec. 31 1.38! Ye 
260.000 West July 1/Dee. 31 4.4352 N« 
1,196,000 West July 1/Dec. 31 1.452 Yes 
300,000 West July 1/Dec. 31 805 Yes 
129,000 West July 1/Dec. 31 81 Yes 
50,000 West July 1/Dec. 31 4.137 Yes 
92,000 West July 1/Dec. 31 1.452 Yes 
12.400 East May 19/June 30 }. 52s Firm 
500,000 West May 19/June 30 1.94 Yes 
1,250,009 West July 1/Dec 31 1.84 Yes 
900,000 Gulf July 1/Sept. 30 1.295 Yes 
1,750,000 Gulf July 1/Dec. 31 1.35 Yes 
300,000 Gulf June 1/Aug. 3 2.83 Yes 
450,000 Gulf July 1/Sept. 30 2.73 Yes 
138,000 Gulf June 1/June 30 2.677 Yes 
66,000 Gulf July 1/July 31 2.94 Yes 
520,000 Gulf July 1/Sept. 30 41.095 No 
80,000 East July 1/Dec. 31 5.334 No 
2,580,000 West July 1/Dec. 31 72 Yes 
290.000 Gulf July 1/July 31 5.14 Firm 
40,000 West July 1/July 31 4.20 Firm 










































































































































































































































































OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
wito National retroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal! operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. During 
periods of short supply, some sellers, and at 
times all sellers, withhold quotations to new 
customers or the posting of firm prices but 
give OILGRAM the prices they otherwise would 
quote to the trade in general and which they 
confine to their regular customers only. Gaso- 
line octane ratings in price tables are ASTM 
Motor Method ratings, except ASTM Research 
Method minimum ratings which are shown in 
parentheses. Parenthetical figures before and 
after prices indicate number of companies 
quoting the lows and highs of the ranges. For 
further details of price conditions apply to any 
NPN—OILGRAM oifice or see back of any 
OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio Annual subscription rate in 
U. S $150 per year, payable in advance 





Gasoline 
Prices in Effect June 13 June 6 
OKLAHOMA (Group 3) 


78-80 Oct 
Prem 10.7541) 
7T8-80(86) Oct 
Prem (1)10.75-11,.625(1) (1)10.75-11.625(1) 
4-76 Oct. Reg 10(1) 
4-76(80) Oct 
Reg (5)10-10.375(1) (6)10-10.375(1) 
60 Oct. & 
below (1)9.25-9.75(1) (1)9.25-9.75(1) 


25 
MIDW ESTERN (Group 3 basis) 
78-80 Oct 

Prem 
78-80(86) Oct 

Prem (1)10.75-11.625(1)¢1)10.75-11.625(1) 
74-76 Oct. Reg 
74-76(80) Oct 

Reg (5)10-10.3751(1) (4)10-10.37501) 


60 Oct.& below(2)9.25-9.75(1) (2)9.25-9.75(1) 


10.75(1) 


N. TEX. (For shpt. to Tex, & N.M. dest’ns.) 


78-80 Oct 
Prem 11/2) 
78-80(86) Oct 


.(1)11-12.75(1) (1) 


(1)10—-10.2541) (1)10 
76(80) Oct 
(1)10-10.75(2) (1) 


2)9.375-10.3(1) (2): 


Reg 
60 Oct.&below ( 


Ww. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-80 Oct 

Prem (1)11-11.75(1) (1)11-11.75(1 
78-80(86) Oct 
_, Prem (1)11.25-11.5¢1) (1)11.25-11.5(1) 
14-76 Oct. Reg. (1)10-10.75(1) (1)10-10.75(1) 
74-T6(80) Oct 

Reg (1)10,25-10.5(1) 110.25-10.541 
60 Oct. &below(1)9 1012) 19. 375-1012) 


E. TEX. (Truck tnspt.) 
78-80 Oct 
Prem (1)11-12(1 
T8-80(86) Oct 
Prem . 11(1 
4-76 Oct. Reg 
4-76(80) Oct 
Reg (1)10 
60 Oct. &below(2)9.37 


Prices in Effect June 13 June 6 
CENT. W. TEX, (Truck Transpt.) 
78-80 Oct. : 

Prem, ....(1)11.25-11.5(1) (1)11.25-11.5(1) 
78-80(56) Oct. 

Prem, ....(1)11.25-11.5(1) (1)11.25-11.5(1) 
74-76 Oct. Reg. (1)10.25-10.5(1) (1)10.20-10.5(1) 
74-76(80) Oct. 

Reg. eo .(1)10.25-10.5(1) (1)10.25—-10.5(1) 
60 Oct. &below(1)9.5-10.4(1) (1)9.0-10.4(¢1) 


ARK. (For shipment to Ark, & La.) 
78-S8U Oct 

Prem, ‘ 11.375(1) 
78-80(86) Oct. 

Prem. nd 
74-76 Oct. Reg 
74-76(S0) Oc. 

Reg. 10.375(1) 
60 Oct. &below 9.625(1) 


11.375(1) 


10.375(1) 
9.625(1) 


KANSAS (For Kansas destinations only) 
15-80 Oct. 

Prem. ....(1)11.2—-12(1) 
75-80(56) Oct 

Prem, ....(1)11.2—12¢1) (1)11.2—-12(1) 
74-76 Oct. 

Reg. e+e (1)10.2—-11¢1) (1)10.2-11(¢1) 
74-76(80) Oct. 

Reg. =? (1)10.2-11(41) (1)10.2-11¢ 
60 Oct. &below(1)9.4—10.375(1) (1)9.4—-10.3 
WESTERN PENNA. 

Bradford-Warren: 

75-80 Oct.Prem. 

74-76 Oct. Reg. 12(2) 

Other districts: 

78-80 Oct. Prem. (1)12.75—-13.5(1) 2 
74-76 Oct. Reg. (3)11.75-12.8(1) 1.5 
CENTRAL MICHIGAN (FOB Central 
gan refineries.) 

U.S. Motor: 

78-80 Oct. 

Prem 
78-S0(86) Oct 

Prem. ‘ 

4-76 Oct. Reg 
4-76(80) Oct 


(1)11.2-12(1) 


1) 
75(1) 


run gaso- 
line, excl 
Detroit 
shpt : ..(5)10-12(1) (4)10-12(1) 
OH1IO—Quotations of S.O. Ohio for delivery 
to Ohio points: 
73-75 Oct 14.0 14.0 
CALIFORNIA 
Los Angeles dist: 
8O-S2 Oct. 
(Prem.) (1)13—16.1(1) (1)13-16.1(1) 
74-76 Oct 
(Reg.) (1)11.6-14.1(1) (1)11.6—-14.1(1) 
San Fran. dist 
80-82 Oct 
(Prem.) (1)15.85-16.6(1) (1)15.85-16.6(1) 
74-76 Oct 
(Reg. ) (1)13.85-14.1(1) (1)13 
San Joaquin Valley: 
80-82 Oct 
(Prem.) (1)15.85-—16.6(1) (1)15 
74-76 Oct 
(Reg.) .(1)13.85-14.1(1) (1)13 


Lubricating Oils 


WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only 
VISCOUS NEUTRALS—No. 3 col. Vis. 

F 

200 Vis. (180 at 100 


O p.t 
10 p.t. 


420-425 fl. 


t 
t _ 
Tis. (143 at 100 
¢ a - 
t 


p 
15 p.t. 
25 p.t 
CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210 
8 col 
10 p.t 
15 p.t 
25 ?p.t 
600 S.R 
filter’ bl 
650 S.R 
600 fi 4 
630 fi 5 y 19/41) 


MIDCONTINENT LUBES 

(FOB Tulsa basis gright stock 

Neutrals are 0-10 p.p. oils, vis. at 

25 pp viscous neutral generally are quoted 
0.5¢ under 0-10 p.p 15-25 p.p. nonviscous 
oils generally are quoted 0.25c under 0-10 p.p 
Neutral Oils—Conventional 
Pale Oils Col. 

60-85 vis 2. ) (2)9.75-11/1) 
86-110 vis ¢ : ) (1)10-11.25(1) 
150 vis 3 3 ) (1)11 3(1) 





Lube Oil Colors Fluorescent 
Petroleum Colors 


PATENT CHEMICALS, INC. 
PATERSON 4, N. J. 








® Fine Lubricants 
® Industrial Fuels 


PRUITT PETROLEUM CO. INC. 
PHILADELPHIA 2, PENNA. 





Prices in Effect 
180 vis. 3.(1)12-13.5(1) 
200 vis. 3.(2)12-14(1) (2)12-14( 
250 vis. 3.(1)13-15(1) (1)13-1lu 
280 vis. 3.(1)13.5-15.5(1) (1)13.5-1 
300 vis. 3.(1)14-16(1) (1) 14-16) 
Red Oils Col. 
200 vis. o. 
Cylinder Stocks: 
600 s.r., olive 
green .---(1)15-16(2) 
Black Oil .. 18.5(1) 
Bright Stock—Conventional 
200 vis. D: 
10-25 p.p. .. 
150-160 vis. 
0-10 p.p. 
10-25 p.p. 
120 vis. D: 
0-10 p.p. ..(1)16.5-18(2) 
Bright Stock—Solvent 
150-160 vis. 0-10 
p.p., 95 v.i.(1)24—-25¢1) 
Neutral Oils—Solvent 
170-180 vis 
Wa éwse 17(1) 
200-210 vis., 
90-95 v.i...(1)17-18(1) 
300 vis., 
96 v.l. co 19(1) 


SOUTH TEXAS (Neutral Oils) 

(Vis. at 100° F. FOB refineries for 

and/or export shipment.) 

PALE OILS: 

Vis. COLOR 

100 1%-2%..(4)9.5-11(1) 

200 No. 2-3.. 11(5) 

300 No. 2-3.. 2(5) 

500 No. 
ou .¢ 


(1)12-13 


2 3(5) 

750 No. 3-4.. 14(5) 
1200 N 3-4 15(4) 
2000 No. 4..(4)16—-16.5(1) 
RED OILS: 

100 No. 5-6. 

200 No. 5-6 

300 No, 5-6 

500 No. 5-6 

750 No. 5-6 

1200 No. 5-6 H 

2000 No. 5-6. (4)16—16.5(1) 


CHICAGO (From Mid-Continent 
Neutral oils vis. at 100 * 0 to 
Pale Oils: 

Vis. Color 

60-85 No , 
§6-110—No 
150—No, : 
180—No 
200 No 
250. No 
Red Oils: 
180 No. 5 1 

200—No., £ 1 

250—No. & 1 ) 
280—No. 5 1: ) 
300—No. 5 16(1) 16 
Note: Viscous oils, 15 to 30 p.p 
0.5¢ lower; 60-85 and 86-110 No. 2 
oils, 15 to 30 p.p. 0.25¢c lower 


June 13 June 





BET-R- LUBE 


(100% pure Minera | | 
_ MOTOR 
Ol + 


IDEAL LUBRICATOR oo 
PHILADELPMIA, PA 


One us. QUART é f 
\\Hl 





For Distributors 


sealed 1 quart litho cans 
you have checked the rest 
now 
check the best 
for 
Price 
Quality 
Service 
for full information 
contact 


IDEAL LUBRICATOR 


Philadelphia 2, Penna. 











NATIONAL PETROLE! 





ATTENTION JOBBERS 


Protected Areas Available 


Pric 
Unt 


















prices ia Effect June 13 
Unfilt: red Steam Refined (Viscosity 
140 14.5(1) 

160 —e 15.5(1) 
20) i 16.5¢1) 
Bright Stocks, 160 vis. 
Ot ) p.p 22.5(1) 
22(1) 
21.5(1) 


June 6 
at 210°) 
14.5(1) 
15.5(1) 
16.5(¢1) 
No. 8 color 
22.541) 
22(1) 





at 210 







” Stock 
obtain 
per gal. 


16.5(1) 
prices 


16.5(1) 
delivered in Chicago 








Natural Gasoline 
iro 3} & Breckenridge prices are 
ers freight Basis shown below 
may ginate in any Mid-Continent 
turing district.) 
FOB GROUP 3 
trade 26-70 ....5.25(Sales) 
FOB BRECKENRIDGE 
trade 26-70 . . 


4.75(Sales) 


to blend- 
Shipments 
manufac- 
5.25( Quotes) 


4.75(Sales) 




















WORRY 
ELIMINATOR ... 


for oil distributors? 


| The “Rube Goldberg” device pic- 
| tured above may help solve the prob- 
lem of falling hair, or how to get 





































| 

| out on Saturday nights, but it isn’t 
| guaranteed to eliminate oil distribu- 
| tor worries. Instead, we have some- 
| thing far better. 


Elk Refining Company’s unique Job- 
ber 


| policy 


Compounder Distributor 
, backed by a written contract, 
guarantees you the finest 100% pure 
Pennsylvania grade blending stocks 
or finished motor oils with price, 
| delivery and quality assured! 








Quantity buyers of Bright Stocks, 
| Neutrals and Finished Motor Oils: 
NOW, much the 
unique Elk Refining Company con- 
tract can mean to you. Let us know 
your anticipated yearly needs and 
we'll send you complete 
without obligation. 














learn, how 
































details, 











Write, wire or phone, 
TODAY! 


ELK REFINING COMPANY 
KANAWHA VALLEY BLDG. 
Phone 2-8161 
CHARLESTON 24, W. VIRGINIA 











ble 






























100) PURE \ 
PENNSYLVANIA «6A 























0. | Refin of Bright Stocks 
pghes' Quality Neutrals 
| ne ania Grade Cylinder Stocks 
| ttrole um axes 





Refinery & Terminal Prices (Continued) 





Oil Price Section 









Kerosine, Gas & Fuel Oils 








Prices in Effect dune 13 June 6 Prices in Effect June 13 June 6 
OKLAHOMA (Group 3) ARK. (For shipment to Ark. and La.) 
41-43 w.w. ..(1)8.5-8.875(1) (1)8.5-8.875(1) 42-44 W.W... 8.625(1) 8.625(1) 
42-44 w.w. ..(3)8.5-9(1) (3)8.5-0(1) Tractor fuel 9.5¢1) 9.625(1) 
Range oil (1)6.5-8.75(1) (1)7.5-8.75(1) Diesel fuel 52 
58 & above & below .. 7.5¢1) 7.5(1) 
D.I. diesel.(1)7.125-8.5(1) (1)7.125-8.5(1) Diesel fuel 58 
No, 1 p.w...(3)8-8.25(1) (1)7.5—8.25(1) & above 7.87501) 7.875(1) 
No 1 straw.(3)S8—-8.25(1) (1)7.5-8.25(1) No, 2 fuel 7.12511) 7.125(1) 
No. 2 straw. (1)6.25—-8.5(1) (1)6.5-8.5(1) No. 3 fuel 6.75¢1) 6.75(1) 
No. 3 . .(1)6.25-7(1) a No, 4 fuel $1.75(1) $1.75(1) 
No. 6 .(1)$0.65—-1.20(1) (1)$0.65-1.20(1) No. 5 fuel $1.55(1) $1.55(1) 
14-16 grav. No. 6 fuel $1.40(1) $1.40(1) 
fuel .. $1.20(1) $1.20(1) 
ee ee WESTERN PENNA, 
MIDWESTERN (Group 3 basis) i5 w.w .(1)9.5-10.5(1) (1)9.5~10.5(1) 
41-43 w.w...(2)8.375-8.75(1) (2)8.375-8.75(1) No. 1 fuel...(1)9.75—-10(1) (1)9.75~-10(1) 
12-44 w.w...(2)8.5-8.75(1) (2)8.5-8.75(1) No, 2 fuel...(1)9.25-9.75(1) (1)9.25-9.75(1) 
tange oil (1)6.5—-8.25(1) (1)8.2-8.25(1) No, 3 fuel... .(2)9.25—-9.75(1) (2)9.25~-9.75(1) 
5S & above 36-40 gravity. 9(1) 9¢1 
D.I. diesel. (1)7.75—-8.2(1) (1)7.75-8.2(1) 
No. 1 p.w...(3)8-8.25(1) (3)8-8.25(1) Other districts: 
No. 2 straw. (1)6.25-7.25(1) (1)7-—7.25(2) : 
No 3 .(1)6.25—-7(2) (1)6.625~-7(1) 19 w.w (2)9.5~-10.25(1) (1) 10.5¢1) 
No. 6 (1)$0.65-1.20(1) (1)$8$0.85~1.20(1 if W.W 
No, 1 fuel (1)9.25-10.5(1) (1)9.25-10.25(1) 
No. 2 fuel...(2)8.75-10(2) (1)8.75-10(2) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) No. 3 fuel (1)8.75-9.25(1) (1)8.75-9.25(1) 
41-43 w.w.. .(2)8.5-9.6(1) (2)8.5-9.6(1) 6-40 gravity.(3)8.75-10(2) = (3) 8. 75-10(2) 
42-44 w.w...(1)8.5-9(1) (1)8.5—9(1) 
58 D.I (1)8-9.8(1) (1)8-9.8(1) CENTRAL MICHIGAN (FOB Cent Michi- 
Mo. 2 straw 8.75(1) §.75(1) gan refineries. ) 
No. 6 fuel $0.90(1) $1.00(1) Range oil...(3)10.75-12(1 (1)10.75-12(1) 
. 46-49 W.W 
kero. (1)10.75-12(1 1)11.2 12(2) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) P a n 520.521 :; “3 , , 
. = x QF distillate »(1) 10.0 (1) 0.! 1.5(¢1) 
41-43 w.w 9.5(1) 5(1) No. 2 light 
2-44 w.w 10.5(1) 10.5(1) straw ..(1)9.75-11(1 (1)9.75-11(1 
No. 1 straw 9,25(2) 0 95/9) No. 3 straw.(1)9.75—-11(1 $)10-1141) 
tn 6 = © on Fagin: U.G.I. gas o0i1(3)8.5—-9(1) 2)8.5 (1) 
No, 2 straw. (1)8.5-9.25(1) (1)8.5—-9.25(1) No. 5 fuel (16 R(1) 6.25-8.5(1) 
No. 3 No. 6 fuel (1)5.75—-7.5(2) (5)6-8(1) 
No. 6 fuel (1)$1.25-2.10(1) (1)$1.25-—2.10(1) 
OHIO—Quotations of S.O. O f ‘ ‘ to 
FE. TEX. (Truck trnspt.) Ohio points: 
41-43 w.w .(1)9-9.25(2) (1)9-9,25(2) Kerosine 11.5 11 
12-44 w.w (1)9-9.5(2) (1)9-9.5(2) 
5S & above CALIFORNIA 
D.I. diesel. (1)8.5—-9.25(1) (1)8.5—9.25(1) . : 
No. 2 fuel...(1)8-9.25/1) (1)8-9.25(1) San Joaquin Valley 
No. 6 fuel. ..(1)$1.15-2.35(1) (1)$1.15-2.35(1) $0-43 W.W (1)12.6-15.6(1 1) 12. 6(1) 
. Heavy fuel 
a ae (PS 400)..(1)$1.90-2.05(1) (1)$1 2.05(1) 
CENT. W. TEX. (Truck trnspt.) Light fuel 
41-43 w.w (1)9-9.5(1) (1)9-9.5(1) (PS 300). .(1)$2.10-2.25(1 (1)$2.10—-2.25(1) 
5S & above Diesel fuel . 
D.I. diesel. (1)8.75~9.25(1) (1)8.75-9.25(1) . (PS 200) (1)10—-11.5(¢1) (1)10-11.5(1) 
rR 1 7 = Stove dist 
U.G.I. gas oil 8.541) 8.5(1) (PS 100). .(1)11.5-13(1) 1)11.5-13(1 
No 1 fuel 9.2511) 9.25(1) Los Angeles 
a. ib Sail 1290/1) e 6 10-43 w.w (1)12.1--15.1(2) (1)12.1-15.1(2) 
N @ fuel a 1 (1) (1) Heavy fuel 
No fue (PS 100) (2)$1.85-2.00(2 (2)$1.85—2.00(2) 
No. 5 fuel $2.10(1) $2.10(1) Light fuel 
J } (PS 300). .(2)$2.05-2.20 $2. 05—2.20(3) 
No. 6 fue (1)$1.25—-2.00(1) (1)$1.50—2.00(1) i ruel = 
(PS 200 (1)8.1-11(2 1)S.1-11(2 
KANSAS (For Kansas destinations only) weg A =, (1)9.1-12.5(2 7 , 
42-44 wow (1)8.75-9.625(2) (1)8.75—-9.625(2) San Francisco hil tas salts 
5S & above 10-43 ww (1)12.6-15.6(1 | ( 6(1) 
Diesel (1)8.25-10.125(1)(1)8-10.125/1) Heavy fuel 
Ni 1 fuel (1)8.25—-9.3/1) (1)8.25-9.311) , a (1)$1.90-2.0501 1)$1.90-2.05¢1) 
N 2 fuel (1)7.25-8.75(1) (1)7.25-8.75(1) (PS 200) (1)$2.10-2.25(1 1)s 2541) 
No. 4 fue $2.42(1) $2.42(1) Diesel fuel ; 
Ni >» fuel $1.92(1) $1.92(1) Mis J 200) (1)10-11 ‘1 1)1 11 1 
No. 6 fuel...(1)$1.15-1.75(1) (1)$1.15-1.75(1) (PS 100). .(1)11.5-13(1 1)1 1 
Lake Port Terminal Prices 
Prices in Effect June 13 
Buffalo Cleveland Detroit Poledo 
78-SO Oct (Pre 15 (2 
74-76 Oct. (Reg i 13. 8(2 
Kerosine 9(3 i 
Diesel Fuel 10.51) 1 541 25(1 
No. 1 Fuel 11.112 10.142 
No. 2 Fuel 9 .6(2) 10.352) 1—9 .&(1 
No Fuel 10.11) 25(1 
No. 5 Fuel ‘ f l 6.35(2) reat 
No. 6 Fue 7.2(2 641 6.1(2 
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THIS IS YOUR MARKET PLACE! 


A card advertisement in NPN‘s Market Section every week will bring you quick and 


continuous sales at low cost. 
Write for Space Rates 


NATIONAL PETROLEUM NEWS 


1213 West Third St 


Cleveland 


13, Ohio 






























Refinery & Terminal Prices (Continued) 


Effect 
Wax 


WESTERN PENNA, 
Vhite Crude scale: 

122-124 A 
124-126 


Prices in June 13 


(Bbis. C.L.) 


4.912) 


(2)4.9-5(1) 


m.p 
A.m.p 


CHICAGO 
one refiner 
Carloads, 
are EiMP 
vert nto 


(FOB Chicago District 
in bags or 100 lb. cartons, carloads 
slabs loose, 0.%¢ less Melting points 
(ASTM methods); add 3° F. to con- 
AMP 


refinery of 


Fully refined: 
122-124 
125-127 
1z7-129 
130-132 
132-134 
135- 


a7 
of 


SEABOARD 


Melting 
EMP 


are AMP, 3 
Prices are for carload lots Lomestic 
prices are FOB retinery; scale in bags or 
bblis.; fully refined, slabs loose Export prices 
are FAS; scale in bags or bbls; fully refined 
in bags or cartons 


points higher than 


Crude New Orleans 











Prices are of 
FOB their terminals 


District 
N. Y. Harbor 

do barges 
Albany 
Baltimore 

do barges 
Baton Rouge 

do barges 
Boston ; 
Charleston 
Corpus Christi 
Houston 

do barges 
Jacksonville 
Miami 
Mobile 

New Haven 
New Orleans 

do barges 
Norfolk 
Pensacola 
Philadelphia 

do barges 
Port Everglades 
Portland 
Providence 
Savannah 
Tampa , 
Wilmington, N. C 


78-80 Oct. Prem. Gasoline ( 
Orleans 


(1)11.5-13(1); New 


refiners, 


Atlantic & Gulf Coasts 


FOB their refineries & tanker terminals, and 


Ships’ bunkers prices are exclusive of lighterage 


78-80 Oct. Prem. 
Gasoline (b) 
-(1)12.6-14.2¢1) 

2.5-13.¢501) 


4.3 


73-80 Oct. Prem. 
Gasoline (c) 

; (1)11. 

(1511 

)5- 3) 


( 
4 
3 


wee 
a) 


Niort eR ror 
pt oe OT es CO OT TT et et et 


eek ham Pg i ph hh fh fl Pt 


tt tt 
Cot em OO 


(1)11. 
Baton R 


New Orleans barges (1 


Baton Rouge 11.9(1); 
(1)1 


(a): 


74-76 Oct. Reg. 
Gasoline (b) 


14.34 12. 
4.1461 (1/11. 
3 ( 11 


Oil Price Oi 





of tanker terminal 


Prices in ettect 


Ope 


Kerosi: 
No. 1 I 
6-12.9¢1) (2)8.4-8.5 
2-12.0(1) (2)4 
St) 

4-12.6(3) 
3-12.4(1) 


75-8 Avial 
s.4.10 
9(10 

(2)8.9-9.4 


S.4(1 


Moto 


(2)8.8-9¢ 
(6)9-9.1¢ 
9.2(2 


Oe TY 
mmo Oe 
en fee hbheoted |” 


pat et “OS 


'25-11.85(2) 
ouge barges 
911.5-11.85(1) 


11.9(1) Keros 








N.Y. N.Y. 74-76 Oct. Reg. Gasoline Baton Rouge 10.9(1): Baton Rouge barges 10.9(1): Houst 
(1)10.5-12.5(1); New Orleans (1)10.75-11.1(1); New Orleans barges (1)10.75-11.1(1) 
Scale Export Domestic Export d 
122-4 wh (1)5-5.25(1) 
24-6 wh, 5.2(1) (1)5-5.25(1) (2)5-5.15(1) Diese 
Diesel Oi ‘ 
; ; Gas House No. 5 Fuel No. 5 Fuel Shore Plants . 
Fully Refined: No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) (50 cet.,55 di. 
(1)6 N. Y. Harbor 7.5(16) (1)7.8-8.1¢1) $2.38(8) $2.00(1) 7.915 
2 = do barges. .(2)6.6-7.4(11) 8(1) (8)2.35-2.45(1) 1.97(1) 
S(1) (196 (1)7.7-7.751) Albany 8(6) 8.5(1) 3.0011) ae 
1¢1) (196 (1) -8.05¢1) Baltimore ‘ 7.9(12) S(1) 2.38(1) 00(1) Heav} 
311) 7. 5(1) do barges. .(4)7.8-8.2(1) , 2.35(1) 97(1) 
* on aon sie Baton Roug 3(1 7.4 7 
15(1)(2)6.95-7.35(1)(1)7.75-8.1¢1) in Ganees. 3/1) : ftand pare sats) . 
301) €1)7.1-7.601) (1)8-8.25¢1) Boston S(14) (1)8.1-8.5¢1) 2.41(2) 2.41(3) 
9)\7 9. _2 96 ) Charleston (2)8.1-8.5(2) 95(1) 
aver se peep Houston ...(2)8.25-9.5(1) 
05(1)(1)7.6-9.1(1) = (1)8.4-9¢1) do barges. .(1)6.375-7(1) 1.9741) 
Sil) 11.5¢1) 11.7541) Jacksonville S.8(6) . 
Miami S814) 
Mobile 8.8(2) 
New Haven 7.608) 
New Orleans .(1)7.6-8(1) 
Petrolatums do barges. .(1)7.6-8(1) 
_— sain : ” : . Norfolk (3)7.9-8.201) 00(1) 
WESTERN PENNA, (Bbis carloads; tank Pensacola 8'8(1) 
car, 1 to 1.5¢ sess.) Philadelphia 7.509) 2.50-2.65(2) 
Snow White (1)6.375-7.25(2) ee .4(7) Distri 
Lily White (1)6.125-6.375(1) Portland S(S) 
Cream White (1)5.75-6.125¢1) Providence 8(9)_ 38-2.605(1) 
‘ Savannah 8.805) 
Light Amber (1)4-4.501) Tampa & 8(8) 
Amber (2)4.125—4.25(1) Wilmington, 
Red . , 3.875(2) Se (6)8.1-8.501) 8.201) 
Correct on and since May 23; shown incorrectly in previous issues of NPN 
LPG Prices Light Diese 
. No. 6 Fuel Bunker C Fuel Heavy Diesel Ships’ Bunkers rie 
(Of refiners, FOB refineries, in cents per gal., No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers (45 cet., 45 di 
tank cars or transport trucks) N. Y. Harbor(9)$1.63-1.72(1) $1.60(11) $1.60(9) $3.4014) ; 
Albany ; 2.0011) ' 
Com- In- Com-_ Indus- ° ~ wr Baie ane e : 
; mercial dustrial mercial trial serene “e oa. : 4 + 1 oa poet ty ors 
i . > > ato to y oe 4 ) dela? 
istrict Propane Propane Butane Butane Boston (5)1.68-1.85(1) 65(3) "65(3) 
N.Y. Harbor 5.501) 5.5(1) 4.7501) 4.7501) Charleston 1.58(2) 55(3) 55(3) 
~hiladelphi: a . Corpus Christi 32(1) 32-1.60(1) 
Philadelphia 5.561 Houston 3216) 32(6) 86-3.10(1) (4). 
Baltimore Jacksonville 55(6) (2)3 
Hastings, W.Va Miami 54(2) 
— ane Mobile 42(1) 
aaa Orlean New Haven 6012) 
Toledo New Orleans 32(3) . 
Norfolk ‘ 
Pensacola 
Philadelphia 
Pt. Everglades 
Portland 
Providence ' 
Savannah 
Tampa 
Wilmington S 
a. © 
(a) Motor Method & Research octane ratings are approximately same. (b) Resea t ( 
rating is minimum of 5 points above Motor Method rating. ‘(c) Research octane rating n 
of 10 points above Motor Method rating 
Marketer of Petroleum Products 
eee NEW ENGLAND PETR ION 
Dept. D., Philadelphia 7, Pa. OLEUM CORPORAT 
Petroleum and its Products New York Boston 
A _ 





NATIONAL PETROLE! 





1 NEWS June 






| Oil 
‘lants 
55 di. 


Diesel 
Bunkers 
45 di 


a 





Oil Price Section Refinery & Terminal Prices (Continued) 





Gulf Coast. Cargoes, Domestic & Export, All Ports Naphthas and Solvents 









. , > . . *ri n Effect June 13 
prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only to other Prices 1 
mest «4 . (FOB Group 3) 
refiners export agents, or tanker terminal operators. The figure in parentheses after each price ucoddant Ae R (2)10.375-10.875(2) 
cate- the number of companies quoting that price. Prices in ENect June 13. Cleaners naphtha 10.575(4) 
V.M.&P. naphtna 4)10.S75—11.375(1) 


r 
Mineral Spirits «i 










»»9.875-—-10.37501) 
jviation Gasoline ao ooo (5)9.S75-10.375(1) 
Grave 3 o Y-F-48) Lacquer d.luent (2)11.125—-11.62512 
; 115/145 (AN-F-48 18(1) ee eto 13 335-41 
Grade 100/130 (AN-F-48) . ; 16.25(1)-17.5(2) 
Gr 91/98 (AN-F-48) , sole 14.75(1)-16 .5(1)-16.75(1) WESTERN PENNA. 
J-F - on Other Districts 
“ ee = ; + Sones) Untreated Naphtha 12.7541) 
Stoddard Solveut (1)12.25-1341) 


wsoline Leaded 












q 0 Oct. (Premium) . — 11(1)-11.5(1) OHIO— Quotations of 8.0. Ohio for delivery t 
- Ohio points 
Ts-s0 Oct. (Premium) ‘ 25 2(2) 

; shvidiinns Shadi VM&P Naphtha 16.0 
78-50 Oct. (Premium) , 11.5¢1)-1241) Mineral Spir:its & Stoddard Solvent 15.5 
- . Rubber Solvent 15.0 
‘74-76 Oct. (Regular) at ‘s 10(2)-10.5(1)-10.75(1) 








74-76 Oct. (Regular) .. 10¢1)-10.25(2)-10.541)-11(2) E. TEXAS (Truck Trnspt.) 
0-72 Oct. . , 9 .5(2)-—9.75(3)-10(1)-10.25(1) Stoddard Solvent 11.25¢1) 












x Method & Research octane ratings are approximately same KANSAS (For Kan. Dest’n. only) 


Research octane rating is minimum of 5 points above Motor Method rating Stoddard Solvent 12.37 






Research octane rating is minimum of 10 points above Motor Method rating ATLANTIC COAST 












V.M.&P Mineral 
Kerosine & Light Fuels Naphtha Spirits 
- New York 
41-4 kerosine , 6.75¢(1)-—7(2)-7.2541)-7.5¢1)-7.75(1)-S8(2)-8.5¢1)-9101) Harbor : 15(4) 14(5) 
hilade ‘ Rea) r 
No. 2 Fuel ... .6¢€2)-6.25(1)-6.375(2)-6. 75(2)-7(1)-7.5¢41)-801) Ae eee og 15(4 ty Pe 
Boston 15.514 14.5(5) 
Diesel & Gas Oils Providence 14 









43-47 Diesel index ‘ . 6 .375(1)-7.125(2) 


ce ee ee stp flea ee inaglaeeesthg Mid-Continent Lubes At Gulf 


Diesel index whe 6 .625(1)-7.25(1)-7.37501) 











(In packages FAS New Orleans in bulk 
Heavy Fuels FOB terminals 
Fuel, 0-10 p.t $1 .85(1)-1.95(1)-2.15(1) Prices in Effect June 13 
Bunker C Fuel ° -» $1.20(5)-1.25(1)-1.35(2) Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis., 0-10 p.p.(1)30-31.5(1) (1) 18-21.8(1) 









Neutral Oi! Col. 
200 vis 3 15.841) 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect June 13 


ire for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN- Pacific Coast 


otherwise noted, jet fuel meets AN-F-32.) 


L 


Prices in Effect June 13 







Aviation Gasoline— 








(In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 
District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(JP-1-2) or Deep Tank Lots) (P.S. 200) (PLS. 400) 
















w Y N.Y 19.S5(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) San Pedro 
ec¢ » 6 — Calif ‘ $3.3514) $1.60(4) 
“a oS .tS) 46.62) 15.95(1) San Francisco 3.5614) 1.6514) 
Me . 17.8(1) Portland, Ore 3 77 4) 1.90/4) 
Seattle, Wash 3.77¢4) 1.9014) 






18.1(1) 16.6(1) 








18.1(2) 16.6(2) 15.85(¢1) 


K. Va 18.1(2) 16.6(2) 15.85¢1) Mexican Bunker Prices 


rleston, S. C 18(2) 16.5(2) 15.75¢1) 












Prices in Effect June 13 


¥ Orleans, La 18.75¢1) 17(2) 15.5(2) 14.75¢(1) 9.61) Mexican Gulf Ports 
Baton Rouge) U.S. Dollars per Bbl. 
ry soe wr 9 =~ (2 m myn) 7H O) © 611) Bunker ¢ Diesel 
ex 18.75(2) 17(3) 15.513 14.75(2 6(1 (Ships’ (Ships’ 
Bunkers) Bunkers) 

Tampico $1.45 $3.75 

> ms Veracruz $1.45 
TANKER MARKET REPORT Minatitlan $1.45 8.75 
‘ ° Pacific Coast 

Owing to small number of fixtures, the usual Tanker Market Re- Siteciiiaiam 3 16 a3 os 

: : ; Manzanillo $16 +. 66 

port for week ended June 11 was omitted by Dietze, Inc. Salina Croz 3.16 3.50 






Fixtures last week included the following: two clean vessels, Carib- 






bean loading to South America, one for dollar payment & other for 















sterling, at U.S.M.C. rate, less 45% & 35%, respectively; two dirty, 


WORLD'S FIRST 
PETROLEUM INSPECTORS 


Now in Chicago and 33 other 


Car bbean loading to Montreal, at U.S.M.C., less 55%. 


— 








oil transportation centers 


"DEPENDABLE BULK LIQUID AYONNE BA throughout i Id. 
MOTOR TRANSPORTATION B pine oe l heli — ee 
SERVING 


6 
Selling Reconditioning Pick-up Storage 
a., NJ., Md., Del., D.C., Delivery Electromatic Leak Detecting - H A S. M A R T N 
Ohio, Va., W. Va. 


, 154 Raymond Blvd. MARKET 2-0111 & Company 
aa I LINES NEWARK 5, N. J. 














line 15 1949 


Oil Price Section Tank Wagon Prices 





Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include taxes; they do, however, in- 
clude inspection fees as shown in next column. Gasoline taxes, shown in 
separate column, include 1.5c federal, and state taxes; also city and Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/2% 
county taxes as indicated in footnotes. Kerosine tank wagon prices also Kans. 1/25c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c: N. ¢ 
do not include taxes; kerosine taxes where levied are indicated in foot- 1/4c; N. D. 1/20c; Okla. 2/25c; S. C, 1/8c; S. D. 1/40c; Tenn. 2/% 
notes. Dealer discounts are shown in footnotes. These prices in effect and Wisc. 3/100c. 
June 13, 1949, as posted by principal marketing companies at their 


Inspection fees per gal., included in both gasoline and kerosine 


Tices 
unless otherwise specified, are as follows: 











headquarters offices, but subject to later correction. 


Atlantic White Flash 
(Regular Grade) 
Gaso- Gaso- Kero- 
line line sine 


Taxes T.W. 
Philadelphia, Pa, ...... a 6.5 11.9 
Pittsburgh . 6.5 13.1 
Allentown 6.6 12.5 
Erie 6 
Scranton 6 
Altoona 
Emporium 
Indiana . 
Uniontown 
Harrisburg 
Williamsport 
Dover, Del. 
Wilmington 
Boston, Mass. 
Springfield 
Worcester 
WOR TEAVGR cccccceccces 
BeertforG, Comm. ccccces 
New Haven 
Providence, R. I. ...... 
Atlantic City, N. J 
Camden eee 
CO Pee 
Baltimore, Md. . 
Hagerstown . 
Richmond, Va 
Wilmington, N. C 
3runswick, Ga. .. 
Jacksonville, Fla. 


ATLANTIC 
REFINING 


tem CVO? 


mrmoew: 


Wo 
es et fe fee fee fed fed ed et et 


et 


Pay erie te tke ne kode ok de oe 90s kD al el Ol 


ek beh feed ek heh eh fd Ph hh fh eh hd el fl fh fh fh hh a fd 
CN de CO me CO CO CO CO ee CO 


DAIANAAAS SS 


oO 


Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa. ... 15.00 16.5 
Pittsburgh, Pa. .... 7.5 18.5 


Fuel Oils—T.W. 
1 2 
Phila Pa on Saw 10. ¢ 
Pittsburgh 11 
Allentown 12.5 11 
Wilmington, Del. 11.9 10 
So ae oe 10 
Springfield, Mass. .... 11 
Worcester ..... «. 11 
Hartford, Conn. .. 11 
Taxes: , 
3runswick, Ga., 
clude lc state tax. 
Notes: 
Kerosine—Thru Penna, & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time, 


kerosine 


Tank Wagon prices are to Dealers & Con- 
sume! 


Mineral Spirits prices also apply to Stoddard 
Soivent 


CONT'L (N. B. Prices are Continental’s 
‘“‘normal’’ prices. Current, sell- 
OIL ing prices may be lower than 
‘“‘normal’’ because of local com- 
petition. ) 
Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagon Taxes T.W. 
Denver, Col ‘a 14.8 13.8 16 
Grand Junc. .... 17.: 16.2 
PG. sccaeeaca De 14.8 
Casper, Wyo. ... 15. 14.7 
Cheyenne ..c.-.. 15. 14.8 
3illings, Mont. . 17. 16.0 
ee aedoccraee Be 17.0 
Great Falls .... 17 16 
EN ascscnccen BE 16.{ 
Salt Lake, U. .. 16 15.4 
Twin Falls, Ida, 19.: 18.4 
» N.M. 15.6 14 
Roswell ........ 14 13. 
Santa Fe 15.{ 14 
Muskogee, kK 14 13 


16.: 
19.3 
15 
14.; 
15 
12 
Oklahoma rity 14 13 12.9 
Tulsa .. oa oe Be 13 12.§ 


Albuquer 


ee Mie Be Mee | 


Taxes: 

Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
lc; Cheyenne, 1c; Casper, Ic. 

Notes: 
T.W. prices are to consumers & de 


2 


Humble 


HUMBLE (Regular) 
OIL tail 


Dallas, Tex, 3. 18.0 
Ft. Worth 13.0 18.0 
Houston ‘ 18.0 

< 18.0 


i 
cS 
°° 


gogo 


Kerosine 
Tank Wagon Retail 


Dallas, Tex, 

Ft. Worth 

BOUMIOR ccccccccce 
San Antonio 


Notes: 


T.W. prices are to all classes of dealers and 
consumers, 


Esso Gasoline 
(Regular Grade) 


IMPERIAL 
OIL 


Gasoline Gasoline 


T.W. Taxes 


Hamilton, Ont. 21.0 0 
Toronto ... 21.0 U0 
Brandon, Man. y .0 
Winnipeg 

Regina, Sask. 
Saskatoon 
Edmonton, Alta. 
Calgary (p26 thenwe 
Vancouver, B. C. .. 
Montreal, Que. 

St. John, N. B. 
Halifax, N. §S 


Cree oe 


sooousOe 


Taxes: 
Gasoline taxes are provincial 


Notes: 

Prices are per imperial gal. which is 1.: 
J. S. gals.—T.W. prices are to divided & 
undivided dealers. 


TEXAS Fire-Chief Gasoline 
(Regular Grade) Kerosine 
co. Dealer Gasoline Dealer 
T.W. Taxes T.W. 
0 
o 


Dallas, Tex. 
Fort Worth 
Wichita Falls 
Amarillo os 
Tyler eeeese 
El Paso oes 
Angelo 
Waco 
Austin 
Houston err 
San Antonio 
Port Arthur 


5.5 2.50 
9.5 2.50 
0 5.5 2.50 
0 5.5 2.50 
0 5.5 2.50 
0 5.5 3.85 
0 5 2.50 
0 5 2.50 
0 5 § 
~ 
) 


10009 CO C0 GO 


vV 
U0 


0 
0 


Prk eek hd ch mt hh fh td 


) 
) 
vo 
) 
) 
) 


Notes: 
Dealer t.w. pl apply also to 
f consumers W minimum 


gals 


RON 


CALIFORNIA Av. Gaso- Kero- 
STANDARD I 80 ~—iline sine 


T.T. Taxes T1T.T 

.6 6.0 
6.0 
6.U 


_ 
- 


San Fran., Cal 
Los Angeles 
Fresno .. ianeanes 
Phoenix, Ariz. 
Reno, Nev 
Portland, 

Seattle 

Spokane 

SOOGMR osccus 
Boise, Idaho ... 
Salt Lake, U. .... 
Honolulu, T. H ; 
Fairbanks, Alaska 
POE cbscteceene BE 


una 


onm 


6.5 


Co 


a) 
U 


C 1 
IDI 

Sho 

mAAI 


Sree rst Ts -s 


oar 1-1 


‘ 
6 
s 
4 
8 
‘ 


6 16 
9 


nw 


> Oboe bobo Coe 


16 


to 


33 


19.6 3.5 19.1 


te 
at ie te 


Taxes: 

3oise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5¢ federal, 5c territorial; Honolulu TT 
prices also do not include Hawaiian gross in- 


Kerosine inspection fees only: Ala, 1/2c; Iowa 1/50c; Mich 


California Standard (Cont.) 


come tax of 1% to resellers, 2.5% 
sumers, 


Prices for Chevron Supreme (Prem 
2c higher than Chevron (regular), excep 
which is 1.5c higher than Chevron (1 
Prices for Chevren Aviation 91 are 2c 
Chevron Aviation 80; for Chevron Aviat 
5c above Chevron Aviation 80; for 
Aviation 115, 8c above Chevron Aviat 


Effective June 7. 


Esso Gasoline 
(Regular Grade) 
Gasoline Gasoline 
T.W. Taxes 


ESSO 
STANDARD 


Atlantic City, N. J. .. 138. 
Newark .. itpetenk’ 0 
Baltimore, Md. ...... 13 
Cumberland errr TT a 
Washington, D. C 6:5 14 
Danville, Va. ...... 14 
Petersburg 

Norfolk 

Richmond 

Roanoke 

Charleston, W. 

Fairmont 

Parkersburg 

Wheeling 

Charlotte, N. C 

Hickory 

Mt. Airy 


Raleigi 


Salisbury 
Charleston, S. C 
Columbia 
Spartanburg 
New Orleans, La 
Baton Rouge 
Alexandria 

Lake Charles 


~) +) +) +) 


Shreveport 

New Iberia 
Knoxville, Tenn 
Memphis 
Chattanooga 
Nashville 


Little Rock 


Mineral Spirits \V.M.AP. 

T.W. r.W. 

INOWOIE, I. od. cvcses lt \ 
3altimore, Md — l 
Washington, D. C, 1 


Fuel Oil—T.W. 
No. 2 


Atlantic City 
Newark . 
3altimore, Md 
Washingtor 
Norfolk, \ 
Danville 
Petersburg 
Richmond 
Roanoke 
Charlotte 


Taxes: Louisiana 

clude lic state tax, 
Naphtha—Newark t.w. prices 

liveries of 200 gals. or more; } 

gals., 0.5c over posted t.w. prices 

deliveries, 6c over posted t.w. pI 

more & Washington prices are 


> 


liveries of 25-99 gals., no discount 
Notes: 

Gasoline T.W. prices are to 
dealers. 

Effective 4-6-49, minimum |} 
price of 17.7c (ex tax) for E 
posted throughout New Jersev 


»S 


NATIONAL PETROLEt \ NEW 












































































































Tank Wagon Prices (Continued) 


Oil Price Section 





Tices, 
N.c me VACUUM 
2/ , 
Mobilgas Aircraft 8/V 8/V 
, Grade rade Grade Mobilgas Mobilfuel MOBILHEAT No. 4 No. 6 
Se. Gasoline 80 91 100 §=(Regular Grade) Mobil Kerosine Diesel (No, 7 Fuel) Fuel ruel 
: on Taxes T.W. T.W. T.W. T.C. T.W. T.C. T.W. T.C. T.W. T.C, Yard T.W T.W. rw. 
New ity ' 
Meek. coscevews 5.5 os e oooh shetie 14.1 ‘ 12.3 ; 11.4 10.4 8.3 4.88 
BRONX ccccccccs 5.5 oe ecos “> 14.1 : 12.3 . 11.4 10.5 8.3 4.88 
King 5.5 _ oose eee 14.1 8.6 9.0 12.3 . 11.4 7.6 7.5 10.4 8.3 4.55 
QUEENS sesseess 5.5 oe oaee head peoe 14.1 - _ 12.3 ‘ 11.4 oe ee 10.4 8.3 :.88 
Richmond ..... - §.5 a 19.4 ese —— 14.2 8.5 9.4 12.7 wi 11.4 7.5 7.8 10.5 8.3 4.85 
Albany, N. Y. 5.5 21.3 22.3 24.8 12.8 13.5 5.9 ¥.1 12.2 8.5 11.2 5.0 8.2 10.7 5.14 5.59 
. Binghamton ...... 5.5 owe ° a60 14.4... 15.5 9.8 10.0 12.9 TTT 12.6 9.6 9.8 2.1 econ 
DEPRES. co cccsces 5.5 20.5 21.5 24.2 13.8 14.8 9.9 10.1 13.2 10.1 13.0 my) 9.8 2.5 8.4 
Jamestown ....... 5.5 21.8 sees e- 14.3 15.4 10.1 10.6 13.6 aa 12.7 9.6 10.1 12.2 
n) am Met. Vernon ...... 5.5 aides 5 tie caus tea = 14.3 > 9.3 12.5 . 11.4 + 7.4 10.6 5.0 
+ Utah Me Plattsburg ....... 5.5 are opines ane a ae 15.3 10.1 10.1 os ; + ses 9.0 9.2 11.4 
~ular) Rochester ........ 5.5 20.4 21.4 23.4 14.1 15.2 9.8 10.0 13.1 ; 12.5 9.4 9.6 12.0 
“above ME Syracuse «+. -..... 5.5 22.0 23.0 25.0 13.8 14.8 98 10.0 13.1 9.5 12 9.0 y.2 11.6 
on 100, fe Bridgeport, Conn 5.5 vues os “> bach 14.3 8.6 8.6 : : coe 7.6 7.6 10.3 
hevron DE 0 00 0660-66 5.5 » eee eeee ones 14.5 sees 10.7 ‘ 7 Tr ones 8.7 11.0 
1 80 Hartford ... 5.5 osee oe 13.1 14.4 9.3 9.3 ° 8.9 11.6 8.3 8.3 11.0 
New Haven ...... 5.5 20.3 - 13.0 14.3 8.6 8.6 ; 8.2 10.9 7.6 7.8 10.3 
Bangor, Me. 7.5 24.8 a ca 13.4 14.8 9.5 oe 13.5 9.2 12.3 8.7 et 11.8 
Portland ... 7.5 22.4 23.4 at 12.9 14.1 8.8 agi 12.8 8.4 11.3 8.0 eee 11.0 
Boston, Mass. .... 4.5 19.0 20.0 22.0 12.9 14.1 8.8 os 12.9 8.4 11.5 8.0 ae: 11.1 
Concord, N. H. 5.5 cies pai bene ve 15.1 o* es o« 12.2 ee 9.6 11:7 
Kero- fy Lancaster 5.5 od 16.4 12.4 14.9 13.5 es 10.7 13.0 
sine fy Manchester 5.5 7 stele 14.6 _ 10.2 13.8 : 12.3 wp 9.5 11.8 
TW. D.f .9 12.9 14.1 8.8 9.4 12.7 8.4 11.3 0 8.4 11.2 
5 ees 13.9 14.9 10.2 10.2 - 10.0 12.8 9.0 9.0 11.6 
1.7 ae v 10.7 vee 13.0 . oc 868.1 
11.5 ’ 
11.8 Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
3.1 16.5 15.0 18.0 19.0 16.0 17°.5 16.5 
9 18.5 16.5 19.5 25.5 17.5 19.0 18.5 
3.1 Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
> 7 fe Discounts : Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
oe Kerosine—Mt. Vernon, t.w. less 0.3c for deliveries of 300 gals. or more. 
vo" BB Notes: G isoline T. W. prices are to Consumers & Dealers. 
so BB Notes: yt es ——— price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 
14 ffective June 10 
14.7 
15 STANDARD Aviation Gasoline-Cons. T.W. Sohio X-70 Gasoiine : 
Sohio s80 (Regular-Grade) Naphthas & Solvents—Cons,. T.W. 
. ; Avia. Avia, Esso Esso Con- Re- S.R,. D.C. V.M.&P Sohio ; - 
Gasoline 62 30 Avia. Avia. sumer sell- Sol- Naph- Naph- Varno- Sol- Kerosine No. I No.2 
Taxes Clear Clear 91 100 T.W ers 8.S. vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
5 5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
5.9 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
2.5 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
2.9 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
oe 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
2-9 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
1.6 2 5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
, 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
sg d.o 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
2.7 2-9 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.30 
9 0.0 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
5.5 20.0 22.0 23:0 26.0 18:5 15.0 19:0 19:5 205 20.5 200 20.0 13.5 =3-5 a 
Taxes: Efe tive Jan. 1, 1948, hangar operators can purcnase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax 
D exemption Form A-10 to supplier. 
- acounts Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
2.4 Fue Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of less than 50 gals. are 0.5¢ higher 
24 Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
Noto or more gals., 1.5¢. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5¢ 
tes: Renown (third-grade) gasoline prices are same as X-70 unless otherwise noted. S.S. prices are at company-operated stations, 
M.A&P. WD 
pW. Blue Crown (3rd Grade) Oleum V.M.&P. Stani- . ' ke 
. wlll mm Crown (Reg. Grade) Spirits Naphtha sol Taxes STANDARD Net — - yy 
10.0 Blue (Prices are base prices before discounts) Ne ; 
Cr’n. Cr’n. Cr’n, Gaso- Kero- Chicago oo Beet , 20.7 20.2 4.5 KENTUCKY Dealer Taxes T.W. 
Cons. Dir. Dir. line sine Detroit ...... 21.4 22 4 21.9 4.5 a ° 2 an 2 
T.W. T.W. T.W. Taxes T.W. K. C.. Mo. i892 192 187 1:5 Covington, Ky. a3.5 > =e 
9 15.9 4.5 15.6 St. Louis 19.0 20.0 19.5 1.5 Lexington 63 8.5 14.0 
-_ wn 7°? 2 oe Milwaukee 19.9 20.9 20.4 5.5 Louisville ...... 15.5 8.5 13.3 
9 16.4 .... 4.5 15.6 Minneap'ls. 19.7 20.7 20.2 1.5 Paducah vg 15.4 8.5 13.0 
7 16.2 .... 4.5 15.4 Fuel Oils T. W. Jackson, Miss 15.4 7.5 12.9 
> Bech vee 5.5 15.5 Chicago Vicksh . 14.9 " 12.4 
0 1 5 io 5.5 15.7 Ss ‘andard Stanolex icksburg ...... ‘ ) é 
> Be wee 5.5 16.2 Heater Oil Furnace Oil Birmingham, Ala 15.4 8.5 13.2 
9 15.4 .... 4.5 14.9 1-99 gals, ..cccccce 15.1 14.1 Mobile 14.9 9.5 12.9 
9 15.4 .... 4.5 14.9 100-149 gals. ....... 14.1 . 5 F 6 13 
—s 22 |. 4.5 14.9 150 gals. & over 136 ch Montgomery 15.5 ) 3.3 
‘2 38-5 +; 3-5 26.0 100-399 gals. ....... vei 13.1 Atlanta, Ga. 15.6 7.5 13.0 
2 a. : 16.1 55 7. 400 gals. & over 12.6 Augusta 16.1 7.5 13.7 
8.1 16.6 .. 5.5 15.8 Stanolex Stanolex Macon 15.6 7.5 13.1 
7.9 > + o. Bw Bee Fuel A Fuel C Savannah coves 14.9 7.5 12.7 
7.9 16.4 ‘ 5.5 15.6 1-749 gals. . es 8.9 7.75 <sonvi 8.5 2.7 
7°3.15.8 15.3 5.5 15.0 750 gals. & over... 8°15 7'O Jacksonville, Fla. 14.9 8.5 12.7 
4.8 26.2 : 5.5 15.4 . - Milam jo ccccccccce 15.2 8.5 13.0 
79 ? os - ¢ Stanolex Furnace Oil en 
54 : a. 4 4 4 o's 100 gals Pensacola 14.9 9.5 12.6 
5 3.9 5.¢ : = @ 
6.4 14.9 -. 4-5 14.1 Indianapolis — “3's ee — an _ 
8.9 1 16.9 5.5 16.6 Detroit 14.0 13.0 
. 4 eg bbe660ce uns : 3. 
:4 : 3 ; 55 a 1 Milwaukee ......... 14.3 13.3 Taxes: 
7.2 15.7 3. 18 23 a i ne ie Gasoline tax column includes these city & 
Kansas City ........ 12.6 11.6 county taxes: Mobile, 2c city; Birmingham, 1c 
anavo Aviation Number 80 Taxes: county; Montgomery, lic city & 1c county; Pen- 
a Cons. T.W. Taxes Gasoline tax column includes these city sacola, lc city. Other taxes not included in 
lt Ri: Reales 22.6 4.5 taxes: Kansas City, 1.5¢; St. Joseph, St. ices: sine, 1c; Montgomer 
ie Patgo I o : : Louis, 1c. Naphtha tax column includes 1.5c ~— . Georgia, kero : . = a vs 
* ‘ Be essceee 21.9 5.5 federal & state taxes, Iowa kerosine prices do kerosine 1c; Mississippi, kerosine 0.5c. 
" » EM as 21.4 5.5 not include 4c state tax, State sales, occupa- 
anap Ind. 21.0 5.5 — ened & use taxes to be added where Notes: 
sas 7; Bek. «ee 19.4 5.0 opp This "oatee correct on and since April 7; Consumer t.w. prices are same as net dealer 
(Cont’d in next column) shown incorrectly in previous issues of NPN prices 
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CRUDE 
ia te) ema le), | 
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Newnleeelmedy 
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|RUNS 
TO STILLS 






















mate 






districts 
Bast Cast ...-+ee-- 
sppalachian (Dist. 1 
poe ian (Dist, 
Ind., 1 Ae 
\kla., Xans., Mo. park 
Inland TexaS ......... 
Texas ilf Coast 
Louisiana Gulf Coast 
L & Arkansas -_ : 
Rocky Mt. New Mexico (Dist. 3) 
ther Rocky Mt. (Dist. 4) 
MAITOTMIA weer ceerecceeesecesees 


Total | s.—B. ‘of M. Basis 







to 













of Calif. June 5, 1948 

























Districts 

Best COGSE cccscees ocee 
Appalachian (Dist. 1) 
Appalachian (Dist. 2) 
be, 3h... Ms vce 

ikla., Kans., Mo, te 
Dt BEE ne6e00 cow eescs 
Texas Gulf Coast .. 
Louisiana Gulf Coast 

No. La. & Arkansas ceneees 
Rocky Mt. New Mexico (Dist. 3) 
ther Rocky Mt. (Dist. 4) 
eee ee 


Total U. S.—B. of M. Basis 



























Total E of Calif., Junme 5, 1948 





revision applies to each week 
ble amount 


















June 4 
Barrels 
(Daily 























Virginia SOO 


s theast 
her 100 
600 


ebrask . ea : . 250 
9,250 








5,900 






















tr p 4 118,800 
tr 3 356,200 

s 4 185,150 
eee. wwe 34,400 
mast Texas ... ; 244,650 
nt District 6 . 83,400 
Strict 7-B . 58,600 

t 7-C . 42,200 
Strict §& 53 300 
9 132,200 












10. 91,200 
Texas 000 
lisiana . 117,800 
lisiana , 387,700 


| 


~ 
A 
x 


isiana 505,500 
79,900 
109,350 

° 1,200 
M+xico—Southeast 132,600 
co—Other 400 
107,550 

24,150 

64.900 








500 









923.600 








S 4.589.150 


de crude incl 53,000 





nixed with crude and 
















4,650 Texas Gulf 
ina 4,250 Wyoming 
ulf 12,300 California 

2.050 
nd. 11,350 Total U 





Kansas 








Neb. figures are 


— “=e June 2 





“Me ]F 





1949 


Ame in Petroleum Institute figures 
thousa’ ds Of barrels of 42 gallons 
Figure include reported totals plus esti- 
, f wumreported amounts and 

therefo © on @ Bureau of Mines basis.) 


SB. of M. Basis, E. of Calif 


shed gasoline stocks included 


ew York-Penna 40,350 
» 300 


gir 100 


500 
300 
500 


laily production in barrels 


nes (not included in above 
tabulation) week ended June 


in 
each. 


are 


S.—B. of M. Basis, E. of Calif. ...... 
a 


ludes 425,000 barrels of foreign crude runs 


are: 
beginning 


U. S. Crude Oil Production 


(‘American Petroleum Institute figures) 


WEEK ENDED 

May 28 
Barrels 
Average) 


45,850 


1,250 


7,450 


5,600 
3.900 
24,950 
178,750 
24,200 
41,800 


250 


285,950 


,150 


.700 


118,700 
357,200 
184,350 
34,500 
247,400 
$3,500 
56,700 
42,250 
520,150 
125,400 
SS.750 
884,600 
7,700 
384,600 
502,300 
SO,250 
106,600 
1,200 
128,000 


100 


119,850 
7.150 
63,850 


550 


32,100 


4.897.000 
5S.950 

lease 
moved in 
crude 


i 


15,850 


250 


3,300 


54,000 


week 


+8 


-_ 
th 
_ 


942 


*5,341 


4,399 
4,828 


Residual 


Production 
Week Ended 
June 4 
1,212 
73 

57 
GSS 
38S 
307 


6,939 


~ 


— 





.233,000 
March 


Crude Runs to Stills 

Daily Average 
Week Ended 

June 4 
84.4 


85 


76.0 
83.2 


87 
66 
82 
87 
S5 
73 
S6 
SY 
84 
83 


100 


Total 
Stocks 
Kerosine 
Week Ended 
June 4 
9,764 
414 
123 
3.515 
249 
813 


1,955 


679 
SAS 
179 


S05 


Revised 
pelieved 


Ne Oe DP Phe 


% Operated 
Week Ended 
May 


s4 
S4 
72 
S5 
S3 
74 


70 


85 
87 
73 
S83 
90 
S3 


ao« 


5S 
50 


2G 


downward 
monthly 


>. 


SUK WOWUP eH we 


t 


+ 


in 


REFINERY OPERATIONS 


Gasoline 
Production at 
Refineries Inc. 


Natural Blended 


Week Ended 
June 4 May 28 
2,238 2,300 

314 289 

212 216 
3,640 3,501 
1,620 1,533 
1,003 996 
4,256 4,394 
1,437 1,380 

228 225 

40 43 

537 545 
2,719 2,902 
18,244 18,324 
15,525 15,422 
15,274 


Total Stocks 
Gas Oil and 
Distillates 
Week Ended 
June 4 
20,388 


May 


19,408 
725 
212 
404 
993 
710 
026 
219 


G18 


wos 


_ 


Fr 


225 
067 
55.971 


17.904 


Calif 
summary 


Production 
Week Ended 
June 4 


201 


327 
139 

82 
501 
250 


44 
96 
1,722 


1,626 


2,179 





Total Stocks 


Residual 

Fuel Oil 

Week Ended 
June 4 May 28 
10,476 10,407 
527 519 
306 309 
5.528 5,490 
2,471 2,403 
1,171 1,120 
7.537 7,790 
2,118 2,122 
240 239 
38 33 
G09 953 
2.742 373 


64,063 
31,321 


25,022 


due to error 
March 


168 7119, 


385 


by reporting 


may 








ee 





GAS OIL AND DISTILLATE STOCKS (Dist. 5 Not Included) 


MILLIONS OF BARRELS) 


16 2330 7 
APRIL 














GASOLINE STOCKS (Dist. 5 Not Included) 


(MILLIONS OF BARRELS) 








Finished and Un- 
finished Gasoline pacity Reported 


















CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— “Position Wanted’’—10 cents a word. Minimum charge §2 per insertio, 
$10.00 per column inch. Box number counts 3 words. Copy must reach us by Wednesd, 
UNDISPLAYED: “For Sale’’, ‘Wanted to Buy”, “Help Wanted”, preceding date of issue. 


Business Opportunities’’, Miscellaneous classifica- aie . ‘ 
tions set in type this size without border—25 cents a word. Minimum All classified advertisements are payable in advance. 


charge, $6.25 per insertion. No agency commission or cash discounts on classified advertisemeny 


For Sale For Sale Position Open 











ll, ” NEOPRENE HOSE-1 ,” FOR SALE WAX SALES EXECUTIVE 
Nationally prominent petroleum m- 
25 Ft. Lengths. ¥ ; . $ 5.00 STEEL STORAGE TANKS pany can offer an exceptional oppor. 
50 Ft. Leneths.............. 10.00 tunity to a top-flight technical iles 
2—8000-Gallon, Tank Car Tanks, Coiled executive who by education and experi- 
(Mf'd. by Metal Hose & Tubing) and Non-Coiled ence is qualified to direct the marketing 
of large quantities of wax in all chan- 
nels of sale. Applicants should write 
giving complete information regarding 
1—5500-Barrel, Vertical, Bolted Type background, education, experience, and 
compensation desired, first letter. Reply 
to 

Also Complete Tank Cars! BOX 201 





; 20—10000-Gallon, Tank Car Tanks, 
25 Ft. Lengths. . . . Coiled and Non-Coiled 
50 Ft. Lengths a ee 15.00 


Mf’d. by Electric Hose) OTHER TANKS TOO! 
INCLUDES M & F COUPLINGS AND 
STATIC WIRE IRON & STEEL PRODUCTS 

INC. 


\LL SALES CASH WITH ORDER OR Position Wanted 
C.0.D.—F.0.B.—MEMPHIS, TENN. Founded 1930 














SALES EXECUTIVE with over twenty; 
13456A S. Brainard Ave., executive experience in marketing, midd 
’ : west Entire time spent with two mpany’s 
CRUZEN OIL EQUIPMENT COMPANY Chicago 33, Mllinois Large Independent and prominent Major. Tris 
another field for short time. Desire to ge 
back in petroleum. Best of references. BO) 


205. 


309-15 JEFFERSON “ANYTHING containing [RON 
MEMPHIS, TENN. or STEEL” 























NE TK PUMP _— : FOR SALE: Fuel Oil and Heater Business in 66 
pire og hea ae a Mo- one of the best towns in Central Florida, Will reat ears— 
oneal -apugra 8 0.00. Bowser Meter take $25,000 to handle including bulk storage 
complete 200 gal. capacity, $190.00. Almost and trucks. BOX 202 
new. LYNCH PETROLEUM CO., Pueblo, Col- ' ' > 


ey) 
seas PERSONALLY OWNED Real Estate, 80 acres the Story of Oil y 


So. Mo Free and Clear, Sacrifice at $35.00 
FOR SALE: 1000 gallon, 4 compartment per acre. NATIONAL PETROIL CO., 6126 So. eae 9 
Sharpsville streamlined tank complete with Michigan Ave., Chicago 37, Ill Competition 
pump, meter, and reel on Dodge chassis (only 
9600 miles); bargain. Telephone, ROCHES- FOR SALE: 1939 Chevrolet 1% ton truck, new 
TER, PA. 868. motor, 584 gallon two compartment tank by 

1937 Dodge 1™% ton with 511 gallon, three 
FOR SALE: 1—1947 Reo truck 825/20 tires compartment tank, motor new in 1947. Both 
21,000 miles, 1260 gallon streamlined Wilco trucks equipped with pump, meter, hose reel Warren .. Platt 
tank, 5 compartment, 300-300-250-210-200. Ex- and hose. Tires good, both trucks in operation 
cellent condition. W. P. FARLEY, Distribu- this past season. Price $1100.00 each, BOX 
tor, Winchester, Ohio. 208 











FOR SALE: Complete tractor-trailer unit. Reo Reprints of the above article, 
tractor. Davis built trailer consists of 5 com- FOR SALE which first appeared as a feature 


Se ee Double bulkheads Barge terminal, Florida Gulf Coast story in the 40th Anniversary 

OIL CO., 95 South State ‘Street, Painesville, cmataty Seiizest. Being anecsstes Issue of NATIONAL PETROLEUM 
. CO., 95 § State Stree ainesville ; cae —_ , 1 

, ’ business to Jobbers and Dealers All ° 

Ohio. fixed assets $65,000.00. Write: NEWS, are now available. 





LeGROS OIL COMPANY 
FOR SALE ; 716 — — ta Si 1 Cc . S 25 
New CHICKSAN Swing Joints, Cad- ae Se sala _— ; “wae 10.50 
mium Plated, manufactured for 3000 50 eagese ’ 
lbs pressure, standard pipe threads. 100 copies 20.50 
30 2” Style 30 Single $10.50 each For Lease 500 copies 90.50 
51 3” Style 60 Double 26.75 each 1000 copies 165.00 
30 4” Style 60 Double 37.00 each i 
FOR LEASE: New, modern Atlantic Service 5000 copies 775.00 


BOX 206 Station now being completed at Willoughby, ® . 

Ohio, on U. S. 20. A fine opportunity for 10,000 copies 1500.00 
anyone desiring their own business. Contact 
TILLOTSON OIL COMPANY, 95 South State 
Street, Painesville, Ohio. 

















Already in its second gees 
FOR SALE the article is receiving an enthus- 
2—3,108,000 GAL. CAP. CLEAN Wanted to Buy — reception by oil men every" 
. . w e 

LIKE NEW STEEL TANKS WANTED TO BUY: Approx. 1000 gal tank _ 
vases sine ap = truck with power take off, meter, hose & 
PRICE $9900.00 EACH OHIO VALLEY reel; send picture, full description & price 


BOX 207 Location Ohio. BOX 209. WRITE—WIRE—TELEPHONE 





Mfgrs. Representatives 


Reprint Department 


NATIONAL PETROLEUM NEWS 
FOR SALE MANUFACTURERS’ REPRESENTA- 1213 West Third Street 
1000 gallon Tank Truck TIVES WANTED Cleveland 13, Ohio 
1941 Chevrolet with Neptune 
Printo Meter and Hose Reel. 








Leading manufacturer of brass goods 
specialties requires representatives for 
THE ESTE OILS CO. oil industry in many areas. ORDER TODAY 

5556 Vine St. BOX 197 


Cincinnati 17, — 
































- NATIONAL PETROLE! ™ NEW 














icle, 
ture 
sary 




























Oil Company Promotion, Advertising 


An unusual series 
newspapers has been started by 
Stan ard of Ohio. Ads do not men- 
tion ‘he company’s products but in- 
stead tell how typical Ohio indus- 
vere started and how they have 
fourished under the American com- 
petitive enterprise system. 


First ad in the series relates: how 
four men_ started the Cleveland 
Graphite Bronze Co. 30 years ago. 
This bearing manufacturer now em- 
ploys 3,000 people, has paid out a 
total of $150,000,000 in wages; more 
than $30,000,000 to stockholders (half 
f which was re-invested in the busi- 
ness); and $32,000,000 in taxes. 


of ads in Ohio 


tries 


* * * 


Hancock Oil Co. of California re- 
ently devised a “Spring Tonic’’ win- 
low display layout for its dealers 
vhich consisted of a gallon glass 
bottle with a large “Spring Tonic” 
label on it, tilted to pouring position 
above a pyramid display of 
anned oil. From the mouth of the 
pottle twisted streamers of colored 
repe paper flowed down to the base 
f the window. Window stickers in 
the shape of flowers carried campaign 
slogans of ‘“‘New Zippi’’—‘‘More Sock” 


a * * 


An improvement in both its 
num and regular grades 
line is being announced in 
newspaper ads by Standard Oil 
Co. (Ohio). Dealers already have 
veen advised that the new fuels are 
their station tanks and the 
mpany suggests that they recom- 
end the improved premium for all 
lew, high compression engines, and 
‘or old cars in which “gasoline re- 
jurements have become higher due 
engine deposits.”” All cars with 
igh compression characteristics, 
vhich are tuned to take full ad- 
vantage of the better qualities of the 
‘ew gasoline, will benefit by using 
Sohio Supreme,” dealers are told. 


pre- 
of gaso- 
a series 


how in 


ion Oil Co. of California is 
ts dealers some straight from 
ilder talk on lubrication prof- 
l) make money on lubrication, 
‘Olnpany points out, dealers must 
larger-than-average lube job 
Kets, and they must back up their 
ng efforts with quality workman- 
) he company provides its deal- 
wiih a lubrication follow up pro- 
‘ure called the “Every Week Sys- 
hich not only records work 
indicates which service jobs 


» due on the customer's next 


name indicates, the “Every 
“eek system” calls for a review of 
© Se: vice card file every week by 


er and some form of reminder 
personal 


te] 
Cle; 


me, postcard or 


june J 


1949 


visit—-to those customers whose cars 
are due for service. Company looks 
on the record card itself as a selling 
help and urges dealers to let the 
customer see the card so that he will 
realize how much attention his car 
is getting. 


Another West Coast oil company, 
Tide Water Associated, went to five 
representative dealers scattered up 
and down the coast, and asked them 
for a breakdown of their lubrication 
department service jobs for a period 
of one month. Average take per 
job for the group as a whole ranged 


from $3.23 to $4.10. The five re- 
ports follow: 

San Francisco 
Chassis jobs $395.50 
Wheel packs 152.00 
Shock = service 416.50 
Flushing service 87.00 
Gear oil service 152.00 
Air cleaner service 44.00 
Brake service 51.00 
Total revenue $928.00 

Los Angeles 
Chassis jobs $242.55 
Wheel packs 51.00 
Shock service 60.00 
Flushing service 17.50 
Gear oil service 61.08 
Air cleaner’ service 22.80 
Brake service 59.30 
Total revenue $544.23 

Seattle 
Chassis jobs $281.75 
Wheel packs 51.00 
Shock service 13.50 
Flushing service 30.00 
Gear oil service 57.70 
Air cleaner service 25.00 
Brake service 23.00 
Spring packs service 37.50 
Total revenue $519.45 
Portland 

Chassis jobs $259.50 
Wheel packs 102.00 
Shock service 14.00 
Flushing service 45.60 
Gear oil service 114.00 
Air cleaner’ service $2.50 
Brake service 14.00 
Total revenue §656.60 

Sacramento 
Chassis jobs $206.50 
Wheel packs 67.56 
Shock service 9.50 
tlushing service 12.40 
Gear oil service 9. 35 
\lr ieaner service 27.85 
srake service 20.50 
Total revenue $356.61 

Methods used by the five success- 

ful Tide Water dealers included set- 


ting quotas for station employes, and 
posting their standings on a 
use of accurate and complete 
cation file, telephone and personal 
solicitations, as well as continuous 
programs of direct mail follow cards 
to service customers. 


board, 
lubri- 


* * ‘ 


A large advertising campaign starts 
this month for Continental Oil Co. 
in newspapers, national and trade 
magazines, radio and outdoor posters. 


Heaviest part of the campaign will 
be carried in 1,091 or more news- 
papers, using space ranging from 
1,512 lines to 336 lines, some of which 
will appear in black and an extra 
color. Outdoor campaign will con- 
sist of 3,489 posters in 1,287 traffic 
centers appearing each month through 
November. Some 475 of the posters 
will be illuminated. Copy will claim 
quicker pick-up, more power and 
more tnileage for Conoco Nth gaso- 
line. 

Full-page, four-color ads on motor 
oil will appear in the Saturday Even- 
ing Post each month until the end of 
the year. 

Radio programs, which will include 
news, sports and a Sunday musical 
show will be used in several local 
markets, and a supporting campaign 
will run in 14 farm papers and five 


trade publications every month un- 

til the end of the year. The cam- 

paign is being produced by Geyer, 

Newell & Ganger, Inc., New York 
* * * 

Richfield Oil Corp., Los Angeles, 


has a new outdoor advertising cam- 
paign in which the first series of 
posters pictures a new Richfield serv- 
ice station. 


A “future-delivery oil and grease 
booking program” for the current 
year is now being promoted to its 


local members by Consumers Cooper- 


ative Assn., Kansas City. Advance 
orders are being solicited for lubri- 
cant requirements for delivery any 


time between Sept. 1, 1949, to April 
30, 1950. A part of the deal is price 
protection for the local co-ops ex- 
tending over the full eight-month 
period which they may in turn extend 
to their individual customers. Dur- 
ing the campaign special incentives 
will be offered to tank truck drivers 
for all business secured. 


* * ’ 


In recent 
diana has 


months Standard of In- 
been conducting its first 
training clinic for sales managers. 
General objective was to help sales 
managers do a better job. As a nec- 
essary part of their training the men 
who attended the clinics were given 
a detailed picture of every depart- 
ment of the company and a complete 
review of product information In 
addition sessions were devoted to 
training the sales managers in how 
to train others, and in how to be- 


come better all-around business ad- 
ministrators. 
The sales managers were brought 


into the home office in groups of 30 


The complete clinic course was 
broken down into a pair of three- 
week periods, separated by a six- 
week period during which the men 


went back to their home areas 
* * > 


When the moving picture, “Tulsa,” 
came to Savannah, Ga., William J 
Barrett of the Barrett Oil Co., Ken- 











































































































































































































































































































































































































































































































































































tucky Standard jobber, made a deal 
to display some canned oil owned 
by local men in the Lucas Theater 
lobby where the picture was show- 
ing. In addition to the Barrett dis- 
play, the Howden Coal & Oil Co. put 
up a Shell display, and the Jos. Grif- 
fin Fuel Supply Co. had an Atlantic 
display. 

In addition to the canned oil dis- 
plays, posters were put up reading, 
“Petroleum Promotes Progress,’ and 
during show week public interest in 
the picture was drummed up by 
means of a tank truck parade. 


* + x 
Under the title of “4,000 Mile Oil 
Drains?” Sinclair Refining Co. is cir- 
culating to its dealers a_ pictorial 


story of a day in the life of an aver- 
age motorist. First episode in the 
story is entitled, “Day Begins—With 
Stop!” and the picture shows a car 
pulled up beside a stop sign at a 
street intersection. Succeeding pic- 
tures show the car being driven to 
bank, store, post office and school. 
Text points out the difference be- 
tween average driving and “ideal” 
conditions, and calls attention to the 
fact that the “controlled preventive 
maintenance” mentioned by the Bu- 
reau of Federal Supply in its 4,000 
mile oil change recommendation is 
not available to the average motor- 
ist. Story concludes: ‘For the mo- 
torist nothing can take the place of 
fresh lubricating oil every 1,000 
miles.” 


ORONITE ADDITIVES HELP 
LUBE OILS WIN HIGH HONORS 


Oronite Lube Oil Additives help heavy duty and premium 
motor oils pass the test of tough operating conditions in 
modern high speed engines. These superior additives are 


inhibitors of corrosion and oxidation. They 


impart to base oils any degree of deter- 
gency desired. The excellent qualities of 
these additives have been proved by exten- 
sive field service experience. If you need 
complete, balanced additives ready for 
blending or special additive formulations, 


_* 


ORONITE 
CHEMICAL 


rcCOMPANY) 


The Name te Wateh m Chem als 














call or write the Oronite office nearest you. 


38 Sansome St., San Francisco 4, California * 30 Rockefeller Plaza, New York 20, N.Y. 
Standard Oil Bldg., Los Angeles 15, California » 600 So. Michigan Ave., Chicago 5, Illinois 
824 Whitney Bldg., New Orleans 12, Louisiana 


Coastal Expands Fuel 
Oil Marketing Area 


NEW YORK A new § affiliat 
Coastal Oil Co. of New York. In 
has been formed by Coastal Oi! ( 
Newark, N. J., 


Nassau and Suffolk. 

Fuel oil terminals at Great Nec} 
and Oceanside, L. IL, will receiv 
products by barge 
ocean terminal at Port Newark, N. J 
for distribution to retailers. 

Offices of the affiliate have beer 
opened at 1527 Franklin Ave. ip 
Mineola, L. I1., and Fred W. Wilsor 
has been appointed general manage: 
to direct the new operations. M 
Wilson has been active for 20 years 
in petroleum products distribution i 
the New York metropolitan area 
serving in an executive capacity 
New York, Brooklyn and on Lon 
Island. He has directed plant opera 
tions, supply, sales and office man- 
agement in both wholesale and reta 
oil marketing. 

Wiley Butler, Coastal president 
said the expansion “is a result of th 
interest in Coastal products and serv. 
ice expressed by a growing numbe! 
of retail fuel oil dealers on Long 
Island.”’ 


* * * 


Maritime Petroleum Corp., in *: 
expansion move, has leased entii 
24th floor penthouse of office building 
under conctruction at 488 Madisor 
Ave., in New York. This will pro- 
vide a 33% increace in space for th 
company. 


Ashland and Aetna Extend 
Operations in Kentucky 


Marketing changes involving tw 
Kentucky areas were made know! 
last week. 

Purchase of the Independent 01 
Co., a Shell jobber, at Clinton, Ky 
by Ashland Oil & Refining Co. ex- 
tended operations of Ashland’s mark- 
eting division in the western sectio! 
of the state. Bulk plants at Clinton 
and Bardwell supplying service sta 
tions, farms and other consumers 10 
Hickman, Fulton, Carlisle, Ballaré 
and Graves counties were acquired 
in the transfer. The area is at th 
junction of the Ohio and Mississip} 
Rivers. H. D. Hamilton and W. D 
Schmidt, former owners of Indepen- 
dent Oil, will continue as managers 
at Clinton and Bardwell, respectivel) 

Aetna Oil Co., Louisville, has a 
quired distribution facilities former!) 
owned and operated by Pure Oil # 
central Kentucky, including 4 bulk 
plant and service station at Lexie 
ton and a service station at Paris 
Storage at the bulk p!ant is estimat 
at 150,000 gals. The facilities wil! = 
consolidated with Aetna’s 
Lexington operations, where tlie com 
pany markets under its own bran 
name. 
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in expanding whole. 
sale heating oil distribution facilities 
to include two Long Island counties 
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New Bid To Expand 


Economic Controls 


(Continued from p. 7) 


gut the country are looking for a pvzo- 
cram that will give them hope and 
onfidence about the future.” 

The same is put even more directly 
n the declaration of policy stated in 
the redraft. Also in the redraft’s 
Title II, wherein authority is sought 
for the President to designate essen- 
tial oduction areas requiring spe- 
ific treatment where he finds that 
these areas “vitally affect’”’ the whole 
economy and that “present or fore- 
seeable levels of private investment 
nd production . . . are not sufficient 
to be compatable with economic sta- 
bility 
Title II spells out the “specific 
neasures” of treatment and how 
they are to be applied. These meas- 
res include such as the allowance 
f accelerated amortization on “es- 
sential (synthetic liquid fuels) ex- 
pansion facilities; and the provision 
f government, technical services, re- 
search contracts, credit insurance and 
ans. Also the following, which is 
the key to entering the government 
nto the commercial manufacture of 
synthetic fuels, although it is sugar- 
coated with a “private enterprise” 
label: 

“Whenever the President finds that 
investment and production needs for 
synthetic liquid fuels (etc.) cannot 
reasonably be satisfied through ac- 
elerated amortization . .. he may 
provide for the construction, by or 
inder contract with private enter- 
rise, of the needed plants or fa- 
equipment for lease or 
sale to private enterprise. Construc- 
tion, lease, or sale contracts may be 
ade on such terms and conditions 

the President deems _neces- 
__; rs 


lities or 


Though it may not seem to be, be- 
ause of the new dress, this is the 
id Brannan proposal of last Feb. 15 
lover again. With the Fair Deal- 
'§ Seizing upon every excuse to run 
‘te economy from Washington, it’s 
mminent actual introduction in Con- 
ress is to be watched for and 
‘eared. Especially since Rep. Pat- 
an has disclosed that the redraft 
stealy has attracted a new coterie 

Senate sponsors, in addition to 
Sens. Murray and Sparkman, name- 
¥Y Democrats Thomas (Utah), Mc- 
Maho (Conn.), Kilgore (W. Va.), 
Aefauver (Tenn.), Humphrey Minn.), 
ad Popper (Fia.). 


U.S. Tax Policy Halts 
Expension, Wilson Says 


NPN News Bureau 
AGO—Government policy on 
‘Xalion has created a shortage of 
lity capital and has forced in- 
‘tries into borrowing instead of 
*k ales to finance expansion, ac- 


‘TTY 


1949 


* tainer damage. 


cording to Chairman Robert E. Wil- 


son of Standard of Indiana. 

High taxes and threat of new taxes 
increase capital needs and at the 
same time discourage risk invest- 
ment, he said in an address to the 
Chicago Association of Commerce 
here June 1. 

“Double taxation of dividends,” he 
told the association meeting, “dis- 
courages risk investment, Threats of 
new taxes are even a worse dis- 
couragement Threats of new 
taxes must be ended, and the whole 
tax system revised to encourage rath- 
er than discourage the raising of risk 
cipital. If not, we can’t maintain 
continued improvement in our stand- 
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Whether you fill petroleum products 
into tin or glass, from ounces to 
gallons, a Horix Petroleum Products 
Filler minimizes your filling cost 
through dependable, automatic oper- 
ation. Operating at any speed, Horix 
machines fill with predetermined 
accuracy, with built-in safety devices 
to eliminate product waste or con- 
Only supervisory 
attention is needed—you are assured 
long uninterrupted runs with mini- 


mum maintenance. 


Horix Fillers are the products of half 
a century's experience in making 
still liquid filling equipment. They 
are available in a complete line to 
answer the requirements of any 
petroleum products. 
Write today for full information. 


packager of 


Beginning our second half-century as still hguid Filler Specialists 


HORM 





MANUFACTURING CO 
PITTSBURGH 4, PENNA 


FILLERS and CONVEYORS 


ard of living and take care of the 
growth of our labor force.”’ 


Dr. Wilson in comparing 1948 fi- 
nancing of industrial expansion with 
that of other years, told the group 
that last year “only 5% of the out- 
side money came from sale of com- 
mon stocks .. . an unprecedently 
low proportion even compared with 
the depression. 


Capital needs for 194 are off only 


a little less than earnings, Dr. Wil- 
son said. 
“If capital expenditures slump 


more, as I anticipate,’ he continued, 
“shortage of capital will be one of 
the main reasons for the slumps.” 
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A HORIX GIVES YOU 
ACCURATE FILLING ON 


Motor Oils 
(SAE 10-40) 


Anti-Freeze 
Household Oils 


Insecticides 


Cleaning Fluid 
Lighter Fluid 























































































































































































































































































About Oil People 





Young Jobbers 


Mr. Moorehead 


Richard I. Moorehead, 24, took 
over management of Moorehead Oil 
Co., Paw Paw, IIL, in 1945, following 
his return from three years’ Army 
service. The company wa; organ- 
ized by his dad the previous year. 

Moorehead Oil operates from one 
hulk plant in Paw Paw, distributing 
gasoline and fuel oil supplied by 
Clobe Oil & Refining Co. and oils 
and greases from W. H. Barber Co. 
A new tank truck was put into 
operation last month, and ‘uture 
plans call for enlarging bulk »lant 
.torage. 

Richard’s military service was 
with the Army Infantry in the 
Curopean Theatre of Operations. At 
precent he makes his home in Paw 
Paw with wife and two children 
three-year-old son and two-year-old 
Caughter. He attends the Methodist 
Church and is a member of the 
American Legion, Masons and S»vorts- 


man’s Club. 





New sales and advertising mon- 
ager of the Black Eagle Oil Co, 
Milwaukee, is T. H. Reed, formerly, 
advertising and promotion manager 
of the Cooper Tire & Rubber Co. Mr. 
Reed brings to his new post many 
years’ experience in both the oil and 
tire business. Black Eagle, which has 
been in business for about 25 years, 


60 


currently operates some 50 service 
stations in Milwaukee and the east- 
ern Wisconsin area. Market surveys 
show that the company’s position 
has constantly improved to a point 
where it now accounts for 2.7% of 
the gasoline sold in the Milwaukee 
market as compared with less than 
1% two years ago. 


* * * 


Effective June 6, T. M. Naughton, 
formerly consulting engineer, railway 
scales, at Sinclair Refining’s Chicago 
offices, was appointed western man- 
ager, railway sales, with the same 
headquarters, during the absence of 
A. A. Nolan. 

* * * 

Don Campbell, former public re- 
lations assistant to the vice presi- 
dent, American Locomotive Co., 
Schenectady, N. Y., has been ap- 
pointed copy chief in the public re- 
lations department of Standard Oil 
Co. (Indiana), of which Conger Reyn- 
olds is director. 

* + ra 

Annual employment service awards 
were made May 27 by the Chicago 
division of the W. H. Barber Co. 
Four employes received 25-year (dia- 
mond) emblems. They were Fred 
Bowman, Earl Ewing, Harry Brady 
and Frank Duffy. Five others—Al 
Larson, Roy Bird, Bert Lake, Con- 
stanty Gryboski and Ted Jenkins— 
were awarded 20-year (ruby) em- 
blems, while a 10-year (sapphire) 
emblem went to Bill Worsley. Of the 
male employes in the company’s Chi- 
cago division, 44% have more than 
10 years’ service, 36% more than 15 
years’ service, while 30% have been 
with the company over 20 years and 
13% over 25 years. 

* * 


West Point Oil Co., Los Angeles, 


Talking thingsover 
at the Empire State 
Petroleum Assn. 
convention at El- 
mira, N. Y., May 
22-24 are (left to 
right): J. War- 
ron Pfeifer, Pfeifer 
Oil Transportation 
Co., Tonawanda, 
N. Y.; J. W. Lang, 
Coastal Oil Co., 
Newark, N. J., and 
Donald Clark. 
Skaneateles, N. Y. 


owned by Ernest P. Maurin, former 
co-owner of Mid-West Oil Co., Kap. 
sa3 City, is carrying out a building 
program to meet the needs of its 
increasing business. Under construe. 
tion now is an addition to West 
Point’s canning and shipping depart- 
ments. This will add 2,000 sq. ft. to 
the present plant and will contain 
modern equipment for scientific and 
economical packaging of motor oils, 
Established in 1941, West Point man- 
ufactures a complete line of Pemn- 
sylvania, Mid-Continent and westem 
oils and markets in California, Ore- 
gon, Washington, Nevada, Arizona 
and New Mexico. The company isa 
member of the Pennsylvania Grade 
Crude Oil Assn. Ernest Maurin, Jr, 
is associated with his father, serving 
as sales manager. 


* * 


Dolphe E. Simic has been appointed 
vice president in charge of explora- 
tion for Bay Petroleum and Chal- 
mette Petroleum. He will retain his 
previous assignment as chief geolo- 
gist in charge of the field staff and 
geological division offices. Prior to 
coming to Bay and Chalmette in 
1946, Mr. Simic was associated with 
Cities Service and the White Eagle 
division of Socony-Vacuum. 


* * * 


R. L. Coates has been appointed 
assistant manager pro tem of I- 
diana Standard’s sales field, in the 
Des Moines offices, replacing M. A. 
Neighbor, who is on sick leave. Mr. 
Coates joined the company in 1935 
at a clerk in the Peoria, IIl., sales 
field. After becoming sales manager 
at Joliet, [ll., in 1944, he was ap 
pointed assistant to the manager of 
the sales training and promotion de 
partment in the general offices a 
Chicago in 1948. 


NATIONAL PETROLEU \! NEWS 








yinted 
ylora- 
Chal- 
n_ his 
geolo- 
‘f and 
or to 


1 with 
Eagle 


ointed 
yf In- 
in the 
M. A. 
re, Mr. 
1 1935 

sales 
anager 
as ap- 
ger of 
ion de- 
ces at 


Model B-5 Rotocycle 
meter with extended 
drive to printing reg- 
ister. Extension shafts, 
couplings and tubing 
enciosures come in 
standard lengths. Ex- 
tended drive is an 
optional extra for all 
sizes of Rotocycle 
meters, 
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These mefers stretch 
The’ Hecks...¢0 save yours / 


Any oil man who has experienced difficulty in loading trucks 
from a cluttered rack will appreciate the safety and added 
working space that Rotocycle meter register extensions provide. 


+ eT 


With them you can install Rotocyle meters under the platform, 
out of the way. Register drives stretch upward from the meters 
through the floor. Registers themselves can then be positioned 
at eye level, if desired, for ease in reading. 


Register extensions on free running, accurate Rotocycle meters 


will save time and money; help you serve more trucks per day. 
Get facts now on all the advantages of metering the Rotocycle 
way. Write for informative bulletin. 


PITTSBURGH EQUITABLE METER DIVISION 
Rockwell Manufacturing Company 
PITTSBURGH 8, PA. 


Atlanta Boston Chicago Houston Kansas City Los Angeles 
New York Pittsburgh San Francisco Seattle Tulsa 

















AVEC, 


UNDERBODY COATER 


Brings you BIG PROFITS! 


SAVES LABOR 


4 CASH IN NOW- 


SAVES TIME 

EVERY CAR NEEDS THIS SERVICE! 
Does UNIFORM New cars—old cars—a/l cars need protec- 
COATING tive undercoating—and that’s a whale of a big 
market for every automotive shop! Easy to 
sell this profitable service with its many ad- 
vantages to car owners—improves riding comfort 
by sealing out drafts and fumes... deadens sound 
of road and engine noises . . . lengthens car life by 

preventing underbody rust and corrosion. 


Equip right with ARO... 


Chis new ARO Underbody Coater does a speedy, 

efficient job! A complete outfit—ready to place on 

your drum of coating material and hook up to your 

air line. Includes an air-powered drum cover type 
pumping unit, hose for air and material, and a trigger-operated 
spray gun. The powerful pumping unit develops working pressure 
of four times air pressure used ... operates at peak efficiency on 
minimum of air... reduces spraying time. Precision-built spray 
gun is light weight... trigger operated . . . especially designed to 
handle all undercoating materials. Write for Catalog 1175. 
The Aro Equipment Corporation, Bryan, Ohio. 


NDERBODY COATERS 


ALSO .. . LUBE EQUIPMENT . . . AIR TOOLS... 
GREASE FITTINGS . . . HYDRAULIC EQUIPMENT ... 
AIRCRAFT PRODUCTS 


THE ARO EQUIPMENT CORP., BRYAN, OHIO 149 


Send us your catalog 1175 with complete information on Aro Under- 
body Coaters. No obligation. 





Mr. Gosney Mr. Dau 


Marvin L. Gosney has been elect 
executive vice president of Sinclair 
Oil Corp. and W. ¥F. Dau has been 
elected treasurer of the company 
succeeding Mr. Gosney. 

Mr. Gosney has been with Sinclair 
since December, 1916. He entered the 
company’s service at Chicago and in 
1917 was made treasurer of the Sip- 
clair Refining Co., with offices in 
Chicago. In 1925 he moved to New 
York as assistant treasurer of Sin- 
clair Oil, which position he held w- 
til 1940, when he was elected treas- 
urer. In 1941 he was elected vice 
president and treasurer and in 1942 
was made a director. 

Mr. Dau joined Sinclair Refining 
in 1917 as an employe of the a- 
counting department at Chicago. He 
was transferred to the treasury 
partment of Sinclair Oil in New York 
in 1921, where he remained until 
1924, when he returned to Chicag 
to assume charge of the company 
financial operations in that area. I 
1929 he was again-transferred to tt 
New York office and in 1943 wa 
elected vice president and assista! 
treasurer of Sinclair Oil. 


Mr. Hughes Mr. Anthony 


New executive vice pre ident 
Oronite Chemical Co., chemical pr 
ucts subcidiary of Standard Oil © 
of California, is T. G. Hughes. 
the same time as his election, B- ' 
Anthony was chosen to be a direc! 
and secretary-treacurer. Mr. Hug 
went to work for California Stand! 
in 1926 and has been wit! Orom 
since its formation in 1%t 
Anthony has been transfe 
California Spray Chemi 
another subsidiary, which 
n 1943 as chief accoun' 
ubsequently was made a 

nt of Cal-Spray. 
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Mr. Fitzgerald Mr. Wynn 





Three promo- 
tions among ex- 
ecutives of Mid- 
‘ontinent Petro- 
lum Corp. were 
nade known at 
the annual direc- 
tors meeting May 
jl, in addition to 
the election of 
Robert W. Mc- 
Dowell as presi- 
lent. 

T. E. Fitzger- 
ald, general sales Mr. Morgan 
nanager since 
Feb, 20, 1948, becomes vice presi- 
lent in charge of marketing. He has 
deen with the company since 1917, 
when he joined the refinery staff as 
assistant chief clerk in the cost de- 
artment. Soon promoted to chief 
lerk, he performed special engineer- 
ng and statistical work from 1923 
1926. In the summer of 1926 he 
vas transferred to the general of- 
es to serve as statistician and tech- 
ucian in the general accounting Ce- 
tment. On formation of the gen- 
ral sales department in 1927, he was 
assigned to that department and 
worked under the late D. W. Moffitt, 



































































then vice president in charge of 
sales, and under Mr. McDowell when 
the latter became general sales man- 
ager in May 1928. Mr. Fitzgerald at- 
nded Purdue University. He is a 
member of the API Lubrication and 
#neral committees, Division of Mar- 
and chairman of the Motor 



































































‘ommittee, Western Petroleum 


Refiners Assn. 





G. E. Wynn is the new vice presi- 
‘it in charge of manufacturing. A 
staduate of the University of Kan- 
’%, he joined Mid-Continent as a 
tity engineer in 1924. In 1935 he 
‘as named engineer in the plan- 
‘ng and development department 
"ul two and a half years later be- 
‘me department superintendent. 
te in 1938 he was named to su- 
vise ‘he operating departments of 
retinery. He became assistant 
rteral refinery superintendent in 
““« ani three years later superin- 
ient 






























D. Ginn Morgan, for many years 


lufa uring manager of the com- 
“YS efinery, was elected direc- 











tor of research and development, a Robert W. McClenahan, formerly ac- 


newly created department. A gradu- sistant chief of staff intelligence for 
ate chemist from Ohio University, Gen. R. L. Maxwell, commanding 
Mr. Morgan joined the company in general of the U. S. Army Forces in 
1917. He advanced steadily, filling the Middle East, and currently an 
the positions of chemist, assistant employe of Gulf Oil’s production de- 
transfer foreman, assistant process partment. The honor was in recog- 
superintendent, process superintend- nition of unusual service during the 
ent, assistant general superintendent period prior to the Battle of El 
and general superintendent. He was Alamein, when Colonel McClenahan 
named manufacturing manager in was largely responsible for obtaining 
1945. valuable intelligence information on 
* * * 


operations in the Middle East and for 

The Order of the British Empire subsequent work which resulted in 
was conferred at the British Embassy the creation of better understanding 
in Washington May 24 on Col between British and American forces. 



































PRAIRIE STATES 














OIL & GREASE COMPANY 





Full Selection: 


PERMANENT 


Pure ethylene glycol or 
Pure propylene glycol 


ALCOHOL 


99.5% methanol or 
lsopropyl-methanol blend 








in 
1 Quart Cans @® 1 Gal. Cans @ Barrels @ Bulk 
DELIVERED TO YOUR OUTLETS AT 
CARLOAD PRICES WITH 


FULL PRICE PROTECTION 


Fully inhibited—dyed—tested 





Quality Anti-Freezes for 10 Years 





YOUR BLENDED. DYED. PACKAGED 
ad | VA TE and Delivered 
BRANDS (1 qt., 1 gal., bbls.) 


Write, Wire or Phone Us for 
Something New in Service! 


PRAIRIE STATES OIL & GREASE COMPANY 


DANVILLE, ILLINOIS * PHONE MAIN 8500 








ABOUT OIL PEOPLE 





Three of the oil company representatives on duty at booths in Mechanics Hall, 

Boston, during the Oil Heat Institute exposition, May 16-20 were (left to right): 

Harry Laskey, Cilies Service Oil Co.; John M. Nelson, Gulf Oil Corp., and Russell 
J. Lynch, Shell Oil Co.., Inc. 


conven- 
several 


views 


At the Oil Heat Institute 
tion in Boston May 16-20 
members expressed divergent 
on the subject of a standard cost 
system for fuel oil distributors. Fred 
Beckwith, secretary of the New Eng- 
land OHI, said that the cost study 
being conducted by his group might 
make slow progress because of lack 
of standardization, but added that 
there was no thought of dropping it 
on that account. 


On the other hand Gus Burrell, of 
Westchester County, New York, said 
it was useless to compare cost experi- 
ence, since no two distributors any- 
where have sufficiently similar opera- 
tions. 

Ted Caldwell, secretary of the Chi- 
cago Burning Oil Dealers Assn. said 
that cost studies made by his group 
showed an average total of 2.49c 
gal. for the four operations involved 
in fuel oil distribution: throughput, 
delivery, sales and overhead. He 
said his association asked member; 
to contribute cost figures, but that 
the detailed results are made avail- 
able only to those who contribute to 
the study. 


Francis Gilbane, of Pawtucket, 
R. I., said that if costs can be aver- 
aged over a six-state area, as in New 
England, they will furnish a measure 
of guidance for all distributors. 


Bob Elmslie, manager, Washing- 
ton OHI, with 141 members, and 
Bill Alexander, manager, Oregon OHI 
(Oregon Heating Industries) with 134 
members agreed on a contest between 
their two associations to see which 
would sign up the largest number of 
new members. The Washington OHI 
reported keen interest in local area; 
within the state in its series of local 


meetings. Especially well received 
were periods devoted to tips on 
burner service. A stenographic rec- 


answers wa 
and copies 


ord of questions and 
taken of these sessions 
cubsequently distributed. 


The OHI Old Timers Club gained a 
lot of recruits at the Boston 
vention due largely to the enthusi- 
astic promotion of Mr. Caldwell, 
together with the missionary work of 
“Cap” Barr, of the Penn Electric Co. 
A dinner and evening of entertain- 
ment was held at Coral Gables, North 
\Veymouth, Mass. 


con- 


James W. Owens, Mercoid Corp., 
s national chairman of the club, 
which admits those who have been 


in the oil heating business 15 years 
or more. 


New president 
of the Industrial 
Research Insti- 
tute is John H. 
Schaefer, Ethy! 
Corp. vice presi- 
dent in charge of 
manufacturing. 





Mr.. Schaefer, 
who was vice 
president of the 
institute last 
year, has_ been 
associated with 
Mr. Schaefer Ethyl Corp. for 


23 years and has 
been a vice president of the company 
since 1943. He lives in Baton Rouge, 
La., where Ethyl’s antiknock manu- 
facturing plant is located. As insti- 
tute president for 1949-50, Mr. Schae- 
fer succeeds E. W. Engstrom, vice 
president of research, RCA labora- 
tories division, Radio Corp. of Amer- 





ica. The institute is composed of mor 
than 110 companies representing 
widely varied industries. It is inter. 
ested primarily in establishing hig) 
standards in industrial research an 
in developing improved techniques o; 
organization and operation re- 
search activities. 












Robert E. Allen, who resigned ef. 
fective May 31 as assistant direct 
of the API Department of Informa. 
tion, has been succeeded in that post 
by H. J. Struth, veteran oil economist 
and analyst. Mr. Struth will worl 
under the direction of H. B. Miller, 
information director, and will serw 
as his administrative aid Mr 
Struth joined the API staff last Jan- 
uary, moving to New York fro: 
Dallas, where he originated an 
edited the first two editions of th 
Petroleum Data Book for the Petro- 
leum Engineer Publishing Co. HK: 
served for 10 years as an economist 
and aide for the Mid-Continent 0 
& Gas Assn. and during NRA days 
was technical adviser to the Pet: 
leum Administrative Board in Wash- 
ington. He served as secretary 
the Economics Advisory Committe 
of the Interstate Oil Compact C 
mission from its inception until 
joined the API staff. 













































ADVERTISERS’ INDEX 







A\lox Corporatior 


Equipment Corp 










Bx) ne Barrcl & Drum Co 
Birdor Cooperage Co 

Bol.r Peiroleum Co 

Brod‘e Co In Ralph N Inside I 
Buff2lo Tank Corp 

Butler Mfg. Co 

Cleveland Steel Barrel Co 

Coastal Tank Lines 

Crown Can Co 

Dayton Pump & Mfg. C 





DuPont de 


Nemours & C 















Fa Pag 
Elk Refining C« 
Ethyl Corp 
Fairbanks, Morse & C« 
Fleet-Wing Corp 
General Detroit Corp 
G Iecrease O.1 Co 
Globe Unio Ine 
Granberg Corp 
Graver Tank & Mfg. Co In 
Gulf Ot] Corp 
Hor x Mfg. Co 
Ideal Lubricator Co 
Leaman Transportation Corp 
Marlow Pumps 
Martin Co Charles 
National Pumps, Inc Inside ‘ 
National Steel Drum Co 
New England Petroleum Corp 
New York State Dept. of Comme 






Oronite Chemical Co 






Patent Chemicals, Inc 
Pittsburgh Equitable Meter Div 
Prairie States Grease & Oi! Co 
Pruitt Petroleum Co 

Ralston Transport Co 

Roper Corp Geo. D.. 
Standard Stee) Works 

Stello Products 

Stone Mfg. Co 

Tide Water Associated Oil Co 
Waverly O1 Works 
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NATIONAL PUMPS, Inc. 


CINCINNATI 23, OHIO 
600 Wabash St., 
t Division Office 


3605 East Olympic Bivd., 


. Michigan Ave., 


with 


Choose from these pop- 
ular hose extension 
types: 


NATIONAL ‘62"" LOW PUMP 
nylon cable type hose extension 
serves cars up to 12 feet away. 


NATIONAL ‘64" LOW PUMP 
semi-concealed hose extension 
serves cars up to 14 feet away. 


NATIONAL ‘'66"" LOW PUMP 
reel type hose extension serves 
cars up to 13 feet away. 


NATIONAL A-38H HIGH PUMP 
serves cars up to 15 feet away. 


: All National ‘60°’ Series low 
pumps are designed to blend per- 
fectly with the National ‘'38"' Series 
high pumps now on your islands. 








Fort Wayne 1, Ind. 


1190 28th St., 
OAKLAND, CAL. 





LOS ANGELES 23, CAL. 






CHICAGO, ILL. 





@g 
Focus 
sales building attention 
on your brand name 





YOUR BRAND 
TRADE MARK 


Model "64" Low Pump 


ATIONAL pumps 


You know the importance of prominent brand name display 
in today’s competition for customers. See that your “a6 
name and trade mark are displayed big above the visigage. 


as it can be displayed only when your pumps are Nationals. 


The extra large curved glass display panels are exclusive with 
National —and they offer vou a business-building bonus every 
hour of the day 3 

Highly important also. are the mechanical superiorities of 
the new National “60” series low pumps (including three 
proven hose extension types . which enable the operator to 
give quick, efficient, accurate service at all times. 

Get in touch with us. Find out for yourself why so many 
successful service station operators are discovering that it 
is good business: 

To install new Nationals beside Nationals. 
To replace Nationals with later Nationals. 
To change to Nationals for greater sales appeal. 


















































We bul a0 GALLONS 


FREE EVERY TRIP” 


“_ WHITELEY on co 
Cusmaia mo 
RW ~ sanog 


e LESS WEIGHT 
e MORE GALLONS Shia, 
e HIGHER PROFITS orth Kansae Works 


ty 
Gentlemen " 


Mr. Whiteley purchased a Standard 5200 Gallon 


ust a li 
. : " 4 line 
Transport for use in Missouri— oe 


ed Jet yi 
Standard Steel Works delivered to him a trans- 
port built to I.C.C. specifications throughout, 
10 gauge throat, 12 gauge bottom shell, 13 
gauge heads that will haul 5240 gallons legally 


in Missouri. . 


A TRANSPORT THAT CARRIES 


40 EXTRA GALLONS FREE 
ON EVERY TRIP! 


This extra “free load,” over a period of years, 
represents an easy, extra profit. Your extra 
load “hitch-hikes” a ride and really pays off. 
Write for details on the complete Standard 
Steel line of Truck Tanks and Trailer Trans- 
ports. 





OTHER PRODUCTS: 

ASPHALT DISTRIBUTORS e TAR 
KETTLES . MAINTENANCE 
DISTRIBUTORS . BURNERS 
STREET FLUSHERS . SPRAY 
UNIT . UPPLY TANKS 
SURFACE HEATERS e SHOUL- 
DER ROLLERS . and Agricul- 
tural Equipment 











Standard Steel WOrksS. worm xavsas cry, mo. us 





